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Corporate frauds by Banerjee, Robin 
 
 
Call No: 364.163 BAN 
Publisher: Sage 
Subject: Miscellaneous 

 
 
Accession No: 22295 
Year: 2022 
Recommended By: S K Ganguli 

 

 

Ek bargad ki chhanv me by Manglik, Himanshu 
 
 
Call No: 891.441 MAN 
Publisher: Vidya Vihar 
Subject: Miscellaneous 

 
 
Accession No: 22296 
Year: 2020 
Recommended By: Himanshu Manglik 

 

 

Security analysis and portfolio management by 
Fischer, Donald, E 
 
Call No: 332.6 FIS 
Publisher: Pearson 
Subject: Economics 

 
Accession No: 22297 
Year: 2004 
Recommended By: Gifted 

 

 

SPSS for windows step by step by George,   
Darren 
 
Call No: 005.5 GEO 
Publisher: Pearson 
Subject: Computer & IT 

 
Accession No: 22298 
Year: 2011 
Recommended By: Gifted 

 

 

Security analysis and portfolio management by 
Ranganatham, M 
 
Call No: 332.6 RAN 
Publisher: Pearson 
Subject: Economics 

 
Accession No: 22299 
Year: 2012 
Recommended By: Gifted 
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Financial statement analysis by Foster, George 
 
 
Call No: 657.3 FOS 
Publisher: Pearson 
Subject: Accounting 

 
 
Accession No: 22300 
Year: 2012 
Recommended By: Gifted 

 

 

Business statistics by Davis, Glyn 
 
 
Call No: 658.4033 DAV 
Publisher: Oxford  
Subject: Management 

 
 
Accession No: 22301 
Year: 2011 
Recommended By: Gifted 

 

 

Financial accounting for management by Shah, 
Paresh 
 
Call No: 657.068 SHA 
Publisher: Oxford  
Subject: Accounting 

 
Accession No: 22302 
Year: 2013 
Recommended By: Gifted 

 

 

Accounting for managers by Kuppapally, Jelsy 
Joseph 
 
Call No: 658.1511 KUP 
Publisher: PHI Learning 
Subject: Management 

 
Accession No: 22303 
Year: 2008 
Recommended By: Gifted 

 

 

Basic accounting by Sofat, Rajni 
 
 
Call No: 657 SOF 
Publisher: PHI Learning 
Subject: Accounting 

 
 
Accession No: 22304 
Year: 2011 
Recommended By: Gifted 
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Management accounting by Singh, Kanhaiya 
 
 
Call No: 658.1511 SIN 
Publisher: Wiley 
Subject: Management 

 
 
Accession No: 22305 
Year: 2015 
Recommended By: Gifted 

 

 

Business statistics by Black, Ken 
 
 
Call No: 658.40331 BLA 
Publisher: Wiley 
Subject: Management 

 
 
Accession No: 22306 
Year: 2004 
Recommended By: Gifted 

 

 

Investments by Hirschey, Mark 
 
 
Call No: 332.6 HIR 
Publisher: McGraw Hill 
Subject: Economics 

 
 
Accession No: 22307 
Year: 2010 
Recommended By: Gifted 

 

 

Statistical techniques in business and      
economics by Lind, Douglas A 
 
Call No: 658.40331 LIN 
Publisher: McGraw Hill 
Subject: Management 

 
Accession No: 22308 
Year: 2013 
Recommended By: Gifted 

 

 

Financial accounting by Banerjee, Ashok 
 
 
Call No: 657.068 BAN 
Publisher: Excel Books 
Subject: Accounting 

 
 
Accession No: 22309 
Year: 2010 
Recommended By: Gifted 
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Textbook of accounting for management by 
Maheshwari, S. N. 
 
Call No: 658.1511 MAH 
Publisher: Vikas 
Subject: Management 

 
Accession No: 22310 
Year: 2006 
Recommended By: Gifted 

 

 

Effective mentoring for developing human 
resources by Sarathi, Parth 
 
Call No: 658.31243 SAR 
Publisher: Manak Pub. 
Subject: Management 

 
Accession No: 22311 
Year: 2009 
Recommended By: Gifted 

 

 

Financial management by Shil, Nikhil Chandra 
 
 
Call No: 658.15 SHI 
Publisher: Sage 
Subject: Management 

 
 
Accession No: 22312 
Year: 2017 
Recommended By: Gifted 

 

 

Financial management by Rustagi, R P 
 
 
Call No: 658.15 RUS 
Publisher: Taxmann 
Subject: Management 

 
 
Accession No: 22313 
Year: 2011 
Recommended By: Gifted 

 

 

Essentials of financial accounting by 
Bhattacharyya, Asish K 
 
Call No: 657 BHA 
Publisher: PHI Learning 
Subject: Accounting 

 
Accession No: 22314 
Year: 2017 
Recommended By: Gifted 
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Basic financial accounting for management by 
Shah, Paresh 
 
Call No: 657.068 SHA 
Publisher: Oxford  
Subject: Accounting 

 
Accession No: 22315 
Year: 2011 
Recommended By: Gifted 

 

 

Accounting and financial management by 
Maheshwari, S N 
 
Call No: 658.15 MAH 
Publisher: Sultan Chand  
Subject: Management 

 
Accession No: 22316 
Year: 2005 
Recommended By: Gifted 

 

 

Swamy's compilation of FRSR by Muthuswamy 
 
 
Call No: 344.54 MUT 
Publisher: Swamy Pub. 
Subject: Miscellaneous 

 
 
Accession No: 22317 
Year: 2010 
Recommended By: Gifted 

 

 

Financial accounting by Bapat, Varadraj 
 
 
Call No: 657 BAP 
Publisher: McGraw Hill 
Subject: Accounting 

 
 
Accession No: 22318 
Year: 2012 
Recommended By: Gifted 

 

 

Financial accounting by Porter, Gary A 
 
 
Call No: 657 POR 
Publisher:Cengage Learning 
Subject: Accounting 

 
 
Accession No: 22319 
Year: 2011 
Recommended By: Gifted 
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Financial statement analysis by Gibson, Charles 
H 
 
Call No: 657.3 GIB 
Publisher:Cengage Learning 
Subject: Accounting 

 
Accession No: 22320 
Year: 2017 
Recommended By: Gifted 

 

 

Marketing channels by Coughlan, Anne T 
 
 

Call No: 658.811 COU 
Publisher: Pearson 
Subject: Marketing 

 
 

Accession No: 22321 
Year: 2009 
Recommended By: Gifted 

 

 

Derivatives and risk management by 
Janakiramanan, Sundaram 
 

Call No: 332.645 JAN 
Publisher: Pearson 
Subject: Economics 

 

Accession No: 22322 
Year: 2011 
Recommended By: Gifted 

 

 

Financial and management accounting by 
Weetman, Pauline 
 

Call No: 658.15 WEE 
Publisher: Pearson 
Subject: Management 

 

Accession No: 22323 
Year: 2013 
Recommended By: Gifted 

 

 

Derivatives and risk management by 
Madhumathi, R 
 

Call No: 332.645 MAD 
Publisher: Pearson 
Subject: Economics 

 

Accession No: 22324 
Year: 2012 
Recommended By: Gifted 
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Investment analysis and portfolio 
management by Ranganathan, M. 
 
Call No: 332.6 RAN 
Publisher: Pearson 
Subject: Economics 

 
Accession No: 22325 
Year: 2005 
Recommended By: Gifted 

 

 

Dabhoi lines by Institute of Rail Transport 
 
 
Call No: 385.095475 DAB 
Publisher: Genesis Pub. 
Subject: Miscellaneous 

 
 
Accession No: 22326 
Year: 2012 
Recommended By: Gifted 

 

 

Pragmarketism by Bhandari, Trupti 
 
 
Call No: 658.812 BHA 
Publisher: Harper Business 
Subject: Marketing 

 
 
Accession No: 22327 
Year: 2020 
Recommended By: Himanshu Manglik 

 

 

Advanced macroeconomics by Chu, Angus C 
 
 
Call No: 339 CHU 
Publisher: World Scientific 
Subject: Economics 

 
 
Accession No: 22328 
Year: 2021 
Recommended By: Tavishi Tewari 

 

 

Applied business ethics by Schuz, Mathias 
 
 
 
Call No: 174.4 SCH 
Publisher: World Scientific 
Subject: Miscellaneous 

 
 
 
Accession No: 22329 
Year: 2020 
Recommended By: Pragya Gupta 
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Asian competitors by Kotler, Philip 
 
 
Call No: 658.8 KOT 
Publisher: World Scientific 
Subject: Marketing 

 
 
Accession No: 22330 
Year: 2020 
Recommended By: Deepak Singh 

 

 

Asset management by Fabozzi, Frank J 
 
 
Call No: 332.67253 FAB 
Publisher: World Scientific 
Subject: Economics 

 
 
Accession No: 22331 
Year: 2021 
Recommended By: Puneet Dublish 

 

 

Blockchain economics by Swan, Melanie 
 
 
Call No: 332.178 SWA 
Publisher: World Scientific 
Subject: Economics 

 
 
Accession No: 22332 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

Business analytics by Sanz, Jorge L C 
 
 
Call No: 658.4033 SAN 
Publisher: World Scientific 
Subject: Management 

 
 
Accession No: 22333 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

Customer relationship marketing by Malhotra, 
Naresh K 
 
 
Call No: 658.812 MAL 
Publisher: World Scientific 
Subject: Marketing 

 
 
Accession No: 22334 
Year: 2021 
Recommended By: Deepak Singh 
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Digital transformation of the supply chain by 
Tan, Albert 
 
Call No: 658.7 TAN 
Publisher: World Scientific 
Subject: Management 

 
Accession No: 22335 
Year: 2022 
Recommended By: Ankur Chauhan 

 

 

Enterprise risk management by Olson, David L 
 
 
Call No: 658.155 OLS 
Publisher: World Scientific 
Subject: Management 

 
 
Accession No: 22336 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

Financial mathematics for actuaries by Chan, 
Wai-Sum 
 
Call No: 332.0151 CHA 
Publisher: World Scientific 
Subject: Economics 

 
Accession No: 22337 
Year: 2020 
Recommended By: Nidhi Singh 

 

 

Financial valuation and econometrics by Lim, 
Kian Guan 
 
Call No: 332.015195 LIM 
Publisher: World Scientific 
Subject: Economics 

 
Accession No: 22338 
Year: 2020 
Recommended By: Nidhi Singh 

 

 

Global corporate finance by Kim, Kenneth 
 
 
Call No: 658.1599 KIM 
Publisher: World Scientific 
Subject: Management 

 
 
Accession No: 22339 
Year: 2020 
Recommended By: Puneet Dublish 
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Hands-on project management by Shtub, 
Avraham 
 
Call No: 658.404 SHT 
Publisher: World Scientific 
Subject: Management 

 
Accession No: 22340 
Year: 2020 
Recommended By: Ankur Chauhan 

 

 

How leaders learn to boost creativity in teams 
by Sheffield, Rob 
 
Call No: 658.4022 SHE 
Publisher: World Scientific 
Subject: Management 

 
Accession No: 22341 
Year: 2020 
Recommended By: Shalini Srivastava 

 

 

Intelligent automation by Bornet, Pascal 
 
 
Call No: 006.3 BOR 
Publisher: World Scientific 
Subject: Computer & IT 

 
 
Accession No: 22342 
Year: 2021 
Recommended By: Renuka Mahajan 

 

 

International economics by Thompson, Henry 
 
 
Call No: 337 THO 
Publisher: World Scientific 
Subject: Economics 

 
 
Accession No: 22343 
Year: 2020 
Recommended By: Ritika Gugnani 

 

 

Introduction to microfinance by Watkins, Todd 
A 
 
Call No: 332 WAT 
Publisher: World Scientific 
Subject: Economics 

 
Accession No: 22344 
Year: 2020 
Recommended By: Nidhi Singh 
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Managing supply chain operations by Lei, Lei 
 
 
Call No: 658.7 LEI 
Publisher: World Scientific 
Subject: Management 

 
 
Accession No: 22345 
Year: 2021 
Recommended By: Ankur Chauhan 

 

 

Manufacturing operations management by   
Yoo, Min-Jung 
 
Call No: 658.5 YOO 
Publisher: World Scientific 
Subject: Management 

 
Accession No: 22346 
Year: 2020 
Recommended By: Ankur Chauhan 

 

 

Marketing analytics by Charan, Ashok 
 
 
Call No: 658.83 CHA 
Publisher: World Scientific 
Subject: Marketing 

 
 
Accession No: 22347 
Year: 2020 
Recommended By: Deepak Singh 

 

 

Mergers and acquisitions by Poniachek, Harvey 
A 
 
Call No: 658.162 PON 
Publisher: World Scientific 
Subject: Management 

 
Accession No: 22348 
Year: 2020 
Recommended By: Puneet Dublish 

 

 

Organising entrepreneurship and MSMEs    
across India by Dana, Leo-Paul 
 
Call No: 658.421 DAN 
Publisher: World Scientific 
Subject: Management 

 
Accession No: 22349 
Year: 2021 
Recommended By: Shalini Verma 



   
 
 
 

        Library and Resource Centre – New Arrivals (Books) December 2021                                                                  Page 13 
 
 
 

 

Pricing of products & services by Mazumdar, 
Tridib 
 
Call No: 338.521 MAZ 
Publisher: World Scientific 
Subject: Economics 

 
Accession No: 22350 
Year: 2021 
Recommended By: Nidhi Singh 

 

 

Public finance by Greene, Joshua E 
 
 
Call No: 336 GRE 
Publisher: World Scientific 
Subject: Economics 

 
 
Accession No: 22351 
Year: 2021 
Recommended By: Puneet Dublish 

 

 

Service and operations management by 
Haksever, Cengiz 
 
Call No: 658 HAK 
Publisher: World Scientific 
Subject: Management 

 
Accession No: 22352 
Year: 2020 
Recommended By: Ankur Chauhan 

 

 

Services marketing by Wirtz, Jochen 
 
 
Call No: 658.80029 WIR 
Publisher: World Scientific 
Subject: Marketing 

 
 
Accession No: 22353-54 
Year: 2022 
Recommended By: Deepak Halan 

 

 

Supply chain management by Li, Ling 
 
 
Call No: 658.7 LI 
Publisher: World Scientific 
Subject: Management 

 
 
Accession No: 22355 
Year: 2020 
Recommended By: Ankur Chauhan 
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Human resource management by Verhulst, 
Susan L 
 
Call No: 658.3 VER 
Publisher: Wiley 
Subject: Management 

 
Accession No: 22356 
Year: 2021 
Recommended By: Pragya Gupta 

 

 

Organizational behavior by Uhl-Bien, Mary 
 
 
Call No: 658.4 UHL 
Publisher: Wiley 
Subject: Management 

 
 
Accession No: 22357 
Year: 2021 
Recommended By: Shalini Srivastava 

 

 

Project management by Parthasarathy, C S 
 
 
Call No: 658.404 PAR 
Publisher: Dreamtech 
Subject: Management 

 
 
Accession No: 22358 
Year: 2020 
Recommended By: Keshav Sharma 

 

 

Blockchain and cryptocurrency by Yadav, Satya 
Prakash 
 
Call No: 332.178 YAD 
Publisher: Dreamtech 
Subject: Economics 

 
Accession No: 22359 
Year: 2020 
Recommended By: Nidhi Singh 

 

 

Essentials of R for data analytics by Ratnoo, 
Saroj Dahiya 
 
Call No: 658.4033 RAT 
Publisher: Wiley 
Subject: Management 

 
Accession No: 22360 
Year: 2021 
Recommended By: Renuka Mahajan 
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Data mining for business analytics  by Shmueli, 
Galit 
 
Call No: 658.4033 SHM 
Publisher: Wiley 
Subject: Management 

 
Accession No: 22361 
Year: 2021 
Recommended By: Sonali Singh 

 

 

Supply chain analytics by Vijayaraghavan, T A S 
 
 
Call No: 658.7 VIJ 
Publisher: Wiley 
Subject: Management 

 
 
Accession No: 22362 
Year: 2021 
Recommended By: Ankur Chauhan 

 

 

HR analytics by Motwani, Bharti 
 
 
Call No: 658.3 MOT 
Publisher: Wiley 
Subject: Management 

 
 
Accession No: 22363 
Year: 2021 
Recommended By: Abdul Qadir 

 

 

Research methods for business by Bougie, 
Roger 
 
Call No: 658.072 BOU 
Publisher: Wiley 
Subject: Management 

 
Accession No: 22364 
Year: 2021 
Recommended By: Richa Misra 

 

 

Enhancing global competitiveness by Sarkar, A 
N 
 
Call No: 337.54 SAR 
Publisher: Dreamtech 
Subject: Economics 

 
Accession No: 22365 
Year: 2020 
Recommended By: Shalini Srivastava 
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A textbook of microeconomics by Murria, 
Priyanka 
 
Call No: 338.5 MUR 
Publisher: Dreamtech 
Subject: Economics 

 
Accession No: 22366 
Year: 2021 
Recommended By: Vranda Jain 

 

 

Organisational conflict and its management by 
Samantara, Rabinarayan 
 
Call No: 658.4053 SAM 
Publisher: Dreamtech 
Subject: Management 

 
Accession No: 22367 
Year: 2021 
Recommended By: Rahul Singh 

 

 

Fundamentals of multinational finance by 
Moffett, Michael H 
 
Call No: 658.1599 MOF 
Publisher: Pearson 
Subject: Management 

 
Accession No: 22368 
Year: 2020 
Recommended By: Puneet Dublish 

 

 

International financial management by 
Siddaiah, Thummuluri 
 
Call No: 658.1599 SID 
Publisher: Pearson 
Subject: Management 

 
Accession No: 22369 
Year: 2021 
Recommended By: Nidhi Singh 

 

 

Artificial intelligence  by Negnevitsky, Michael 
 
Call No: 006.3 NEG 
Publisher: Pearson 
Subject: Computer & IT 

 
Accession No: 22370 
Year: 2020 
Recommended By: Abdul Qadir 
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Advertising and IMC by Moriarty, Sandra 
 
 
Call No: 659.1 MOR 
Publisher: Pearson 
Subject: Marketing 

 
 
Accession No: 22371 
Year: 2021 
Recommended By: Poonam Sharma 

 

 

Strategic compensation  by Martocchio, Joseph 
J 
 
Call No: 658.322 MAR 
Publisher: Pearson 
Subject: Management 

 
Accession No: 22372 
Year: 2020 
Recommended By: Abdul Qadir 

 

 

Statistics for business  by Stine, Robert 
 
 
Call No: 658.40331 STI 
Publisher: Pearson 
Subject: Management 

 
 
Accession No: 22373 
Year: 2020 
Recommended By: Richa Misra 

 

 

Business environment by Saleem, Shaikh 
 
 
Call No: 338.927 SAL 
Publisher: Pearson 
Subject: Economics 

 
 
Accession No: 22374 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

Project management by Pinto, Jeffrey K 
 
 
 

Call No: 658.404 PIN 
Publisher: Pearson 
Subject: Management 

 
 
 

Accession No: 22375 
Year: 2020 
Recommended By: Keshav Sharma 
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Indian economy by Srirangam, Sriram 
 
 
Call No: 338.954 SRI 
Publisher: Pearson 
Subject: Economics 

 
 
Accession No: 22376 
Year: 2022 
Recommended By: Vranda Jain 

 

 

Introduction to data mining by Tan, Pang-Ning 
 
 
 
Call No: 006.312 TAN 
Publisher: Pearson 
Subject: Computer & IT 

 
 
 
Accession No: 22377 
Year: 2021 
Recommended By: Renuka Mahajan 

 

 

Financial management by Pandey, I.M. 
 
 
Call No: 658.15 PAN 
Publisher: Pearson 
Subject: Management 

 
 
Accession No: 22378 
Year: 2021 
Recommended By: Puneet Dublish 

 

 

Fernandos business ethics and corporate 
governance by Fernando, A C 
 
Call No: 174.4 FER 
Publisher: Pearson 
Subject: Miscellaneous 

 
Accession No: 22379 
Year: 2022 
Recommended By: Pragya Gupta 

 

 

Human resource analytics  by Uppal, Nishant 
 
 
Call No: 658.3 UPP 
Publisher: Pearson 
Subject: Management 

 
 
Accession No: 22380 
Year: 2021 
Recommended By: Abdul Qadir 
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Building blockchain apps by Yuan, Michael 
Juntao 
 
Call No: 005.1 YUA 
Publisher: Pearson 
Subject: Computer & IT 

 
Accession No: 22381 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

The Self-destructive habits of good 
companies...great to gone by Sheth, Jagdish N 
 
Call No: 658.4062 SHE 
Publisher: Pearson 
Subject: Management 

 
Accession No: 22382 
Year: 2021 
Recommended By: Rahul Singh 

 

 

International economics by Salvatore, 
Dominick 
 
Call No: 337 SAL 
Publisher: Wiley 
Subject: Economics 

 
Accession No: 22383 
Year: 2021 
Recommended By: Ritika Gugnani 

 

 

Corporate governance by Tricker, Bob 
 
 
Call No: 658.42 TRI 
Publisher: Oxford  
Subject: Management 

 
 
Accession No: 22384 
Year: 2020 
Recommended By: Shalini Srivastava 

 

 

Entrepreneurship by Roy, Rajeev 
 
 
Call No: 658.421 ROY 
Publisher: Oxford  
Subject: Management 

 
 
Accession No: 22385 
Year: 2020 
Recommended By: Shalini Verma 
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Business driven information systems by 
Baltzan, Paige 
 
Call No: 658.4038011 BAL 
Publisher: McGraw Hill 
Subject: Management 

 
Accession No: 22386 
Year: 2021 
Recommended By: Renuka Mahajan 

 

 

Managerial economics and business strategy 
by Baye, Michael R 
 
Call No: 338.7 BAY 
Publisher: McGraw Hill 
Subject: Economics 

 
Accession No: 22387 
Year: 2021 
Recommended By: Ritika Gugnani 

 

 

Investment analysis and portfolio 
management by Chandra, Prasanna 
 
Call No: 332.6 CHA 
Publisher: McGraw Hill 
Subject: Economics 

 
Accession No: 22388 
Year: 2021 
Recommended By: Nidhi Singh 

 

 

Managerial accounting by Garrison, Ray H 
 
 
Call No: 658.1511 GAR 
Publisher: McGraw Hill 
Subject: Management 

 
 
Accession No: 22389 
Year: 2021 
Recommended By: Puneet Dublish 

 

 

Retailing management  by Levy, Michael 
 
 
Call No: 658.87 LEY 
Publisher: McGraw Hill 
Subject: Marketing 

 
 
Accession No: 22390 
Year: 2021 
Recommended By: Poonam Sharma 
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Leadership by Hughes, Richard L 
 
 
Call No: 658.4092 HUG 
Publisher: McGraw Hill 
Subject: Management 

 
 
Accession No: 22391 
Year: 2021 
Recommended By: Deepak Singh 

 

 

Business statistics by Jaggia, Sanjiv 
 
 
Call No: 658.40331 JAG 
Publisher: McGraw Hill 
Subject: Management 

 
 
Accession No: 22392 
Year: 2021 
Recommended By: Sonali Singh 

 

 

Microeconomics by McConnell, Campbell R 
 
 
Call No: 338.5 MCC 
Publisher: McGraw Hill 
Subject: Economics 

 
 
Accession No: 22393 
Year: 2021 
Recommended By: Vranda Jain 

 

 

Macroeconomics by McConnell, Campbell R 
 
 
Call No: 339 MCC 
Publisher: McGraw Hill 
Subject: Economics 

 
 
Accession No: 22394 
Year: 2021 
Recommended By: Vranda Jain 

 

 

Economics by McConnell, Campbell R 
 
 
 
Call No: 330 MCC 
Publisher: McGraw Hill 
Subject: Economics 

 
 
 
Accession No: 22395 
Year: 2021 
Recommended By: Vranda Jain 
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Quantitative techniques in management by 
Vohra, N D 
 
Call No: 658.4032 VOH 
Publisher: McGraw Hill 
Subject: Management 

 
Accession No: 22396 
Year: 2022 
Recommended By: Sonali Singh 

 

 

Derivatives and risk management by 
Parasuraman, N R 
 
Call No: 332.645 PAR 
Publisher: McGraw Hill 
Subject: Economics 

 
Accession No: 22397 
Year: 2022 
Recommended By: Nidhi Singh 

 

 

Fundamentals of human resource 
management by Noe, Raymond A 
 
Call No: 658.3 NOE 
Publisher: McGraw Hill 
Subject: Management 

 
Accession No: 22398 
Year: 2020 
Recommended By: Rahul Singh 

 

 

Investment banking by Giri S, Pratap 
 
 
Call No: 332.66 GIR 
Publisher: McGraw Hill 
Subject: Economics 

 
 
Accession No: 22399 
Year: 2022 
Recommended By: Puneet Dublish 

 

 

Macroeconomics by Samuelson, Paul A 
 
 
Call No: 339 SAM 
Publisher: McGraw Hill 
Subject: Economics 

 
 
Accession No: 22400 
Year: 2022 
Recommended By: Vranda Jain 
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Microeconomics by Samuelson, Paul A. 
 
 
Call No: 338.5 SAM 
Publisher: McGraw Hill 
Subject: Economics 

 
 
Accession No: 22401 
Year: 2022 
Recommended By: Vranda Jain 

 

 

Business research methods by Schindler,  
Pamela S 
 
Call No: 658.072 SCH 
Publisher: McGraw Hill 
Subject: Management 

 
Accession No: 22402 
Year: 2021 
Recommended By: Richa Misra 

 

 

Principles of management by Tripathi, P C 
 
 
Call No: 658 TRI 
Publisher: McGraw Hill 
Subject: Management 

 
 
Accession No: 22403 
Year: 2022 
Recommended By: Pragya Gupta 

 

 

Business statistics by Vohra, N D 
 
 
Call No: 658.40331 VOH 
Publisher: McGraw Hill 
Subject: Management 

 
 
Accession No: 22404 
Year: 2021 
Recommended By: Richa Misra 

 

 

The economics of conflict and peace by Silwal, 
Shikha Basnet 
 
Call No: 330 SIL 
Publisher: Cambridge  
Subject: Economics 

 
Accession No: 22405 
Year: 2021 
Recommended By: Shalini Srivastava 
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Marketing research methods by Esteban-
Bravo, Mercedes 
 
Call No: 658.83 EST 
Publisher: Cambridge  
Subject: Marketing 

 
Accession No: 22406 
Year: 2021 
Recommended By: Rajesh Sharma 

 

 

Management fundamentals by Cohen, Steven 
 
 
Call No: 658 COH 
Publisher: Columbia  
Subject: Management 

 
 
Accession No: 22407 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

The uncertainty mindset by Tan, Vaughn 
 
 
Call No: 647.950684 TAN 
Publisher: Columbia  
Subject: Miscellaneous 

 
 
Accession No: 22408 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

Digital and social media marketing by Heinze, 
Aleksej 
 
Call No: 658.872 DIG 
Publisher: Routledge 
Subject: Marketing 

 
Accession No: 22409 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

Global entrepreneurship analytics by Argote 
Cusi, Milenka Linneth 
 
Call No: 658.421 ARG 
Publisher: Routledge 
Subject: Management 

 
Accession No: 22410 
Year: 2021 
Recommended By: Shalini Verma 
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Industrial consultancy by Sharma, Sanjay 
 
 
Call No: 658.46 SHA 
Publisher: Routledge 
Subject: Management 

 
 
Accession No: 22411 
Year: 2021 
Recommended By: Shalini Srivastava 

 

 

Influencer marketing by Yesiloglu, Sevil (Ed) 
 
 
Call No: 658.8 INF 
Publisher: Routledge 
Subject: Marketing 

 
 
Accession No: 22412 
Year: 2021 
Recommended By: Rajesh Sharma 

 

 

The innovative business school by Halkias, 
Daphne 
 
Call No: 650.0711 HAL 
Publisher: Routledge 
Subject: Miscellaneous 

 
Accession No: 22413 
Year: 2021 
Recommended By: SR Singhvi 

 

 

International management by Stanwick, Peter 
 
 
Call No: 658.049 STA 
Publisher: Edward Elgar 
Subject: Management 

 
 
Accession No: 22414 
Year: 2020 
Recommended By: Tavishi Tewari 

 

 

Managing brands in 4D by Pogorzelski, Jacek 
 
 
 
Call No: 658.827 POG 
Publisher: Emerald Pub. 
Subject: Marketing 

 
 
 
Accession No: 22415 
Year: 2018 
Recommended By: SR Singhvi 
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Real Time Strategy by Schuhly, Andreas 
 
 
Call No: 658.4012 SCH 
Publisher: Emerald Pub. 
Subject: Management 

 
 
Accession No: 22416 
Year: 2020 
Recommended By: Deepak Singh 

 

 

Algorithms, blockchain & cryptocurrency by 
Brown, Gavin 
 
Call No: 332.178 BRO 
Publisher: Emerald Pub. 
Subject: Economics 

 
Accession No: 22417 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

Coaching winning sales teams by Chapman, 
Tim 
 
Call No: 658.31245 CHA 
Publisher: Emerald Pub. 
Subject: Management 

 
Accession No: 22418 
Year: 2020 
Recommended By: SR Singhvi 

 

 

How to market a university by Flannery, Teresa 
M 
 
Call No: 378.101 FLA 
Publisher:Johns Hopkins  
Subject: Miscellaneous 

 
Accession No: 22419 
Year: 2021 
Recommended By: SR Singhvi 

 

 

Brand storytelling by Rodriguez, Miri 
 
 
Call No: 658.827 ROD 
Publisher: Kogan Page 
Subject: Marketing 

 
 
Accession No: 22420 
Year: 2020 
Recommended By: Poonam Sharma 
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Charismatic leadership by Murray, Kevin 
 
 
Call No: 658.4092 MUR 
Publisher: Kogan Page 
Subject: Management 

 
 
Accession No: 22421 
Year: 2020 
Recommended By: Shalini Srivastava 

 

 

Using semiotics in marketing by Lawes, Rachel 
 
 
Call No: 658.80014 LAW 
Publisher: Kogan Page 
Subject: Marketing 

 
 
Accession No: 22422 
Year: 2020 
Recommended By: Rajesh Sharma 

 

 

Understanding contemporary India by 
DeVotta, Nei (Ed) 
 
Call No: 954.005 IND 
Publisher: Lynne Rienner 
Subject: Miscellaneous 

 
Accession No: 22423 
Year: 2021 
Recommended By: Ritika Gugnani 

 

 

How AI is transforming the organization by 
MIT Sloan Management Review 
 
Call No: 658.0563 MIT 
Publisher: The MIT Press 
Subject: Management 

 
Accession No: 22424 
Year: 2020 
Recommended By: SR Singhvi 

 

 

A manager's guide to the new world of work 
by MIT Sloan Management Review 
 
Call No: 658.3 MIT 
Publisher: The MIT Press 
Subject: Management 

 
Accession No: 22425 
Year: 2020 
Recommended By: SR Singhvi 
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Skills for business and management by 
Sedgley, Martin 
 
Call No: 658.00711 SED 
Publisher: Red Globe Press 
Subject: Management 

 
Accession No: 22426 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

Metrics at work by Christin, Angele 
 
 

Call No: 070.430285 CHR 
Publisher:Princeton 
Subject: Miscellaneous 

 
 

Accession No: 22427 
Year: 2020 
Recommended By: Deepak Singh 

 

 

International business negotiation by Maude, 
Barry 
 
Call No: 658.4052 MAU 
Publisher: Red Globe Press 
Subject: Management 

 
Accession No: 22428 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

Applied structural equation modeling using 
AMOS by Collier, Joel E 
 
Call No: 519.535 COL 
Publisher: Routledge 
Subject: Statistics 

 
Accession No: 22429 
Year: 2020 
Recommended By: Tavishi Tewari 

 

 

The art of successful brand collaborations by 
Michel, Geraldine 
 

Call No: 658.827 MIC 
Publisher: Routledge 
Subject: Marketing 

 

Accession No: 22430 
Year: 2020 
Recommended By: Rajesh Sharma 
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Behavioural economics and experiments by 
Chaudhuri, Ananish 
 
Call No: 330.019 CHA 
Publisher: Routledge 
Subject: Economics 

 
Accession No: 22431 
Year: 2021 
Recommended By: Tavishi Tewari 

 

 

Better customer service by Brewer, Edward C 
 
 
Call No: 658.812 BRE 
Publisher: Routledge 
Subject: Marketing 

 
 
Accession No: 22432 
Year: 2021 
Recommended By: Poonam Sharma 

 

 

Brand management by Heding, Tilde 
 
 
Call No: 658.827 HED 
Publisher: Routledge 
Subject: Marketing 

 
 
Accession No: 22433 
Year: 2020 
Recommended By: Ajay Bansal 

 

 

Building virtual teams by Dumitru, Catalina 
 
 
Call No: 658.4022 DUM 
Publisher: Routledge 
Subject: Management 

 
 
Accession No: 22434 
Year: 2022 
Recommended By: Abdul Qadir 

 

 

Creating brand cool by Abraham, Joan 
 
 
 
Call No: 658.827 ABR 
Publisher: Routledge 
Subject: Marketing 

 
 
 
Accession No: 22435 
Year: 2021 
Recommended By: Poonam Sharma 
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Destination marketing by Pike, Steven 
 
 
Call No: 338.4791 PIK 
Publisher: Routledge 
Subject: Economics 

 
 
Accession No: 22436 
Year: 2021 
Recommended By: Deepak Singh 

 

 

Developing global business communication in 
Asia by Lockwood, Jane 
 
Call No: 650.014 LOC 
Publisher: Routledge 
Subject: Miscellaneous 

 
Accession No: 22437 
Year: 2021 
Recommended By: Shalini Verma 

 

 

Entrepreneurship for rural start-ups by 
Jiménez-Marín, Gloria 
 
Call No: 658.421 ENT 
Publisher: Routledge 
Subject: Management 

 
Accession No: 22438 
Year: 2021 
Recommended By: Shalini Verma 

 

 

Experiential marketing by Batat, Wided 
 
 
Call No: 658.812 BAT 
Publisher: Routledge 
Subject: Marketing 

 
 
Accession No: 22439 
Year: 2021 
Recommended By: Deepak Singh 

 

 

Fashion buying and merchandising by 
Boardman, Rosy 
 
Call No: 746.920688 BOA 
Publisher: Routledge 
Subject: Miscellaneous 

 
Accession No: 22440 
Year: 2020 
Recommended By: Poonam Sharma 
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GDPR a game of snakes and ladders by Alford, 
Samantha 
 
Call No: 343.240999 ALF 
Publisher: Routledge 
Subject: Miscellaneous 

 
Accession No: 22441 
Year: 2020 
Recommended By: Shalini Srivastava 

 

 

Global marketing by Alon, Ilan 
 
 
Call No: 658.848 ALO 
Publisher: Routledge 
Subject: Marketing 

 
 
Accession No: 22442 
Year: 2021 
Recommended By: Poonam Sharma 

 

 

Implicative marketing by Touze, Florence 
 
 
Call No: 658.8 TOU 
Publisher: Routledge 
Subject: Marketing 

 
 
Accession No: 22443 
Year: 2020 
Recommended By: Rajesh Sharma 

 

 

Intercultural Marketing by Beveridge, Ivana 
 
 
Call No: 658.8 BEV 
Publisher: Routledge 
Subject: Marketing 

 
 
Accession No: 22444 
Year: 2021 
Recommended By: Deepak Singh 

 

 

Profit and prejudice by Donovan, Paul 
 
 
 
Call No: 331.133 DON 
Publisher: Routledge 
Subject: Economics 

 
 
 
Accession No: 22445 
Year: 2021 
Recommended By: Shalini Srivastava 
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Qualitative research in marketing and 
management by Hackley, Christopher E 
 
Call No: 658.072 HAC 
Publisher: Routledge 
Subject: Management 

 
Accession No: 22446 
Year: 2020 
Recommended By: Sonali Singh 

 

 

Quality management by Ingason, Helgi Thor 
 
 
Call No: 658.4013 ING 
Publisher: Routledge 
Subject: Management 

 
 
Accession No: 22447 
Year: 2020 
Recommended By: Ankur Chauhan 

 

 

Reshaping HR by Hodges, Julie 
 
 
Call No: 658.3 HOD 
Publisher: Routledge 
Subject: Management 

 
 
Accession No: 22448 
Year: 2021 
Recommended By: Abdul Qadir 

 

 

Strategic shopper marketing by Krentzel, 
Georg August 
 
Call No: 658.8342 KRE 
Publisher: Routledge 
Subject: Marketing 

 
Accession No: 22449 
Year: 2021 
Recommended By: SR Singhvi 

 

 

Supply chain processes by Robertson, Peter W 
 
 
Call No: 658.7 ROB 
Publisher: Routledge 
Subject: Management 

 
 
Accession No: 22450 
Year: 2021 
Recommended By: Ankur Chauhan 
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The art of strategy by Hughes, Owen E 
 
 
Call No: 658.4012 HUG 
Publisher: Routledge 
Subject: Management 

 
 
Accession No: 22451 
Year: 2021 
Recommended By: Deepak Singh 

 

 

The theory of economic development by 
Schumpeter, Joseph A 
 
Call No: 330 SCH 
Publisher: Routledge 
Subject: Economics 

 
Accession No: 22452 
Year: 2021 
Recommended By: Ritika Gugnani 

 

 

True storytelling by Larsen, Jens 
 
 
Call No: 658.406 LAR 
Publisher: Routledge 
Subject: Management 

 
 
Accession No: 22453 
Year: 2021 
Recommended By: Pragya Gupta 

 

 

A social media survival guide by Karle, Melody 
 
 
Call No: 302.30285 KAR 
Publisher: Rowman & Littlefield 

Subject: Miscellaneous 

 
 
Accession No: 22454 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

Python programming for data analysis by 
Unpingco, Jose 
 
Call No: 005.133 UPN 
Publisher: Springer 
Subject: Computer & IT 

 
Accession No: 22455 
Year: 2021 
Recommended By: Tavishi Tewari 
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The Brand Strategy Canvas by Woods, Patrick 
 
 
Call No: 658.827 WOO 
Publisher: Apress 
Subject: Marketing 

 
 
Accession No: 22456 
Year: 2020 
Recommended By: SR Singhvi 

 

 

The AI marketing canvas by Venkatesan, 
Rajkumar 
 
Call No: 658.80028563  VEN 
Publisher:Stanford Uni Press 
Subject: Marketing 

 
Accession No: 22457 
Year: 2021 
Recommended By: Deepak Singh 

 

 

The customer catalyst by Bausor, Daniel 
 
 
Call No: 658.812 ADL 
Publisher: John Wiley 
Subject: Marketing 

 
 
Accession No: 22458 
Year: 2020 
Recommended By: Poonam Sharma 

 

 

Accounting for managers by Singh, Gurinder 
 
 
Call No: 658.1511 SIN 
Publisher: PHI Learning 
Subject: Management 

 
 
Accession No: 22459 
Year: 2021 
Recommended by: Puneet Dublish 

 

 

Advertising by Sharma, Sangeeta 
 
 
Call No: 659.1 SHA 
Publisher: PHI Learning 
Subject: Marketing 

 
 
Accession No: 22460 
Year: 2021 
Recommended by: Ajay Bansal 
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Applied marketing analytics using SPSS by Giri, 
Arunangshu 
 
Call No: 658.8340285 GIR 
Publisher: PHI Learning 
Subject: Marketing 

 
Accession No: 22461-62 
Year: 2021 
Recommended by: Rajesh Sharma 

 

 

Business process management by Kelkar, S A 
 
 
Call No: 658.4062 KEL 
Publisher: PHI Learning 
Subject: Management 

 
 
Accession No: 22463 
Year: 2021 
Recommended by: Renuka Mahajan 

 

 

Communication skills for professionals by Konar, 
Nira 
 
Call No: 650.014 KON 
Publisher: PHI Learning 
Subject: Miscellaneous 

 
Accession No: 22464 
Year: 2022 
Recommended by: Pragya Gupta 

 

 

Corporate governance in India by Das, Subhash 
Chandra 
 
Call No: 658.420954 DAS 
Publisher: PHI Learning 
Subject: Management 

 
Accession No: 22465 
Year: 2022 
Recommended by: Shalini Srivastava 

 

 

Cost accounting by Banerjee, Bhabatosh 
 
 
Call No: 657.42 BAN 
Publisher: PHI Learning 
Subject: Accounting 

 
 
Accession No: 22466-67 
Year: 2021 
Recommended by: Puneet Dublish 
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Entrepreneurship development by Sharma, 
Sangeeta 
 
Call No: 658.421 SHA 
Publisher: PHI Learning 
Subject: Management 

 
Accession No: 22468-69 
Year: 2021 
Recommended by: Shalini Verma 

 

 

Game theory for managers by Chadha, Alka 
 
 
Call No: 658.40353 CHA 
Publisher: PHI Learning 
Subject: Management 

 
 
Accession No: 22470 
Year: 2022 
Recommended by: Shalini Srivastava 

 

 

Human resource management by Pattanayak, 
Biswajeet 
 
Call No: 658.3 PAT 
Publisher: PHI Learning 
Subject: Management 

 
Accession No: 22471-72 
Year: 2021 
Recommended by: Shalini Srivastava 

 

 

Indian economy by Ghosh, Sahana 
 
 
Call No: 338.954 GHO 
Publisher: PHI Learning 
Subject: Economics 

 
 
Accession No: 22473 
Year: 2022 
Recommended by: Ritika Gugnani 

 

 

Macroeconomics by Parchure, Sunayini 
 
 
Call No: 339 PAR 
Publisher: PHI Learning 
Subject: Economics 

 
 
Accession No: 22474-75 
Year: 2021 
Recommended by: Ritika Gugnani 
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Macroeconomics by Ghosh, Chandana 
 
 
Call No: 339 GHO 
Publisher: PHI Learning 
Subject: Economics 

 
 
Accession No: 22476-77 
Year: 2021 
Recommended by: Ritika Gugnani 

 

 

Principles of marketing by Kapoor, Neeru 
 
 
Call No: 658.8 KAP 
Publisher: PHI Learning 
Subject: Marketing 

 
 
Accession No: 22478-79 
Year: 2021 
Recommended by: Deepak Singh 

 

 

Speaking with style by Mahindra, Ashok 
 
 
Call No: 650.014 MAH 
Publisher: PHI Learning 
Subject: Miscellaneous 

 
 
Accession No: 22480 
Year: 2022 
Recommended by: Pragya Gupta 

 

 

How important are superior numbers? by 
Kirkpatrick, David L I 
 
Call No: 355.00151 KIR 
Publisher: Cambridge  
Subject: Miscellaneous 

 
Accession No: 22481 
Year: 2021 
Recommended by: Shalini Srivastava 

 

 

A practitioner's guide to discrete-time yield 
curve modelling by Nyholm, Ken 
 
Call No:332.632301519NYH 
Publisher: Cambridge  
Subject: Economics 

 
Accession No: 22482 
Year: 2020 
Recommended by: Pragya Gupta 
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Macroeconomics by Thomas, Alex M 
 
 
Call No: 339 THO 
Publisher: Cambridge  
Subject: Economics 

 
 
Accession No: 22483 
Year: 2021 
Recommended by: Vranda Jain 

 

 

Rethinking policy piloting by Nair, Sreeja 
 
 
Call No: 338.1854 NAI 
Publisher: Cambridge  
Subject: Economics 

 
 
Accession No: 22484 
Year: 2021 
Recommended by: Shalini Srivastava 

 

 

The invisible hand in virtual worlds by 
McCaffrey, Matthew (Ed) 
 
Call No: 794.84 THE 
Publisher: Cambridge  
Subject: Miscellaneous 

 
Accession No: 22485 
Year: 2021 
Recommended by: Deepak Singh 

 

 

Experiencing the new world of work by Aroles, 
Jeremy 
 
Call No: 658.406 EXP 
Publisher: Cambridge  
Subject: Management 

 
Accession No: 22486 
Year: 2021 
Recommended by: Abdul Qadir 

 

 

Innovating for the middle of the pyramid in 
emerging countries by Cuervo-Cazurra, Alvaro 
 
Call No:338.064091724 CUE 
Publisher: Cambridge  
Subject: Economics 

 
Accession No: 22487 
Year: 2021 
Recommended by: Ritika Gugnani 
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Inclusive business models by Mukherji, Sourav 
 
 
Call No: 658.408 MUK 
Publisher: Cambridge  
Subject: Management 

 
 
Accession No: 22488 
Year: 2021 
Recommended by: Shalini Srivastava 

 

 

A handbook of primary commodities in the 
global economy by Radetzki, Marian 
 
Call No: 338.02 RAD 
Publisher: Cambridge  
Subject: Economics 

 
Accession No: 22489 
Year: 2021 
Recommended by: Nidhi Singh 

 

 

The behavioral economics of inflation 
expectations by Rotheli, Tobias F 
 
Call No: 332.41019 ROT 
Publisher: Cambridge  
Subject: Economics 

 
Accession No: 22490 
Year: 2020 
Recommended by: Ritika Gugnani 

 

 

Macroeconomics for business by Davidson, 
Lawrence S 
 
Call No: 339 DAV 
Publisher: Cambridge  
Subject: Economics 

 
Accession No: 22491 
Year: 2020 
Recommended by: Vranda Jain 

 

 

Corporate finance by Mahajan, Sunil 
 
 

Call No: 658.15 MAH 
Publisher: Cambridge  
Subject: Management 

 
 

Accession No: 22492 
Year: 2020 
Recommended by: Puneet Dublish 
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Urban headway and upward mobility in India   
by Mitra, Arup 
 

Call No: 307.760954 MIT 
Publisher: Cambridge  
Subject: Miscellaneous 

 

Accession No: 22493 
Year: 2020 
Recommended by: Ritika Gugnani 

 

 

Reform and the structure of the Indian   
economy by Datta, Madhusudan 
 

Call No: 338.954 DAT 
Publisher: Cambridge  
Subject: Economics 

 

Accession No: 22494 
Year: 2020 
Recommended by: Ritika Gugnani 

 

  

Planning in the 20th century and beyond by 
Mehrotra, Santosh (Ed) 
 

Call No: 338.954 PLA 
Publisher: Cambridge  
Subject: Economics 

 

Accession No: 22495 
Year: 2020 
Recommended by: Ritika Gugnani 

 

 

Strategic compensation and talent management 
by DeVaro, Jed 
 

Call No: 658.322 DEV 
Publisher: Cambridge  
Subject: Management 

 

Accession No: 22496 
Year: 2020 
Recommended by: Abdul Qadir 

 

 

Professional occupations and organizations by 
Muzio, Daniel 
 

Call No: 658.8 MUZ 
Publisher: Cambridge  
Subject: Management 

 

Accession No: 22497 
Year: 2019 
Recommended by: Shalini Srivastava 
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Tools for strategy by Hakala, Henri 
 
 
Call No: 658.4012 HAK 
Publisher: Cambridge  
Subject: Management 

 
 
Accession No: 22498 
Year: 2020 
Recommended by: Pragya Gupta 

 

 

Strategy consulting by Kraaijenbrink, Jeroen 
 
 
Call No: 658.4012 KRA 
Publisher: Cambridge  
Subject: Management 

 
 
Accession No: 22499 
Year: 2020 
Recommended by: Shalini Srivastava 

 

 

Institutional memory as storytelling by Corbett, 
Jack 
 
Call No: 302.35 COR 
Publisher: Cambridge  
Subject: Miscellaneous 

 
Accession No: 22500 
Year: 2020 
Recommended by: Pragya Gupta 

 

 

High velocity business operations by 
Jayachandra, Yemmanur 
 
Call No: 658.872 JAY 
Publisher: Cambridge  
Subject: Marketing 

 
Accession No: 22501 
Year: 2020 
Recommended by: Ankur Chauhan 

 

 

Building strategic capabilities in emerging 
markets by Cuervo-Cazurra, Alvaro 
 
Call No: 658.4012 BUL 
Publisher: Cambridge  
Subject: Management 

 
Accession No: 22502 
Year: 2020 
Recommended by: Shalini Srivastava 
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Research methods in business studies by Ghauri, 
Pervez N 
 
Call No: 658.072 GHA 
Publisher: Cambridge  
Subject: Management 

 
Accession No: 22503 
Year: 2020 
Recommended by: Richa Misra 

 

 

Emotions in organization theory by Zietsma, 
Charlene 
 
Call No: 302.35 ZIE 
Publisher: Cambridge  
Subject: Miscellaneous 

 
Accession No: 22504 
Year: 2019 
Recommended by: Shalini Verma 

 

 

Strategic decisions by Planellas, Marcel 
 
 
Call No: 658.4012 PLA 
Publisher: Cambridge  
Subject: Management 

 
 
Accession No: 22505 
Year: 2020 
Recommended by: Ankur Chauhan 

 

 

Corporate social responsibility and economic 
responsiveness in India by Krichewsky, Damien 
 
Call No: 658.4080954 KRI 
Publisher: Cambridge  
Subject: Management 

 
Accession No: 22506 
Year: 2019 
Recommended by: Pragya Gupta 

 
 


