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Total No. of Titles-
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LE
SOLUTION

150 Incorporatind

BUSINESS
ETHICS

Students guide to income tax and GST by
Singhania, Vinod K
Call No.: 343.052 SIN Accession No.: 26560

Publisher: Taxmann Year: 2024
Subject: Miscellaneous Edition: 72nd (2025-26)

The psychology of marketing by Pelia,
Harinder Singh
Call No.: 658.8 PEL Accession No.: 26561

Publisher: Jaico Year: 2025
Subject: Marketing Edition: 1st

Business ethics by Nelson, J S

Call No.: 174.4 NEL Accession No.: 26562
Publisher: Oxford Uni. Press Year: 2022
Subject: Miscellaneous Edition: 1st

OCR philosophy of religion for AS and A2 by
Mayled, Jon (Ed)

Call No.: 100.054 OCR Accession No.: 26563
Publisher: Routledge Year: 2015
Subject: Miscellaneous Edition: 3rd

Financial accounting and reporting by Jain,
Varun
Call No.: 657.3 JAI Accession No.: 26564

Publisher: McGraw Hill Year: 2024
Subject: Accounting Edition: 2024 edition
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Auditing and attestation by Jain, Varun

Call No.: 657.45 JAI Accession No.: 26565
Publisher: McGraw Hill Year: 2024
Subject: Accounting Edition: 2024 edition

Law and regulations of public offering of
,I_cﬂﬂl-‘*“ corporate securities by Singh, Raghvendra K
| CORPORATE Call No.: 346.540666 SIN Accession No.: 26566
B Publisher: Oxford Uni. Press Year: 2016
B  Subject: Miscellaneous Edition: 1st

Call No.: 320.6 FRE Accession No.: 26567
Publisher: Oxford Uni. Press Year: 2023
Subject: Miscellaneous Edition: 1st

Call No.: 337 ACH Accession No.: 26568
Publisher: Oxford Year: 2023
Subject: Economics Edition: 1st

Call No.: 153.35 MAY Accession No.: 26569
Publisher: Portable Press Year: 2020
Subject: Miscellaneous Edition: 1st
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REVOLUTIONIZING
BUSINESS OPERATIONS

How to Build Dynamic Processes for
Enduring Competitive Advantage

¢
T
Tony Salcanha 211 Filipao Passarini
~ Fureons ,.',i"g-!'.”ff'."ﬁ i

BASE
pLLING

JIM HOLDEN
& RYAN KUBACKI

75 WOTTH SF B/70 SHFTWARE TOOLS 1T

80/20

SALES AND
MARKETING

initive Guide to

Selecied Essays

Product leadership by Cooper, Robert G

Call No.: 658.575 COO Accession No.: 26570
Publisher: Perseus Books Year: nd
Subject: Management Edition: 1st

Revolutionizing business operations by
Saldanha, Tony
Call No.: 658.406 SAL Accession No.: 26571

Publisher: Berrett-Koehler Pub. Year: 2023
Subject: Management Edition: 1st

Power base selling by Holden, Jim

Call No.: 658.81 HOL Accession No.: 26572
Publisher: Wiley Year: 2023
Subject: Marketing Edition: 1st

80/20 sales and marketing by Marshall, Perry

Call No.: 658.8 MAR Accession No.: 26573
Publisher: Entrepreneur Press Year: 2023
Subject: Marketing Edition: 1st

The political economy of hunger by Dreze,
Jean (Ed)

Call No.: 363.8830967 THE Accession No.: 26574
Publisher: Oxford Uni. Press Year: 2023
Subject: Miscellaneous Edition: 1st
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‘CI * 0 The cave by Kejriwal, Alok
AVE 4

An Internet Entrepre
Spl

Call No.: 658.421 KEJ Accession No.: 26575
Publisher: Penguin Year: 2023
Subject: Management Edition: 1st

cmpecener ezl COMpetency mapping and assessment by
Sanghi, Seema

and Assessment
A Practitioner *s Handbook

Call No.: 658.4012 SAN Accession No.: 26576
Publisher: Routledge Year: 2025
Subject: Management Edition: 1st
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