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Managing change by Burnes, Bernard 
 
 
Call No: 658.406 BUR 
Publisher: Pearson 
Subject: Management 

 
 
Accession No: 22573 
Year: 2020 
Recommended By: Shalini Srivastava 

 

 

Macroeconomics by Blanchard, Olivier 
 
 
Call No: 339 BLA 
Publisher: Pearson 
Subject: Economics 

 
 
Accession No: 22574 
Year: 2020 
Recommended By: Vranda Jain 

 

 

Business communication today by Bovee, 
Courtland L 
 
Call No: 650.014 BOV 
Publisher: Pearson 
Subject: Miscellaneous 

 
Accession No: 22575 
Year: 2021 
Recommended By: Shalini Verma 

 

 

Strategic brand management by Keller, Kevin 
Lane 
 
Call No: 658.827 KEL 
Publisher: Pearson 
Subject: Marketing 

 
Accession No: 22576 
Year: 2020 
Recommended By: Vinita Srivastava 

 

 

Social psychology by Aronson, Elliot 
 
 
Call No: 302.07 ARO 
Publisher: Pearson 
Subject: Miscellaneous 

 
 
Accession No: 22577 
Year: 2022 
Recommended By: Shalini Srivastava 
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Human resource management by Dessler, Gary 
 
 
Call No: 658.3 DES 
Publisher: Pearson 
Subject: Management 

 
 
Accession No: 22578 
Year: 2020 
Recommended By: Rahul Singh 

 

 

Business analysis with microsoft excel by 
Carlberg, Conrad 
 
Call No: 658.150285 CAR 
Publisher: Pearson 
Subject: Management 

 
Accession No: 22579 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

Artificial intelligence by Luger, George F 
 
 

Call No: 006.3 LUG 
Publisher: Pearson 
Subject: Computer & IT 

 
 

Accession No: 22580 
Year: 2021 
Recommended By: Abdul Qadir 

 

 

Derivatives and risk management by 
Janakiramanan, Sundaram 
 
Call No: 332.645 JAN 
Publisher: Pearson 
Subject: Economics 

 
Accession No: 22581 
Year: 2022 
Recommended By: Nidhi Singh 

 

 

Fernando's business environment by 
Fernandez, Agna 
 

Call No: 338.927 FER 
Publisher: Pearson 
Subject: Economics 

 

Accession No: 22582 
Year: 2022 
Recommended By: Pragya Gupta 
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Personal finance by Madura, Jeff 
 
 
Call No: 332.024 MAD 
Publisher: Pearson 
Subject: Economics 

 
 
Accession No: 22583 
Year: 2020 
Recommended By: Puneet Dublish 

 

 

International marketing by Kotabe, Masaaki 
 
 
Call No: 658.848 KOT 
Publisher: Wiley 
Subject: Marketing 

 
 
Accession No: 22584 
Year: 2021 
Recommended By: Poonam Sharma 

 

 

Microeconomics by Besanko, David 
 
 
Call No: 338.5 BES 
Publisher: Wiley 
Subject: Economics 

 
 
Accession No: 22585 
Year: 2021 
Recommended By: Vranda Jain 

 

 

Business analytics by Kumar, U Dinesh 
 
 
Call No: 658.4033 KUM 
Publisher: Wiley 
Subject: Management 

 
 
Accession No: 22586 
Year: 2022 
Recommended By: Ankur Chauhan 

 

 

Strategic market management by Aaker, David 
A 
 
 
Call No: 658.802 AAK 
Publisher: Wiley 
Subject: Marketing 

 
 
Accession No: 22587 
Year: 2022 
Recommended By: Deepak Singh 
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Introduction to data science by Maheswari, B 
Uma 
 
Call No: 005.133 MAH 
Publisher: Wiley 
Subject: Computer & IT 

 
Accession No: 22588 
Year: 2021 
Recommended By: Renuka Mahajan 

 

 

Security analysis and portfolio management by 
Dash, Ambika Prasad 
 
Call No: 332.6 DAS 
Publisher: Dreamtech 
Subject: Economics 

 
Accession No: 22589 
Year: 2020 
Recommended By: Puneet Dublish 

 

 

Operations research by Gupta, C B 
 
 
Call No: 658.4034 GUP 
Publisher: Dreamtech 
Subject: Management 

 
 
Accession No: 22590 
Year: 2021 
Recommended By: Surender Kumar 

 

 

Financial risk management by Arora, R K 
 
 
Call No: 658.155 ARO 
Publisher: Wiley 
Subject: Management 

 
 
Accession No: 22591 
Year: 2021 
Recommended By: Puneet Dublish 

 

 

Financial valuation and moelling by Kapil, 
Sheeba 
 
Call No: 332.0285554 KAP 
Publisher: Wiley 
Subject: Economics 

 
Accession No: 22592 
Year: 2022 
Recommended By: Puneet Dublish 
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Marketing analytics by Gupta, Seema 
 
 
Call No: 658.83 GUP 
Publisher: Wiley 
Subject: Marketing 

 
 
Accession No: 22593 
Year: 2021 
Recommended By: Rajesh Sharma 

 

 

Contemporary strategy analysis by Grant, 
Robert M 
 
Call No: 658.4012 GRA 
Publisher: Wiley 
Subject: Management 

 
Accession No: 22594 
Year: 2021 
Recommended By: Deepak Singh 

 

 

India a billion dreams rise from the dust by 
Dasgupta, S 
 
Call No: 658.421 DAS 
Publisher: Dreamtech 
Subject: Management 

 
Accession No: 22595 
Year: 2021 
Recommended By: Ritika Gugnani 

 

 

Soft skills business and professional 
communication by Banerjee, Sutapa 
 
Call No: 650.014 BAN 
Publisher: Dreamtech 
Subject: Miscellaneous 

 
Accession No: 22596 
Year: 2021 
Recommended By: Pragya Gupta 

 

 

Marketing by Grewal, Dhruv 
 
 
Call No: 658.8 GRE 
Publisher: McGraw Hill 
Subject: Marketing 

 
 
Accession No: 22597 
Year: 2021 
Recommended By: Ajay Bansal 
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Human resource management by Aswathappa, 
K 
 
Call No: 658.3 ASW 
Publisher: McGraw Hill 
Subject: Management 

 
Accession No: 22598 
Year: 2021 
Recommended By: Pragya Gupta 

 

 

Project management by Larson, Erik W 
 
 
Call No: 658.404 LAR 
Publisher: McGraw Hill 
Subject: Management 

 
 
Accession No: 22599 
Year: 2022 
Recommended By: Surender Kumar 

 

 

International business by Hill, Charles W L 
 
 
Call No: 658.049 HIL 
Publisher: McGraw Hill 
Subject: Management 

 
 
Accession No: 22600 
Year: 2021 
Recommended By: Ritika Gugnani 

 

 

Managerial economics by Salvatore, Dominick 
 
 
Call No: 338.7 SAL 
Publisher: Oxford Uni. Press 
Subject: Economics 

 
 
Accession No: 22601 
Year: 2020 
Recommended By: Vranda Jain 

 

 

Introduction to econometrics by Dougherty, 
Christopher 
 
Call No: 330.015195 DOU 
Publisher: Oxford Uni. Press 
Subject: Economics 

 
Accession No: 22602 
Year: 2021 
Recommended By: Ritika Gugnani 
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Harvard business review family business 
handbook by Baron, Joshua 
 
Call No: 658.045 BAR 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22603 
Year: 2021 
Recommended By: Ritika Gugnani 

 

 

HBR's 10 must reads on career resilience by 
Harvard Business Review Press 
 
Call No: 650.1 HBR 
Publisher: HBS Press 
Subject: Miscellaneous 

 
Accession No: 22604 
Year: 2021 
Recommended By: Radhika Bansal 

 

 

HBR Guide to Remote Work by Harvard 
Business Review Press 
 
Call No: 331.2568 HBR 
Publisher: HBS Press 
Subject: Economics 

 
Accession No: 22605 
Year: 2021 
Recommended By: Vranda Jain 

 

 

Sales management that works by Cespedes, 
Frank V 
 
Call No: 658.81 CES 
Publisher: HBS Press 
Subject: Marketing 

 
Accession No: 22606 
Year: 2021 
Recommended By: Ajay Bansal 

 

 

The CEO test by Bryant, Adam 
 

 

Call No: 658.4092 BRY 
Publisher: HBS Press 
Subject: Management 

 

 

Accession No: 22607 
Year: 2021 
Recommended By: Ritika Gugnani 
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Glass half-broken by Ammerman, Colleen 
 
 
Call No: 331.4133 AMM 
Publisher: HBS Press 
Subject: Economics 

 
 
Accession No: 22608 
Year: 2021 
Recommended By: Vranda Jain 

 

 

Better simpler strategy by Oberholzer-Gee, 
Felix 
 
Call No: 658.4012 OBE 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22609 
Year: 2021 
Recommended By: Abdul Qadir 

 

 

The unspoken rules by Ng, Gorick 
 
 
Call No: 650.1 NG 
Publisher: HBS Press 
Subject: Miscellaneous 

 
 
Accession No: 22610 
Year: 2021 
Recommended By: Ritika Gugnani 

 

 

The heart of business by Joly, Hubert 
 
 
Call No: 658.4092 JOL 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22611 
Year: 2021 
Recommended By: LRC 

 

 

HBR's 10 Must Reads on Lifelong Learning by 
Harvard Business Review Press 
 
Call No: 658.3124 HBR 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22612 
Year: 2021 
Recommended By: Shalini Verma 
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Communicate better with everyone by 
Harvard Business Review Press 
 
Call No: 650.014 HBR 
Publisher: HBS Press 
Subject: Miscellaneous 

 
Accession No: 22613 
Year: 2021 
Recommended By: Radhika Bansal 

 

 

Creative conflict by Sanders, Bill 
 
 
Call No: 658.4052 SAN 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22614 
Year: 2021 
Recommended By: Ajay Bansal 

 

 

Talent strategy risk by McNabb, Bill 
 
 
Call No: 658.155 MCN 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22615 
Year: 2021 
Recommended By: LRC 

 

 

Digital for good by Culatta, Richard 
 
 
Call No: 004.678083 CUL 
Publisher: HBS Press 
Subject: Computer & IT 

 
 
Accession No: 22616 
Year: 2021 
Recommended By: Renuka Mahajan 

 

 

HBR guide to collaborative teams by Harvard 
Business Review Press 
 
Call No: 658.4022 HBR 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22617 
Year: 2021 
Recommended By: Vranda Jain 
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The future of work by Harvard Business 
Review Press 
 
Call No: 658.312 HBR 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22618 
Year: 2021 
Recommended By: LRC 

 

 

HBR's 10 must reads on leading digital 
transformation by Harvard Business Review 
Press 
 

Call No: 658.4038 HBR 
Publisher: HBS Press 
Subject: Management 

 

Accession No: 22619 
Year: 2021 
Recommended By: Ajay Bansal 

 

 

The long game by Clark, Dorie 
 
 

Call No: 658.409 CLA 
Publisher: HBS Press 
Subject: Management 

 
 

Accession No: 22620 
Year: 2021 
Recommended By: Ritika Gugnani 

 

 

Harvard Business Review project management 
handbook by Nieto-Rodriguez, Antonio 
 

Call No: 658.404 NIE 
Publisher: HBS Press 
Subject: Management 

 

Accession No: 22621 
Year: 2021 
Recommended By: Ankur Chauhan 

 

 

Beyond digital by Leinwand, Paul 
 
 

Call No: 658.4092 LEI 
Publisher: HBS Press 
Subject: Management 

 
 

Accession No: 22622 
Year: 2022 
Recommended By: Abdul Qadir 
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Fit to compete by Beer, Michael 
 
 
Call No: 658.45 BEE 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22623 
Year: 2020 
Recommended By: Ritika Gugnani 

 

 

Teaching by heart by DeLong, Thomas 
 
 
Call No: 371.102 DEL 
Publisher: HBS Press 
Subject: Miscellaneous 

 
 
Accession No: 22624 
Year: 2019 
Recommended By: Radhika Bansal 

 

 

HBR guide to managing strategic initiatives by 
Harvard Business Review Press 
 
Call No: 658.4012 HBR 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22625 
Year: 2020 
Recommended By: Rahul Singh 

 

 

Experimentation works by Thomke, Stefan H 
 
 
Call No: 658.4063 THO 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22626 
Year: 2020 
Recommended By: Abdul Qadir 

 

 

Competing in the age of AI by Iansiti , Marco 
 
 
 
Call No: 658.0563 IAN 
Publisher: HBS Press 
Subject: Management 

 
 
 
Accession No: 22627 
Year: 2020 
Recommended By: Rahul Singh 
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Coronavirus by Harvard Business Review Press 
 
 
Call No:362.196241400681 HBR 

Publisher: HBS Press 
Subject: Miscellaneous 

 
 
Accession No: 22628 
Year: 2020 
Recommended By: Nidhi Singh 

 

 

The three box solution playbook by 
Govindarajan, Vijay 
 
Call No: 658.4012 GOV 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22629 
Year: 2020 
Recommended By: Ajay Bansal 

 

 

Out-innovate by Lazarow, Alexandre 
 
 
Call No: 658.421 LAZ 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22630 
Year: 2020 
Recommended By: Ankur Chauhan 

 

 

The art of being indispensable at work by 
Tulgan, Bruce 
 
Call No: 658.409 TUL 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22631 
Year: 2020 
Recommended By: Vranda Jain 

 

 

Strategic analytics by Harvard Business Review 
Press 
 
Call No: 658.4012 HBR 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22632 
Year: 2020 
Recommended By: Puneet Dublish 
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HBR guide to setting your strategy by Harvard 
Business Review Press 
 
Call No: 658.4012 HBR 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22633 
Year: 2020 
Recommended By: Puneet Dublish 

 

 

The context marketing revolution by Sweezey, 
Mathew 
 
Call No: 658.8343 SWE 
Publisher: HBS Press 
Subject: Marketing 

 
Accession No: 22634 
Year: 2020 
Recommended By: Deepak Singh 

 

 

What is strategy? by Magretta, Joan 
 
 
Call No: 658.4012 MAG 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22635 
Year: 2020 
Recommended By: Puneet Dublish 

 

 

HBR's 10 must reads 2021 by Harvard Business 
Review Press 
 
Call No: 658 HBR 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22636 
Year: 2021 
Recommended By: LRC 

 

 

Body language by Verma, Shalini 
 
 
Call No: 650.014 VER 
Publisher: Books 33 
Subject: Miscellaneous 

 
 
Accession No: 22637 
Year: 2020 
Recommended By: Gifted 
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Body language 2.0 by Verma, Shalini 
 
 
Call No: 650.014 VER 
Publisher: Books 33 
Subject: Miscellaneous 

 
 
Accession No: 22638 
Year: 2021 
Recommended By: Gifted 

 

 

Face express by Verma, Shalini 
 
 
Call No: 650.014 VER 
Publisher: Books 33 
Subject: Miscellaneous 

 
 
Accession No: 22639 
Year: 2021 
Recommended By: Gifted 

 

 

India by Hirabayashi, Hiroshi 
 
 
Call No: 338.954 HIR 
Publisher: Aleph Book 
Subject: Economics 

 
 
Accession No: 22640 
Year: 2021 
Recommended By: Samuel(PGFB2142) 

 

 

Licence to be bad by Aldred, Jonathan 
 
 
Call No: 306.3 ALD 
Publisher: Allen Lane 
Subject: Miscellaneous 

 
 
Accession No: 22641 
Year: 2019 
Recommended By: Amrita(PGFA2103) 

 

 

The economics of religion in India by Iyer, Sriya 
 
 
Call No: 200.954 IYE 
Publisher: The Belknap Press 
Subject: Miscellaneous 

 
 
Accession No: 22642 
Year: 2020 
Recommended By: Vanshika(PGFA2159) 
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The art of disruption by Magid, Magid 
 
 
Call No: 322.44 MAG 
Publisher: Blink Publishing 
Subject: Miscellaneous 

 
 
Accession No: 22643 
Year: 2020 
Recommended By: Nisha(PGFC2133) 

 

 

Modi 2.0 by Sharan, Sunil 
 
 
Call No: 920 SHA 
Publisher: Bloomsbury 
Subject: Miscellaneous 

 
 
Accession No: 22644 
Year: 2021 
Recommended By: Yash(PGFB2159) 

 

 

India reckoning by Jalan, Bimal 
 
 
Call No: 338.954 JAL 
Publisher: Bloomsbury 
Subject: Economics 

 
 
Accession No: 22645 
Year: 2021 
Recommended By: Ritika Gugnani 

 

 

Marketing whitebook 2020-21 by 
Businessworld 
 
Call No: 658.8 BUS 
Publisher: Businessworld 
Subject: Marketing 

 
Accession No: 22646 
Year: 2020 
Recommended By: Deepak Singh 

 

 

Modi's India by Jaffrelot, Christophe 
 
 
 
Call No: 954.0533 JAF 
Publisher: Westland 
Subject: Miscellaneous 

 
 
 
Accession No: 22647 
Year: 2021 
Recommended By: Yash(PGFB2159) 
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Marketology by Fisman, Ray 
 
 
Call No: 658.8 FIS 
Publisher: John Murray 
Subject: Marketing 

 
 
Accession No: 22648 
Year: 2020 
Recommended By: Angira(PGFA2106) 

 

 

Performance breakthrough by Salit, Cathy 
Rose 
 
Call No: 650.1 SAL 
Publisher: Hachette 
Subject: Miscellaneous 

 
Accession No: 22649 
Year: 2020 
Recommended By: Angira(PGFA2106) 

 

 

The great disruption by Wooldridge, Adrian 
 
 
Call No: 330 WOO 
Publisher: Profile Books 
Subject: Economics 

 
 
Accession No: 22650 
Year: 2020 
Recommended By: Abhijit Nair 

 

 

The great Indian rope trick by Matthews, 
Roderick 
 
Call No: 320.454 MAT 
Publisher: Hachette 
Subject: Miscellaneous 

 
Accession No: 22651 
Year: 2020 
Recommended By: Nitisha(PGFC2134) 

 

 

Mindf*ck by Wylie, Christopher 
 
 
Call No: 355.3434 WYL 
Publisher: Profile Books 
Subject: Miscellaneous 

 
 
Accession No: 22652 
Year: 2021 
Recommended By: Pritesh(PGFB2139) 
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My life in full by Nooyi, Indra K 
 
 
Call No: 338.766362092 NOO 
Publisher: Hachette 
Subject: Economics 

 
 
Accession No: 22653 
Year: 2021 
Recommended By: Mayuri (PGFA2028) 

 

 

Branded in history by Ramya Ramamurthy 
 
 
Call No: 658.827 RAM 
Publisher: Hachette 
Subject: Marketing 

 
 
Accession No: 22654 
Year: 2021 
Recommended By: BD Nathani 

 

 

How boards work by Moyo, Dambisa 
 
 
Call No: 658.422 MOY 
Publisher: The Bridge Street  
Subject: Management 

 
 
Accession No: 22655 
Year: 2021 
Recommended By: BD Nathani 

 

 

Smarter tomorrow by Ricker, Elizabeth R 
 
 
 
Call No: 612.82339 RIC 
Publisher: John Murray 
Subject: Miscellaneous 

 
 
 
Accession No: 22656 
Year: 2021 
Recommended By: Aditya (PGFB2005) 

 

 

The minimalist entrepreneur by Lavingia, Sahil 
 
 
 

Call No: 658.421 LAV 
Publisher: Piatkus 
Subject: Management 

 
 

 
Accession No: 22657 
Year: 2021 
Recommended By: Chetan (PGFB2012) 
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Business on a platter by Vishal, Anoothi 
 
 
Call No: 647.9554 VIS 
Publisher: Hachette 
Subject: Miscellaneous 

 
 
Accession No: 22658 
Year: 2019 
Recommended By: Arihant (PGFA2060) 

 

 

If then by Lepore, Jill 
 
 
Call No: 303.483409 LEP 
Publisher: John Murray 
Subject: Miscellaneous 

 
 
Accession No: 22659 
Year: 2021 
Recommended By: Arihant (PGFA2060) 

 

 

Opportunity by Moore, Rob 
 
 
Call No: 158.1 MOO 
Publisher: John Murray 
Subject: Miscellaneous 

 
 
Accession No: 22660 
Year: 2021 
Recommended By: Shalini Verma 

 

 

Change by Centola, Damon 
 
 
Call No: 303.4 CEN 
Publisher: John Murray 
Subject: Miscellaneous 

 
 
Accession No: 22661 
Year: 2021 
Recommended By: Nitisha(PGFC2134) 

 

 

Unreasonable success and how to achieve it by 
Koch, Richard 
 
 
Call No: 650.1 KOC 
Publisher: Piatkus 
Subject: Miscellaneous 

 
 
Accession No: 22662 
Year: 2020 
Recommended By: Vishesh (PGFA2059) 
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Embracing Change by Barry, Harry 
 
 
Call No: 155.24 BAR 
Publisher: Orion Spring 
Subject: Miscellaneous 

 
 
Accession No: 22663 
Year: 2021 
Recommended By: Ishan(PGFB2126) 

 

 

Vaxxers by Gilbert, Sarah 
 
 
Call No: 615.372 GIL 
Publisher:Hodder & Stoughton 
Subject: Miscellaneous 

 
 
Accession No: 22664 
Year: 2021 
Recommended By: Nitisha(PGFC2134) 

 

 

Reset by Taylor, Johnny C 
 
 
Call No: 658.4092 TAY 
Publisher: Nicholas Brealey 
Subject: Management 

 
 
Accession No: 22665 
Year: 2021 
Recommended By: Rahul Singh 

 

 

Coaching questions for every situation by 
Kourdi, Jeremy 
 
Call No: 658.407124 KOU 
Publisher: Nicholas Brealey 
Subject: Management 

 
Accession No: 22666 
Year: 2021 
Recommended By: Kartik(PGFA2021) 

 

 

How to think by Minda, John Paul 
 
 
 
Call No: 153 MIN 
Publisher: Robinson 
Subject: Miscellaneous 

 
 
 
Accession No: 22667 
Year: 2021 
Recommended By: Debjani(PGFA2113) 
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Human frontiers by Bhaskar, Michael 
 
 
Call No: 658.4063 BHA 
Publisher: The Bridge Street  
Subject: Management 

 
 
Accession No: 22668 
Year: 2021 
Recommended By: Shalini Verma 

 

 

Rule of the robots by Ford, Martin 
 
 
Call No: 006.301 FOR 
Publisher: Basic Books 
Subject: Computer & IT 

 
 
Accession No: 22669 
Year: 2021 
Recommended By: Dev(PGFC2018) 

 

 

No bullsh*t leadership by Hirst, Chris 
 
 
Call No: 658.4092 HIR 
Publisher: Profile Books 
Subject: Management 

 
 
Accession No: 22670 
Year: 2019 
Recommended By: Ishan(PGFB2126) 

 

 

Identity ignorance innovation by D'Ancona, 
Matthew 
 
Call No: 320 DAN 
Publisher:Hodder & Stoughton 
Subject: Miscellaneous 

 
Accession No: 22671 
Year: 2021 
Recommended By: Saloni(PGFB2060) 

 

 

The art of business wars by Brown, David 
 
 
 
Call No: 658 BRO 
Publisher: John Murray 
Subject: Management 

 
 
 
Accession No: 22672 
Year: 2021 
Recommended By: Rahul(PGFB2035) 
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System error by Reich, Rob 
 
 
Call No: 303.483 REI 
Publisher:Hodder & Stoughton 
Subject: Miscellaneous 

 
 
Accession No: 22673 
Year: 2021 
Recommended By: Shashwat(PGFC2149) 

 

 

Winning together by Richardson Walsh, Helen 
 
 
Call No: 650.1 RIC 
Publisher: John Murray 
Subject: Miscellaneous 

 
 
Accession No: 22674 
Year: 2021 
Recommended By: Mayuri (PGFA2028) 

 

 

The greatest secret by Byrne, Rhonda 
 
 
Call No: 158.1 BYR 
Publisher: Thorsons 
Subject: Miscellaneous 

 
 
Accession No: 22675 
Year: 2020 
Recommended By: Ishan(PGFB2126) 

 

 

Pragmarketism by Bhandari, Trupti 
 
 
Call No: 658.812 BHA 
Publisher: Harper Business 
Subject: Marketing 

 
 
Accession No: 22676 
Year: 2020 
Recommended By: Deepak Singh 

 

 

The radiance of a thousand suns by 
Someshwar, Manreet Sodhi 
 
 
Call No: 823 SOM 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22677 
Year: 2019 
Recommended By: Nitisha(PGFC2134) 
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Nothing to lose by Sandhu, Manbeena 
 
 
Call No: 299.93 SAN 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22678 
Year: 2020 
Recommended By: Shalini Verma 

 

 

India 3.0 by Tiwari, Arun 
 
 
Call No: 338.954 TIW 
Publisher: Harper Collins 
Subject: Economics 

 
 
Accession No: 22679 
Year: 2019 
Recommended By: Nitisha(PGFC2134) 

 

 

Myth of the entrepreneur by Kailas, Ravi 
 
 
Call No: 658.421 KAI 
Publisher: Harper Collins 
Subject: Management 

 
 
Accession No: 22680 
Year: 2019 
Recommended By: Debjani(PGFA2113) 

 

 

Value(s) by Carney, Mark 
 
 
Call No: 306.3 CAR 
Publisher: William Collins 
Subject: Miscellaneous 

 
 
Accession No: 22681 
Year: 2021 
Recommended By: Kartik(PGFA2021) 

 

 

The India way by Jaishankar, S 
 
 
 
Call No: 327.54 JAI 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
 
Accession No: 22682 
Year: 2020 
Recommended By: Arihant(PGFA2060) 
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Influence by Cialdini, Robert B 
 
 
Call No: 153.852 CIA 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22683 
Year: 2020 
Recommended By: Shalini Srivastava 

 

 

A social theory of corruption by Rajan, Sudhir 
Chella 
 
Call No: 364.13230954 RAJ 
Publisher: Harvard Uni. Press 
Subject: Miscellaneous 

 
Accession No: 22684 
Year: 2020 
Recommended By: Ishan(PGFB2126) 

 

 

Build an a team by Johnson, Whitney 
 
 
Call No: 658.4022 JOH 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22685 
Year: 2018 
Recommended By: Rahul Singh 

 

 

A practical guide to counselling by Ross, 
Alistair 
 
Call No: 158.3 ROS 
Publisher: Icon Books 
Subject: Miscellaneous 

 
Accession No: 22686 
Year: 2018 
Recommended By: Rahul Singh 

 

 

Bull's eye by Kennedy, Robert 
 
 

 
Call No: 650.1 KEN 
Publisher: Magna Publishing 
Subject: Miscellaneous 

 
 

 
Accession No: 22687 
Year: 2019 
Recommended By: Nidhi Singh 
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Defining you by Murden, Fiona 
 
 
Call No: 158.1 MUR 
Publisher: Nicholas Brealey 
Subject: Miscellaneous 

 
 
Accession No: 22688 
Year: 2021 
Recommended By: Ameesha(PGFC2103) 

 

 

How to speak money by Lanchester, John 
 
 
Call No: 330.4 LAN 
Publisher: WW Norton & Co. 
Subject: Economics 

 
 
Accession No: 22689 
Year: 2014 
Recommended By: Rahul(PGFB2035) 

 

 

Real leaders negotiate! by Salacuse, Jeswald W 
 
 
Call No: 658.4052 SAL 
Publisher: Palgrave Macmillan 
Subject: Management 

 
 
Accession No: 22690 
Year: 2017 
Recommended By: Shashwat(PGFC2149) 

 

 

Applied psychology in human resource 
management by Cascio, Wayne F 
 
Call No: 658.3 CAS 
Publisher: Pearson 
Subject: Management 

 
Accession No: 22691 
Year: 2018 
Recommended By: Rahul Singh 

 

 

Ten lessons for a post-pandemic world by 
Zakaria, Fareed 
 
Call No: 303.49 ZAK 
Publisher: Allen Lane 
Subject: Miscellaneous 

 
Accession No: 22692 
Year: 2020 
Recommended By: Rajesh Sharma 
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The magic drum by Murty, Sudha 
 
 
Call No: 823 MUR 
Publisher: Puffin Books 
Subject: Miscellaneous 

 
 
Accession No: 22693 
Year: 2015 
Recommended By:Debjani(PGFA2113) 

 

 

Leadership by Goodwin, Doris Kearns 
 
 
Call No: 973.099 GOO 
Publisher: Viking 
Subject: Miscellaneous 

 
 
Accession No: 22694 
Year: 2018 
Recommended By: Ameesha(PGFC2103) 

 

 

A human's guide to machine intelligence by 
Hosanagar, Kartik 
 
Call No: 006.31 HOS 
Publisher: Penguin 
Subject: Computer & IT 

 
Accession No: 22695 
Year: 2019 
Recommended By: Arihant(PGFA2060) 

 

 

The custodian of trust by Kumar, Rajnish 
 
 
Call No: 332.1092 KUM 
Publisher: Penguin 
Subject: Economics 

 
 
Accession No: 22696 
Year: 2021 
Recommended By: Dev(PGFC2018) 

 

 

Outside insight by Lyseggen, Jorn 
 
 
 
Call No: 658.4038 LYS 
Publisher: Penguin 
Subject: Management 

 
 
 
Accession No: 22697 
Year: 2017 
Recommended By: Ameesha(PGFC2103) 
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In pursuit of the perfect portfolio by Lo, 
Andrew W 
 
 

Call No: 332.60922 LO 
Publisher: Princeton Uni. Press 
Subject: Economics 

 
 

Accession No: 22698 
Year: 2021 
Recommended By: Navya(PGFC2031) 

 

 

Dogfight by Vogelstein, Fred 
 
 
Call No: 338.47004 VOG 
Publisher: Sarah Crichton  
Subject: Economics 

 
 
Accession No: 22699 
Year: 2013 
Recommended By: Saloni(PGFB2060) 

 

 

How leaders decide by Bustin, Greg 
 
 
Call No: 658.4092 BUS 
Publisher: Sourcebooks 
Subject: Management 

 
 
Accession No: 22700 
Year: 2019 
Recommended By: Mayuri(PGFA2028) 

 

 

The 1 page marketing plan by Dib, Allan 
 

 
Call No: 658.8 DIB 
Publisher: Successwise 
Subject: Marketing 

 

 
Accession No: 22701 
Year: 2019 
Recommended By: Ajay Bansal 

 

 

The power of social intelligence by Buzan, 
Tony 
 

Call No: 158.2 BUZ 
Publisher: Harper Collins 
Subject: Miscellaneous 

 

Accession No: 22702 
Year: 2020 
Recommended By: Kartik(PGFA2021) 
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Creative superpowers by Bambach, Laura 
Jordan 
 
 
Call No: 658.4063 CRE 
Publisher: Unbound 
Subject: Management 

 
 
Accession No: 22703 
Year: 2018 
Recommended By: Saloni(PGFB2060) 

 

 

The art of decision making by Bikart, Joseph 
 
 
Call No: 658.403 BIK 
Publisher: Watkins 
Subject: Management 

 
 
Accession No: 22704 
Year: 2019 
Recommended By: Navya(PGFC2031) 

 

 

Dreamers and unicorns by Bhaduri, Abhijit 
 
 
Call No: 658.4092 BHA 
Publisher: Westland 
Subject: Management 

 
 
Accession No: 22705 
Year: 2020 
Recommended By: Dev(PGFC2018) 

 

 

The SBI story by Pande, Vikrant 
 
 
Call No: 332.1 PAN 
Publisher: Westland 
Subject: Economics 

 
 
Accession No: 22706 
Year: 2021 
Recommended By: Nidhi Singh 

 

 

Leadership shastra by Chakravarthy, Pradeep 
 
 
Call No: 658.4092 CHA 
Publisher: Westland 
Subject: Management 

 
 
Accession No: 22707 
Year: 2021 
Recommended By: Navya(PGFC2031) 



   
 
 
 

        Library and Resource Centre – New Arrivals (Books) February 2022                                                                  Page 29 
 
 
 

 

The warren buffett way by Hagstrom, Robert G 
 
 
Call No: 332.6 HAG 
Publisher: Wiley 
Subject: Economics 

 
 
Accession No: 22708 
Year: 2021 
Recommended By: Nidhi Singh 

 

 

Principles for dealing with the changing world 
order by Dalio, Ray 
 
Call No: 330.9 DAL 
Publisher: Simon & Schuster 
Subject: Economics 

 
Accession No: 22709 
Year: 2021 
Recommended By: Rajesh Sharma 

 

 

The raging 2020s by Ross, Alec 
 
 
Call No: 322.30973 ROS 
Publisher: Bantam Press 
Subject: Miscellaneous 

 
 
Accession No: 22710 
Year: 2021 
Recommended By: Rajesh Sharma 

 

 

Transforming performance measurement by 
Spitzer, Dean R. 
 
Call No: 658.562 SPI 
Publisher: AMACOM 
Subject: Management 

 
Accession No: 22711 
Year: 2007 
Recommended By: Rahul Singh 

 

 

High potential by Macrae, Ian 
 
 
Call No: 658.301 MAC 
Publisher: Bloomsbury 
Subject: Management 

 
 
Accession No: 22712 
Year: 2014 
Recommended By: Rahul Singh 
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Leadership at scale by Feser, Claudio 
 
 
Call No: 658.4092 FES 
Publisher: Nicholas Brealey 
Subject: Management 

 
 
Accession No: 22713 
Year: 2018 
Recommended By: Shalini Srivastava 

 

 

Courage is calling by Holiday, Ryan 
 
 
Call No: 179.6 HOL 
Publisher: Profile Books 
Subject: Miscellaneous 

 
 
Accession No: 22714 
Year: 2021 
Recommended By: Swarnima(PGFA2050) 

 

 

Richer wiser happier by Green, William 
 
 
Call No: 332.678 GRE 
Publisher: Profile Books 
Subject: Economics 

 
 
Accession No: 22715 
Year: 2021 
Recommended By: Nidhi Singh 

 

 

Irrationally passionate by Kothari, Jason 
 
 
Call No: 338.04092 KOT 
Publisher: Harper Business 
Subject: Economics 

 
 
Accession No: 22716 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

Bad money by Kaul,Vivek 
 
 
 
Call No: 332.10954 KAU 
Publisher: Harper Business 
Subject: Economics 

 
 
 
Accession No: 22717 
Year: 2020 
Recommended By: Ameesha(PGFC2103) 
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Flight of the unicorns by Paul, Soum 
 
 
Call No: 658.110954 PAU 
Publisher: Harper Business 
Subject: Management 

 
 
Accession No: 22718 
Year: 2019 
Recommended By: Swarnima(PGFA2050) 

 

 

The making of hero by Munjal, Sunil Kant 
 
 
Call No:338.476292220954 MUN 

Publisher: Harper Business 
Subject: Economics 

 
 
Accession No: 22719 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

India unlimited by Panagariya, Arvind 
 
 
Call No: 330.954 PAN 
Publisher: Harper Collins 
Subject: Economics 

 
 
Accession No: 22720 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

Human + machine by Daugherty, Paul R. 
 
 
Call No: 331.256 DAU 
Publisher: HBS Press 
Subject: Economics 

 
 
Accession No: 22721 
Year: 2018 
Recommended By: Renuka Mahajan 

 

 

Built not born by Golisano, Tom 
 
 
 
Call No: 658.11 GOL 
Publisher: Harper Collins 
Subject: Management 

 
 
 
Accession No: 22722 
Year: 2019 
Recommended By: Pragya Gupta 
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Restoring the soul of business by Tobaccowala, 
Rishad 
 
Call No: 658.4038 TOB 
Publisher: Harper Collins 
Subject: Management 

 
Accession No: 22723 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

Peerless minds by Nandy, Pritish 
 
 
Call No: 153.6 NAN 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22724 
Year: 2019 
Recommended By: Pankaj(PGFB2029) 

 

 

How finance works by Desai, Mihir A 
 
 
Call No: 658.15 DES 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22725 
Year: 2019 
Recommended By: Sushrut(PGFB2156) 

 

 

Off-ramps and on-ramps by Hewlett, Sylvia 
Ann 
 
Call No: 658.312082 HEW 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22726 
Year: 2007 
Recommended By: Rahul Singh 

 

 

Retooling HR by Boudreau, John W. 
 
 
Call No: 658.301 BOU 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22727 
Year: 2020 
Recommended By: Abdul Qadir 
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Pirate organization by Durand, Rodolphe 
 
 
Call No: 364.164 DUR 
Publisher: HBS Press 
Subject: Miscellaneous 

 
 
Accession No: 22728 
Year: 2013 
Recommended By: Abdul Qadir 

 

 

The everyday hero manifesto by Sharma, 
Robin 
 
Call No: 158.1 SHA 
Publisher: Jaico 
Subject: Miscellaneous 

 
Accession No: 22729 
Year: 2021 
Recommended By: Shantanu(PGFC2148) 

 

 

The super analysts by Leeming, Andrew 
 
 
Call No: 332.6322 LEE 
Publisher: John Wiley 
Subject: Economics 

 
 
Accession No: 22730 
Year: 2020 
Recommended By: Puneet Dublish 

 

 

A new India by Jaitley, Arun 
 
 
Call No: 320.954 JAI 
Publisher: Juggernaut 
Subject: Miscellaneous 

 
 
Accession No: 22731 
Year: 2020 
Recommended By: Debjani(PGFA2113) 

 

 

Growing business innovation by Reuvid, 
Jonathan 
 
Call No: 658.4063 REU 
Publisher: Legent Business 
Subject: Management 

 
Accession No: 22732 
Year: 2020 
Recommended By: Mansi (PGFC2027) 
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The almanack of Naval Ravikant by Jorgenson, 
Eric 
 
Call No: 158.1 JOR 
Publisher: Magrathea Pub. 
Subject: Miscellaneous 

 
Accession No: 22733 
Year: 2020 
Recommended By: Debjani(PGFA2113) 

 

 

Achieve more succeed faster by Bajaj, Deepak 
 
 
Call No: 650.1 BAJ 
Publisher: Manjul Publishing 
Subject: Miscellaneous 

 
 
Accession No: 22734 
Year: 2020 
Recommended By: Mayank(PGFC2028) 

 

 

Direct selling success by Gage, Randy 
 
 
Call No: 658.872 GAG 
Publisher: Manjul Pub. House 
Subject: Marketing 

 
 
Accession No: 22735 
Year: 2019 
Recommended By: Ritik(PGFC2040) 

 

 

Dotcom secrets by Brunson, Russell 
 
 
Call No: 658.872 BRU 
Publisher: Morgan James 
Subject: Marketing 

 
 
Accession No: 22736 
Year: 2020 
Recommended By: Komal(PGFA2129) 

 

 

Talent is overrated by Colvin, Geoff 
 
 
 
Call No: 153.9 COL 
Publisher: Nicholas Brealey 
Subject: Miscellaneous 

 
 
 
Accession No: 22737 
Year: 2008 
Recommended By: Mayank(PGFC2028) 
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The new rules of business by Srivastava, 
Rajesh 
 
Call No: 658 SRI 
Publisher: Portfolio 
Subject: Management 

 
Accession No: 22738 
Year: 2019 
Recommended By: Navya(PGFC2031) 

 

 

Elephants and cheetahs by Mukherjee, Saral 
 
 
Call No: 658.5 MUK 
Publisher: Portfolio 
Subject: Management 

 
 
Accession No: 22739 
Year: 2021 
Recommended By: Saloni(PGFB2060) 

 

 

How I invest my money by Brown, Joshua 
 
 
Call No: 332.6 BRO 
Publisher: Penguin 
Subject: Economics 

 
 
Accession No: 22740 
Year: 2021 
Recommended By: Nidhi Singh 

 

 

The smart money method by Clapham, 
Stephen 
 
Call No: 332.6322 CLA 
Publisher: Penguin 
Subject: Economics 

 
Accession No: 22741 
Year: 2021 
Recommended By: Mayuri (PGFA2028) 

 

 

Everything is out of syllabus by Duggirala, 
Varun 
 
Call No: 158.1 DUG 
Publisher: Penguin 
Subject: Miscellaneous 

 
Accession No: 22742 
Year: 2022 
Recommended By: Debjani(PGFA2113) 
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Investonomy by Kamra, Pranjal 
 
 
Call No: 332.642 KAM 
Publisher: Penguin 
Subject: Economics 

 
 
Accession No: 22743 
Year: 2022 
Recommended By: Navya(PGFC2031) 

 

 

From pony to unicorn by Aggarwal, Sanjeev 
 
 
Call No: 658.421 AGG 
Publisher: Penguin 
Subject: Management 

 
 
Accession No: 22744 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

Indian economys greatest crisis by Arun, 
Kumar 
 
Call No: 338.954 ARU 
Publisher: Portfolio 
Subject: Economics 

 
Accession No: 22745 
Year: 2020 
Recommended By: Ritika Gugnani 

 

 

Right between the ears by Dayal Sandeep 
 
 
Call No: 153.733 DAY 
Publisher: Portfolio 
Subject: Miscellaneous 

 
 
Accession No: 22746 
Year: 2021 
Recommended By: Tushar(PGFA2056) 

 

 

Economist gandhi by Rao, Jaithirth 
 
 
 
Call No: 330.01 RAO 
Publisher: Penguin 
Subject: Economics 

 
 
 
Accession No: 22747 
Year: 2021 
Recommended By: Ishan(PGFB2126) 
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Leadership to last by Jones, Geoffrey 
 
 
Call No: 658.4092 JON 
Publisher: Penguin 
Subject: Management 

 
 
Accession No: 22748 
Year: 2022 
Recommended By: Shalini Srivastava 

 

 

How come no one told me that ? by Iyer, 
Prakash 
 
Call No: 302 IYE 
Publisher: Penguin 
Subject: Miscellaneous 

 
Accession No: 22749 
Year: 2021 
Recommended By: Devanshi(PGFA2012) 

 

 

The attackers advantage by Charan, Ram 
 
 
Call No: 658.4012 CHA 
Publisher: Public Affairs 
Subject: Management 

 
 
Accession No: 22750 
Year: 2020 
Recommended By: Saloni(PGFB2060) 

 

 

Everyone deserves a great manager by Miller, 
Scott 
 
Call No: 658.4092 MIL 
Publisher: Simon & Schuster 
Subject: Management 

 
Accession No: 22751 
Year: 2019 
Recommended By: Anushka(PGFC2007) 

 

 

The 5 choices by Kogon, Kory 
 
 
Call No: 650.11 KOG 
Publisher: Simon & Schuster 
Subject: Miscellaneous 

 
 
Accession No: 22752 
Year: 2015 
Recommended By: Kartik(PGFA2021) 
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Customers.com by Seybold, Patricia B 
 
 
Call No: 658.81202854678 SEY 
Publisher: Random House 
Subject: Marketing 

 
 
Accession No: 22753 
Year: 2019 
Recommended By: Lilly(PGFA2025) 

 

 

Pitch perfect by Bhattacharya, Srimoyi 
 
 
Call No: 658.827 BHA 
Publisher: Penguin 
Subject: Marketing 

 
 
Accession No: 22754 
Year: 2021 
Recommended By: Rahul(PGFB2035) 

 

 

The solutions factory by Maira, Arun 
 
 
Call No: 658.46 MAI 
Publisher: Penguin 
Subject: Management 

 
 
Accession No: 22755 
Year: 2021 
Recommended By: Shashwat(PGFC2149) 

 

 

Think again by Grant, Adam 
 
 
Call No: 153.42 GRA 
Publisher: WH Allen 
Subject: Miscellaneous 

 
 
Accession No: 22756 
Year: 2021 
Recommended By: Shalini Srivastava 

 

 

The Ambuja story by Sekhsaria, Narotam 
 
 
 
Call No: 650.1 SEK 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
 
Accession No: 22757 
Year: 2022 
Recommended By: SR Singhvi & Ravi Agarwal 
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Indomitable by Bhattacharya, Arundhati 
 
 
Call No: 650.1 BHA 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22758 
Year: 2022 
Recommended By: SR Singhvi & Ravi Agarwal 

 

 

The biography of a failed venture by Desai, 
Prashant 
 
Call No: 658.160954 DES 
Publisher: Harper Collins 
Subject: Management 

 
Accession No: 22759 
Year: 2021 
Recommended By: SR Singhvi & Ravi Agarwal 

 

 

The complete financial history of Berkshire 
Hathaway by Mead, Adam J 
 
Call No: 338.860973 MEA 
Publisher: Harper Collins 
Subject: Economics 

 
Accession No: 22760 
Year: 2021 
Recommended By: Ravi Agarwal 

 

 

Brand new nation by Kaur, Ravinder 
 
 
Call No: 338.954 KAU 
Publisher: Harper Collins 
Subject: Economics 

 
 
Accession No: 22761 
Year: 2021 
Recommended By: Ravi Agarwal 

 

 

The diamond trail by Guha Ray, Shantanu 
 
 
Call No: 338.27820954 RAY 
Publisher: Harper Collins 
Subject: Economics 

 
 
Accession No: 22762 
Year: 2019 
Recommended By: Ravi Agarwal 
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Getting competitive by Bhargava, R C 
 
 
Call No: 338.47670954 BHA 
Publisher: Harper Collins 
Subject: Economics 

 
 
Accession No: 22763 
Year: 2020 
Recommended By: Ravi Agarwal 

 

 

Igniting innovation by Arora, Ravi 
 
 
Call No: 658.4063 ARO 
Publisher: Harper Collins 
Subject: Management 

 
 
Accession No: 22764 
Year: 2019 
Recommended By: Joy Patra & Ravi Agarwal 

 

 

Inside the C-Suite by Easwaran, Jayaram 
 
 
Call No: 650.1 EAS 
Publisher: Harper Business 
Subject: Miscellaneous 

 
 
Accession No: 22765 
Year: 2018 
Recommended By: Ravi Agarwal 

 

 

The google boys by Beahm, George 
 
 
Call No: 338.76102504 BEA 
Publisher: Harper Collins 
Subject: Economics 

 
 
Accession No: 22766 
Year: 2015 
Recommended By: Ravi Agarwal 

 

 

Indias tryst with destiny by Bhagwati, Jagdish 
 
 
 
Call No: 338.954 BHA 
Publisher: Harper Collins 
Subject: Economics 

 
 
 
Accession No: 22767 
Year: 2018 
Recommended By: Ravi Agarwal 
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Billionaire boy by Beahm, George 
 
 
Call No: 650.1 BEA 
Publisher: Harper Business 
Subject: Miscellaneous 

 
 
Accession No: 22768 
Year: 2017 
Recommended By: SR Singhvi & Ravi Agarwal 

 

 

8 steps to innovation by Dabholkar, Vinay 
 
 
Call No: 658.4063 DAB 
Publisher: Collins Business 
Subject: Management 

 
 
Accession No: 22769 
Year: 2013 
Recommended By: Ravi Agarwal 

 

 

Competition success review yearbook 2022 by 
Sachdeva, S K (Ed) 
 
Call No: 050 COM 
Publisher: CSR 
Subject: Miscellaneous 

 
Accession No: 22770 
Year: 2022 
Recommended By: Ravi Agarwal 

 

 

Manorama yearbook 2022 by Mathew, 
Mammen (Ed) 
 
Call No: 050 MAN 
Publisher: Malayala Manorama 

Subject: Miscellaneous 

 
Accession No: 22771 
Year: 2022 
Recommended By: Ravi Agarwal 

 

 

How Uday Kotak built a valuable Indian bank 
by Gopalakrishnan, R 
 
Call No: 332.1 GOP 
Publisher: Rupa 
Subject: Economics 

 
Accession No: 22772 
Year: 2021 
Recommended By: Ravi Agarwal 
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India today India tommorrow by Panda, 
Baijayant (Ed) 
 

Call No: 338.954 IND 
Publisher: Rupa 
Subject: Economics 

 

Accession No: 22773 
Year: 2021 
Recommended By: Ravi Agarwal 

 

 

Re-imaging jobs in a fast-changing world by 
Bahl, Rajiv 
 

Call No: 339.50954 BAH 
Publisher: Rupa 
Subject: Economics 

 

Accession No: 22774 
Year: 2021 
Recommended By: Ravi Agarwal 

 

 

Preserve and prevail like Mukesh Ambani by 
Agarwal, Rajiv 
 

Call No: 338.760954 AGA 
Publisher: Rupa 
Subject: Economics 

 

Accession No: 22775 
Year: 2020 
Recommended By: Ravi Agarwal 

 

 

Everything started as nothing by Majumdar, 
Bhaskar 
 

Call No: 658.421 MAJ 
Publisher: Rupa 
Subject: Management 

 

Accession No: 22776 
Year: 2021 
Recommended By: SR Singhvi & Ravi Agarwal 

 

 

The elephant at the dinner table by Nagpal, 
Amit 
 

Call No: 658.4092 NAG 
Publisher: Rupa 
Subject: Management 

 

Accession No: 22777 
Year: 2021 
Recommended By: Ravi Agarwal 
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How to discover customer value by 
Parthasarathy, S 
 
Call No: 658.812 PAR 
Publisher: Rupa 
Subject: Marketing 

 
Accession No: 22778 
Year: 2021 
Recommended By: Ravi Agarwal 

 

 

An economist at home and abroad by Acharya, 
Shankar 
 
Call No: 330 ACH 
Publisher: Harper Collins 
Subject: Economics 

 
Accession No: 22779 
Year: 2021 
Recommended By: Ravi Agarwal 

 

 

Unshackling India by Chhibber, Ajay 
 
 
Call No: 338.954 CHH 
Publisher: Harper Collins 
Subject: Economics 

 
 
Accession No: 22780 
Year: 2021 
Recommended By: Ravi Agarwal 

 

 

Ramesh Chandra Agarwal by Pradhan, 
Bharathi S 
 
Call No: 920 PRA 
Publisher: Amaryllis 
Subject: Miscellaneous 

 
Accession No: 22781 
Year: 2021 
Recommended By: Ravi Agarwal 

 

 

Zucked by McNamee, Roger 
 
 
Call No: 302.30285 MCN 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22782 
Year: 2019 
Recommended By: Ravi Agarwal 
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The CEO factory by Sitapati, Sudhir 
 
 
Call No: 658.8 SIT 
Publisher: Juggernaut 
Subject: Marketing 

 
 
Accession No: 22783 
Year: 2019 
Recommended By: Ravi Agarwal 

 

 

The curious marketer by Bhat, Harish 
 
 
Call No: 658.827 BHA 
Publisher: Penguin 
Subject: Marketing 

 
 
Accession No: 22784 
Year: 2017 
Recommended By: Joy Patra & Ravi Agarwal 

 

 

Remix strategy by Gomes-Casseres, Benjamin 
 
 
Call No: 658.4012 GOM 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22785 
Year: 2015 
Recommended By: Ravi Agarwal 

 

 

Future inc by Garland, Eric 
 
 
Call No: 658.4012 GAR 
Publisher: AMACOM 
Subject: Management 

 
 
Accession No: 22786 
Year: 2019 
Recommended By: Ravi Agarwal 

 

 

The leader you want to be by Su, Amy Jen 
 
 
 
Call No: 658.4092 SU 
Publisher: HBS Press 
Subject: Management 

 
 
 
Accession No: 22787 
Year: 2019 
Recommended By: Ravi Agarwal 
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Authenticity by Gilmore, James H 
 
 
Call No: 658.8343 GIL 
Publisher: HBS Press 
Subject: Marketing 

 
 
Accession No: 22788 
Year: 2007 
Recommended By: Ravi Agarwal 

 

 

The age of AI by Kissinger, Henry A 
 
 
Call No: 006.3 SCH 
Publisher: John Murray 
Subject: Computer & IT 

 
 
Accession No: 22789 
Year: 2021 
Recommended By: Joy Patra & Ravi Agarwal 

 

 

Master growth hacking by Chamaria, Apurva 
 
 
Call No: 658.421 CHA 
Publisher: Penguin 
Subject: Management 

 
 
Accession No: 22790 
Year: 2018 
Recommended By: Ravi Agarwal 

 

 

Succession by Tichy, Noel M 
 
 
Call No: 658.4092 TIC 
Publisher: Portfolio 
Subject: Management 

 
 
Accession No: 22791 
Year: 2014 
Recommended By: Ravi Agarwal 

 

 

Mann ki baat by BlueKraft Digital FOundation 
 
 
 
Call No: 361.240954 MAN 
Publisher: Rupa 
Subject: Miscellaneous 

 
 
 
Accession No: 22792 
Year: 2019 
Recommended By: Ravi Agarwal 
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Blitzscaling by Hoffman, Reid 
 
 
Call No: 658.421 HOF 
Publisher: Harper Collins 
Subject: Management 

 
 
Accession No: 22793 
Year: 2020 
Recommended By: Ravi Agarwal 

 

 

Angel investing by Kulkarni, Sanjay 
 
 
Call No: 332.6 KUL 
Publisher: Harper Collins 
Subject: Economics 

 
 
Accession No: 22794 
Year: 2019 
Recommended By: Ravi Agarwal 

 

 

Under the skin of the Indian consumer by 
Abikzir, David 
 
Call No: 339.470954 ABI 
Publisher: Bloomsbury 
Subject: Economics 

 
Accession No: 22795 
Year: 2020 
Recommended By: Joy Patra & Ravi Agarwal 

 

 

Unleashing the second American century by 
Kurtzman, Joel 
 
Call No: 330.973 KUR 
Publisher: Public Affairs 
Subject: Economics 

 
Accession No: 22796 
Year: 2020 
Recommended By: Ravi Agarwal 

 

 

International economics by Salvatore, 
Dominick 
 
Call No: 337 SAL 
Publisher: Wiley 
Subject: Economics 

 
Accession No: 22797 
Year: 2021 
Recommended By: Santanu K Ganguli 
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The Tatas by Kuber, Girish 
 
 
Call No: 920 KUB 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22798 
Year: 2019 
Recommended By: Renuka Mahajan 

 

 

Home in the world by Sen, Amartya 
 
 
Call No: 330.092 SEN 
Publisher: Allen Lane 
Subject: Economics 

 
 
Accession No: 22799 
Year: 2021 
Recommended By: Vranda Jain 

 

 

India versus China by Bajpai, Kanti 
 
 
Call No: 327.5 BAJ 
Publisher: Juggernaut Books 
Subject: Miscellaneous 

 
 
Accession No: 22800 
Year: 2021 
Recommended By: Vranda Jain 

 

 

The Tatas freddie mercury and other bawas by 
Kapoor, Coomi 
 
Call No: 305.9295 KAP 
Publisher: Westland 
Subject: Miscellaneous 

 
Accession No: 22801 
Year: 2021 
Recommended By: Renuka Mahajan 

 

 

The Gita for a global World by Chopra, Rohit 
 
 
 
Call No: 294.5944 CHO 
Publisher: Westland 
Subject: Miscellaneous 

 
 
 
Accession No: 22802 
Year: 2021 
Recommended By: Pragya Gupta 
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India and Asian geopolitics by Menon, 
Shivshankar 
 
Call No: 327.54 MEN 
Publisher: Penguin 
Subject: Miscellaneous 

 
Accession No: 22803 
Year: 2021 
Recommended By: Vranda Jain 

 

 

The comfort book by Haig, Matt 
 
 
Call No: 158.1 HAI 
Publisher: Cannongate 
Subject: Miscellaneous 

 
 
Accession No: 22804 
Year: 2021 
Recommended By: Shalini Verma 

 

 

The 10% entrepreneur by McGinnis, Patrick J 
 
 
Call No: 658.421 MCG 
Publisher: Portfolio 
Subject: Management 

 
 
Accession No: 22805 
Year: 2020 
Recommended By: Shalini Verma 

 

 

Voices of history by Montefiore, Simon Sebag 
 
 
Call No: 808.859 MON 
Publisher:Weidenfeld & Nicolson 

Subject: Miscellaneous 

 
 
Accession No: 22806 
Year: 2019 
Recommended By: Shalini Verma 

 

 

Whereabouts by Lahiri, Jhumpa 
 
 
 
Call No: 823 LAH 
Publisher: Penguin 
Subject: Miscellaneous 

 
 
 
Accession No: 22807 
Year: 2021 
Recommended By: Renuka Mahajan 
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Blueprint by Christakis, Nicholas A 
 
 
Call No: 576.801 CHR 
Publisher: Little Brown Spark 
Subject: Miscellaneous 

 
 
Accession No: 22808 
Year: 2019 
Recommended By: Shalini Verma 

 

 

The India story by Jalan, Bimal 
 
 
Call No: 338.954 JAL 
Publisher: Rupa 
Subject: Economics 

 
 
Accession No: 22809 
Year: 2021 
Recommended By: Vranda Jain 

 

 

#AskGaryVee by Vaynerchuk, Gary 
 
 
Call No: 658.8 VAY 
Publisher: Harper Collins 
Subject: Marketing 

 
 
Accession No: 22810 
Year: 2021 
Recommended By: Shalini Verma 

 

 

India by Hirabayashi, Hiroshi 
 
 
Call No: 338.954 HIR 
Publisher: Aleph Book 
Subject: Economics 

 
 
Accession No: 22811 
Year: 2021 
Recommended By: Vranda Jain 

 

 

Policymaker's journal by Basu, Kaushik 
 
 
 
Call No: 338.954 BAS 
Publisher: Simon & Schuster 
Subject: Economics 

 
 
 
Accession No: 22812 
Year: 2021 
Recommended By: Rahul Singh 
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The big reverse by Sanyal, Meera H 
 
 
Call No: 332.46 SAN 
Publisher: Harper Collins 
Subject: Economics 

 
 
Accession No: 22813 
Year: 2018 
Recommended By: Rahul Singh 

 

 

Equations by Sibal, Shivani 
 
 
Call No: 823 SIB 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22814 
Year: 2021 
Recommended By: Renuka Mahajan 

 

 

The presidential years by Mukherjee, Pranab 
 
 
Call No: 954.053 MUK 
Publisher: Rupa 
Subject: Miscellaneous 

 
 
Accession No: 22815 
Year: 2021 
Recommended By: Renuka Mahajan 

 

 

Powerful by Subramanian, Nirupama 
 
 
Call No: 305.420954 SUB 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22816 
Year: 2021 
Recommended By: Shalini Srivastava 

 

 

The art of resilience by Das, Gauranga 
 
 
 
Call No: 155.24 DAS 
Publisher: Penguin 
Subject: Miscellaneous 

 
 
 
Accession No: 22817 
Year: 2021 
Recommended By: Shalini Srivastava 
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The last queen by Divakaruni, Chitra Banerjee 
 
 
Call No: 823 DIV 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22818 
Year: 2021 
Recommended By: Renuka Mahajan 

 

 

The economics of inequality by Piketty, 
Thomas 
 
Call No: 339.22 PIK 
Publisher: Belknap Press 
Subject: Economics 

 
Accession No: 22819 
Year: 2015 
Recommended By: Vranda Jain 

 

 

Artificial intelligence and the future of power 
by Malhotra, Rajiv 
 
Call No: 006.3 MAL 
Publisher: Rupa 
Subject: Computer & IT 

 
Accession No: 22820 
Year: 2021 
Recommended By: Renuka Mahajan 

 

 

Mindapps by Roberts, Thomas B 
 
 
Call No: 153.42 ROB 
Publisher: Park Street Press 
Subject: Miscellaneous 

 
 
Accession No: 22821 
Year: 2019 
Recommended By: Richa Misra 

 

 

No holds barred by Rane, Narayan 
 
 
Call No: 324.2092 RAN 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22822 
Year: 2019 
Recommended By: Rahul Singh 
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Tools and weapons by Smith, Brad 
 
 
Call No: 303.483 SMI 
Publisher:Hodder & Stoughton 
Subject: Miscellaneous 

 
 
Accession No: 22823 
Year: 2019 
Recommended By: Shalini Verma 

 

 

The contagious commandments by Kemp-
Robertson, Paul 
 
Call No: 658.827 KEM 
Publisher: Portfolio 
Subject: Marketing 

 
Accession No: 22824 
Year: 2020 
Recommended By: Poonam Sharma 

 

 

How India works by Kelshikar, Aarti 
 
 
Call No: 302.350954 KEL 
Publisher: Harper Business 
Subject: Miscellaneous 

 
 
Accession No: 22825 
Year: 2018 
Recommended By: Rahul Singh 

 

 

The future of money by Prasad, Eswar S 
 
 
Call No: 332.4 PRA 
Publisher: The Belknap Press 
Subject: Economics 

 
 
Accession No: 22826 
Year: 2021 
Recommended By: Puneet Dublish 

 

 

Red roulette by Shum, Desmond 
 
 
 
Call No: 338.092 SHU 
Publisher: Simon & Schuster 
Subject: Economics 

 
 
 
Accession No: 22827 
Year: 2021 
Recommended By: Puneet Dublish 
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Shutdown by Tooze, Adam 
 
 
Call No: 330.9052 TOO 
Publisher: Allen Lane 
Subject: Economics 

 
 
Accession No: 22828 
Year: 2021 
Recommended By: Puneet Dublish 

 

 

Noise by Kahneman, Daniel 
 
 
Call No: 153.83 KAH 
Publisher: William Collins 
Subject: Miscellaneous 

 
 
Accession No: 22829 
Year: 2021 
Recommended By: Shalini Srivastava 

 

 

The digital seeker by De Datta, Raj K 
 
 
Call No: 658.872 DED 
Publisher: Columbia Uni. Press 
Subject: Marketing 

 
 
Accession No: 22830 
Year: 2021 
Recommended By: Shalini Srivastava 

 

 

Quantum marketing by Rajamannar, Raja 
 
 
Call No: 658.8 RAJ 
Publisher: Harper Collins 
Subject: Marketing 

 
 
Accession No: 22831 
Year: 2021 
Recommended By: Ajay Bansal 

 

 

The rules of people by Templar, Richard 
 
 
 
Call No: 302 TEM 
Publisher: Pearson 
Subject: Miscellaneous 

 
 
 
Accession No: 22832 
Year: 2019 
Recommended By: Shalini Srivastava 
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Liftoff by Berger, Eric 
 
 
Call No: 629.40973 BER 
Publisher: William Collins 
Subject: Miscellaneous 

 
 
Accession No: 22833 
Year: 2021 
Recommended By: Renuka Mahajan 

 

 

Rework by Fried, Jason 
 
 
Call No: 658 FRI 
Publisher: Vermilion 
Subject: Management 

 
 
Accession No: 22834 
Year: 2020 
Recommended By: Shalini Srivastava 

 

 

The psychology of money by Housel, Morgan 
 
 
Call No: 332.4019 HOU 
Publisher: Jaico 
Subject: Economics 

 
 
Accession No: 22835 
Year: 2020 
Recommended By: Nidhi Singh 

 

 

Research methodology by Kothari, C R 
 
 
Call No: 658.072 KOT 
Publisher:NewAgeInternational 
Subject: Management 

 
 
Accession No: 22836 
Year: 2020 
Recommended By: Richa Misra 

 

 

Investing in India's infrastructure and energy 
sectors by Sabeshan, Prashanth 
 
 
Call No: 338.954 SAB 
Publisher: Thomson Reuters 
Subject: Economics 

 
 
Accession No: 22837 
Year: 2021 
Recommended By: Nidhi Singh 
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Brand trigger points by Dasgupta, Sabyasachi 
 
 
Call No: 658.421 DAS 
Publisher: Thomson Reuters 
Subject: Management 

 
 
Accession No: 22838 
Year: 2021 
Recommended By: Rajesh Sharma 

 

 

Socio-legal research by Mitra, P P 
 
 
Call No: 658.072 MIT 
Publisher: Thomson Reuters 
Subject: Management 

 
 
Accession No: 22839 
Year: 2021 
Recommended By: Richa Misra 

 

 

Ethics and corporate governance by Kaur, 
Rajinder 
 
Call No: 658.42 KAU 
Publisher: Thomson Reuters 
Subject: Management 

 
Accession No: 22840 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

Messiah Modi? by Singh, Tavleen 
 
 
Call No: 954.0533 SIN 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22841 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

The shape of things to come by Katju, 
Markanday 
 
Call No: 954.0532 KAT 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
Accession No: 22842 
Year: 2019 
Recommended By: Shalini Srivastava 
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Total focus by Webb, Brandon 
 
 
Call No: 658 WEB 
Publisher: Portfolio 
Subject: Management 

 
 
Accession No: 22843 
Year: 2020 
Recommended By: Rahul Singh 

 

 

The health of nations by Bartlett, Karen 
 
 
Call No: 614.44 BAR 
Publisher: Oneworld Pub. 
Subject: Miscellaneous 

 
 
Accession No: 22844 
Year: 2020 
Recommended By: Rahul Singh 

 

 

Left right and centre by Razdan, Nidhi (Ed) 
 
 
Call No: 320.954 LEF 
Publisher: Penguin 
Subject: Miscellaneous 

 
 
Accession No: 22845 
Year: 2020 
Recommended By: Vranda Jain 

 

 

Conflict without casualties by Regier, Nate 
 
 
Call No: 658.3145 REG 
Publisher: Berrett-Koehler 
Subject: Management 

 
 
Accession No: 22846 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

Advice and dissent by Reddy, Y V 
 
 
 
Call No: 320.954 RED 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
 
Accession No: 22847 
Year: 2018 
Recommended By: Renuka Mahajan 
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A promised land by Obama, Barack 
 
 
Call No: 973.932092 OBA 
Publisher: Random House 
Subject: Miscellaneous 

 
 
Accession No: 22848 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

Getting to innovation by VanGundy, Arthur B 
 
 
Call No: 658.4063 VAN 
Publisher: AMACOM 
Subject: Management 

 
 
Accession No: 22849 
Year: 2019 
Recommended By: Rahul Singh 

 

 

Productivity hacks by Price, Emily 
 
 
Call No: 650.1 PRI 
Publisher: Adams Media 
Subject: Miscellaneous 

 
 
Accession No: 22850 
Year: 2018 
Recommended By: Ankur Chauhan 

 

 

Innovation tournaments by Terwiesch, 
Christian 
 
Call No: 658.4063 TER 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22851 
Year: 2019 
Recommended By: Rahul Singh 

 

 

Human resource management by Gupta, C B 
 
 
 
Call No: 658.3 GUP 
Publisher: Sultan Chand & Sons 
Subject: Management 

 
 
 
Accession No: 22852 
Year: 2019 
Recommended By: Rahul Singh 
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Do epic shit by Warikoo, Ankur 
 
 
Call No: 650.1 WAR 
Publisher: Juggernaut 
Subject: Miscellaneous 

 
 
Accession No: 22853 
Year: 2021 
Recommended By: Pragya Gupta 

 

 

Mindset by Dweck, Carol S 
 
 
Call No: 158.1 DWE 
Publisher: Robinson 
Subject: Miscellaneous 

 
 
Accession No: 22854 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

Faster higher farther by Ewing, Jack 
 
 
Call No: 338.76292220943 EWI 
Publisher: Bantam Press 
Subject: Economics 

 
 
Accession No: 22855 
Year: 2019 
Recommended By: Rahul Singh 

 

 

The leadership engine by Tichy, Noel M 
 
 
Call No: 658.4092 TIC 
Publisher: Harper Collins 
Subject: Management 

 
 
Accession No: 22856 
Year: 2020 
Recommended By: Shalini Verma 

 

 

The leadership gap by Daskal, Lolly 
 
 
 
Call No: 658.4092 DAS 
Publisher: Portfolio 
Subject: Management 

 
 
 
Accession No: 22857 
Year: 2020 
Recommended By: Shalini Verma 
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Amnesty by Adiga, Aravind 
 
 
Call No: 823 ADI 
Publisher: Picador 
Subject: Miscellaneous 

 
 
Accession No: 22858 
Year: 2020 
Recommended By: Rahul Singh 

 

 

Riskoptimizer® for business applications by 
Nersesian, Roy L 
 
Call No: 658.15 NER 
Publisher: Palisade Corporation 
Subject: Management 

 
Accession No: 22859 
Year: 2019 
Recommended By: Rahul Singh 

 

 

Now you see it by Davidson, Cathy N 
 
 
Call No: 153.733 DAV 
Publisher: Penguin 
Subject: Miscellaneous 

 
 
Accession No: 22860 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

Successful local broadcast sales by Weyland, 
Paul 
 
Call No: 658.81 WEY 
Publisher: AMACOM 
Subject: Marketing 

 
Accession No: 22861 
Year: 2019 
Recommended By: Ajay Bansal 

 

 

Inquilab by Sardesai, Rajdeep 
 
 
Call No: 303.4840954 SAR 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
 
Accession No: 22862 
Year: 2020 
Recommended By: Abhijit Nair 
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The venture imperative by Mason, Heidi 
 
 
Call No: 658.4063 MAS 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22863 
Year: 2019 
Recommended By: Abhijit Nair 

 

 

Walking the talk by Taylor, Carolyn 
 
 
Call No: 658.4 TAY 
Publisher: Random House 
Subject: Management 

 
 
Accession No: 22864 
Year: 2019 
Recommended By: Abhijit Nair 

 

 

Naked conversations by Scoble, Robert 
 
 
Call No: 659.2 SCO 
Publisher: Wiley 
Subject: Marketing 

 
 
Accession No: 22865 
Year: 2019 
Recommended By: Abhijit Nair 

 

 

Throwing sheep in the boardroom by Fraser, 
Matthew 
 
Call No: 302.30285 FRA 
Publisher: John Wiley 
Subject: Miscellaneous 

 
Accession No: 22866 
Year: 2018 
Recommended By: Renuka Mahajan 

 

 

The art and science of frugal innovation by 
Dadlani, Malavika 
 
Call No: 658.4063 DAD 
Publisher: Penguin 
Subject: Management 

 
Accession No: 22867 
Year: 2022 
Recommended By: Renuka Mahajan 
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Advertising at the crossroads by Jones, John 
Philip 
 
Call No: 659.1 JON 
Publisher: Westland 
Subject: Marketing 

 
Accession No: 22868 
Year: 2021 
Recommended By: Ajay Bansal 

 

 

Book of value by Sharma, Anurag 
 
 
Call No: 332.6 SHA 
Publisher: Columbia Uni. Press 
Subject: Economics 

 
 
Accession No: 22869 
Year: 2016 
Recommended By: Nidhi Singh 

 

 

India unmade by Sinha, Yashwant 
 
 
Call No: 338.954 SIN 
Publisher: Juggernaut 
Subject: Economics 

 
 
Accession No: 22870 
Year: 2020 
Recommended By: Vranda Jain 

 

 

How to fix the future by Keen, Andrew 
 
 
Call No: 303.4833 KEE 
Publisher: Atlantic Books 
Subject: Miscellaneous 

 
 
Accession No: 22871 
Year: 2020 
Recommended By: Rahul Singh 

 

 

The contagious commandments by Kemp-
Robertson, Paul 
 
Call No: 658.827 KEM 
Publisher: Portfolio 
Subject: Marketing 

 
Accession No: 22872 
Year: 2020 
Recommended By: Rajesh Sharma 
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The messy middle : by Belsky, Scott 
 
 
Call No: 658.421 BEL 
Publisher: Penguin 
Subject: Management 

 
 
Accession No: 22873 
Year: 2018 
Recommended By: Nidhi Singh 

 

 

Priceless by Lasalle, Diana 
 
 
Call No: 658.56 LAS 
Publisher: HBS Press 
Subject: Management 

 
 
Accession No: 22874 
Year: 2003 
Recommended By: Shalini Srivastava 

 

 

Mass Affluence by Nunes, Paul 
 
 
Call No: 658.8 NUN 
Publisher: HBS Press 
Subject: Marketing 

 
 
Accession No: 22875 
Year: 2004 
Recommended By: Deepak Singh 

 

 

Doing e-business by Taylor, David 
 
 
Call No: 658.872 TAY 
Publisher: John Wiley 
Subject: Marketing 

 
 
Accession No: 22876 
Year: 2018 
Recommended By: Renuka Mahajan 

 

 

MetaCapitalism by Means, Grady 
 
 
 
Call No: 658.872 MEA 
Publisher: John Wiley 
Subject: Marketing 

 
 
 
Accession No: 22877 
Year: 2000 
Recommended By: Puneet Dublish 
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Precision marketing by Zabin, Jeff 
 
 
Call No: 658.8 ZAB 
Publisher: John Wiley 
Subject: Marketing 

 
 
Accession No: 22878 
Year: 2019 
Recommended By: Deepak Singh 

 

 

Managing in the new economy by Magretta, 
Joan 
 
Call No: 658 MAN 
Publisher: HBS Press 
Subject: Management 

 
Accession No: 22879 
Year: 2019 
Recommended By: Tavishi Tewari 

 

 

Inside out leadership by Vij, Rajiv 
 
 
Call No: 658.4092 VIJ 
Publisher: Westland 
Subject: Management 

 
 
Accession No: 22880 
Year: 2021 
Recommended By: Shalini Srivastava 

 

 

Telecom man by Syngal, Brijendra K 
 
 
Call No: 384.092 SYN 
Publisher: Westland 
Subject: Miscellaneous 

 
 
Accession No: 22881 
Year: 2020 
Recommended By: Renuka Mahajan 

 

 

Big brands big trouble by Trout, Jack 
 
 
 
Call No: 658.827 TRO 
Publisher: John Wiley 
Subject: Marketing 

 
 
 
Accession No: 22882 
Year: 2018 
Recommended By: Deepak Singh 
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The disciplined trader by Douglas, Mark 
 
 
Call No: 332.64 DOU 
Publisher: New York Institute of Finance 

Subject: Economics 

 
 
Accession No: 22883 
Year: 2020 
Recommended By: Pragya Gupta 

 

 

More from less by McAfee, Andrew 
 
 
Call No: 339.47 MCA 
Publisher: Simon & Schuster 
Subject: Economics 

 
 
Accession No: 22884 
Year: 2019 
Recommended By: Shalini Srivastava 

 

 

The Swachh Bharat revolution by Iyer, 
Parameswaran (Ed) 
 
Call No: 363.720954 THE 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
Accession No: 22885 
Year: 2019 
Recommended By: Rahul Singh 

 

 

Price wars by Russell, Rupert 
 
 
Call No: 338.52090512 RUS 
Publisher:Weidenfeld & Nicolson 

Subject: Economics 

 
 
Accession No: 22886 
Year: 2022 
Recommended By: Deepak Singh 

 

 

Futureproof by Roose, Kevin 
 
 
 
Call No: 303.4834 ROO 
Publisher: John Murray 
Subject: Miscellaneous 

 
 
 
Accession No: 22887 
Year: 2022 
Recommended By: Renuka Mahajan 
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The difference by Chowdhury, Subir 
 
 
Call No: 658.314 CHO 
Publisher: Penguin 
Subject: Management 

 
 
Accession No: 22888 
Year: 2017 
Recommended By: Sonali Singh 

 

 

The ultimate book of business thinking by 
Dearlove, Des 
 
Call No: 658.4012 DEA 
Publisher: Wiley 
Subject: Management 

 
Accession No: 22889 
Year: 2020 
Recommended By: Abhijit Nair 

 

 

The culture code by Coyle, Daniel 
 
 
Call No: 658.4022 COY 
Publisher: Random House 
Subject: Management 

 
 
Accession No: 22890 
Year: 2018 
Recommended By: Abhijit Nair 

 

 

The 100 absolutely unbreakable laws of 
business success by Tracy, Brian 
 
Call No: 650.1 TRA 
Publisher: Harper Collins 
Subject: Miscellaneous 

 
Accession No: 22891 
Year: 2020 
Recommended By: Abhijit Nair 

 

 

Cybersecurity by Harvard Business Review 
Press 
 
Call No: 005.8 CYB 
Publisher: HBS Press 
Subject: Computer & IT 

 
Accession No: 22892 
Year: 2019 
Recommended By: Ankur Chauhan 
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Compassion inc. by Sinha, Gaurav 
 
 
Call No: 658.3 SIN 
Publisher: Penguin 
Subject: Management 

 
 
Accession No: 22893 
Year: 2018 
Recommended By: Shalini Verma 

 

 

Girl code by Leyba, Cara Alwill 
 
 
Call No: 658.421 LEY 
Publisher: Penguin 
Subject: Management 

 
 
Accession No: 22894 
Year: 2020 
Recommended By: Shalini Verma 

 

 

Law of disaster and pandemic management in 
India by Arun, Subbanarasimhaiah 
 
Call No: 338.954 ARU 
Publisher: Thomson Reuters 
Subject: Economics 

 
Accession No: 22895 
Year: 2021 
Recommended By: Shalini Srivastava 

 

 

Business driven information systems by 
Baltzan, Paige 
 
Call No: 658.4038011 BAL 
Publisher: McGraw Hill 
Subject: Management 

 
Accession No: 22896 
Year: 2021 
Recommended By: Shalini Srivastava 

 

 

Reinventing you by Clark, Dorie 
 
 
Call No: 650.1 CLA 
Publisher: HBS Press 
Subject: Miscellaneous 

 
 
Accession No: 22897 
Year: 2013 
Recommended By: Nitisha(PGFC2134) 
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The innovation delusion by Vinsel, Lee 
 
 
Call No: 658.4063 VIN 
Publisher: Currency 
Subject: Management 

 
 
Accession No: 22898 
Year: 2020 
Recommended By: Navya(PGFC2031) 

 

 

The melt down by Chatterjee, Dev 
 
 
Call No: 332.750954 CHA 
Publisher: Rupa 
Subject: Economics 

 
 
Accession No: 22899 
Year: 2020 
Recommended By: Ravi Agarwal 

 

 

Billion dollar loser by Wiedeman, Reeves 
 
 
Call No: 333.33092 WIE 
Publisher: Hodder & Stoughton 
Subject: Economics 

 
 
Accession No: 22900 
Year: 2020 
Recommended By: Ravi Agarwal 

 

 

The manual for Indian start ups by Ivaturi, 
Vijaya Kumar 
 
Call No: 658.421 IVA 
Publisher: Penguin 
Subject: Management 

 
Accession No: 22901 
Year: 2017 
Recommended By: Arihant(PGFA2060) 

 

 

Funding your start up and other nightmares by 
Nath, Dhruv 
 
Call No: 658.421 NAT 
Publisher: Penguin 
Subject: Management 

 
Accession No: 22902 
Year: 2020 
Recommended By: Ishan(PGFB2126) 
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The learning factory by Maira, Arun 
 
 
Call No: 338.80954 MAI 
Publisher: Penguin 
Subject: Economics 

 
 
Accession No: 22903 
Year: 2020 
Recommended By: Shashwat(PGFC2149) 

 

 

Body language by Verma, Shalini 
 
 
Call No: 650.014 VER 
Publisher: Books 33 
Subject: Miscellaneous 

 
 
Accession No: 22904-22907 
Year: 2020 
Recommended By: Deepankar 
Chakrabarti & Shalini Verma 

 

 

Body language 2.0 by Verma, Shalini 
 
 
Call No: 650.014 VER 
Publisher: Books 33 
Subject: Miscellaneous 

 
 
Accession No: 22908-22911 
Year: 2021 
Recommended By: Deepankar 
Chakrabarti & Shalini Verma 

 

 

Face express by Verma, Shalini 
 
 
Call No: 650.014 VER 
Publisher: Books 33 
Subject: Miscellaneous 

 
 
Accession No: 22912-22915 
Year: 2021 
Recommended By: Deepankar 
Chakrabarti & Shalini Verma 

 
 


