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Essentials operations management By Hill, Alex 
  

Call No: 658.5 HIL 
Publisher: Palgrave Macmillan 
Subject: Miscellaneous 

Accession No: 18763 
Year: 2018 
Recommended By: Deepak Singh 

 
Financial modeling By Hacker, Joachim 

 
 
 
 

Call No: 332.015118 HAC 
Publisher: Palgrave Macmillan 
Subject: Miscellaneous 

Accession No: 18764 
Year: 2017 
Recommended By: Puneet Dublish 

 

Managerial economics By Keat, Paul G 
  

Call No: 338.7 KEA 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18765 
Year: 2011 
Recommended By: Jitender Sharma 

 
Managing organizational change By Jabri, 
Muayyad 

 
Call No: 658.406 JAB 
Publisher: Palgrave Macmillan 
Subject: Miscellaneous 

Accession No: 18766 
Year: 2017 
Recommended By: Shalini Srivastava 

 

Media research methods By Bertrand, Ina 
 
 
 
 

Call No: 658.072 BER 
Publisher: Palgrave Macmillan 
Subject: Miscellaneous 

Accession No: 18767 
Year: 2018 
Recommended By: Rajesh Sharma 
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Probability and statistics By Degroot, Morris 
 
 
 
 

Call No: 519.2 DEG 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18768 
Year: 2016 
Recommended By: Surender Kumar 

 

Research handbook on mergers and 
acquisitions By Hill, Claire A (Ed) 

 
Call No: 658.162 RES 
Publisher: Edward Elgar 
Subject: Miscellaneous 

Accession No: 18769 
Year: 2016 
Recommended By: Puneet Dublish 

 

Rethinking asisa economic miracle By Stubbs, 
Richard 

 
Call No: 330.95042 STU 
Publisher: Palgrave Macmillan 
Subject: Miscellaneous 

Accession No: 18770 
Year: 2018 
Recommended By: Ritika Gugnani 

 

Handbook on GST in india By Chawla, Romila 
  

Call No: 343.954 CHA 
Publisher: Life Span 
Subject: Miscellaneous 

Accession No: 18771 
Year: 2017 
Recommended By: Ritika Gugnani 

 
Business to business marketing By Brennan, 
Ross 

 
Call No: 658.827 BRE 
Publisher: Sage 
Subject: Miscellaneous 

Accession No: 18772 
Year: 2014 
Recommended By: Banasree Dey 
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Capital outflow from south asian nations By 
Sengupta, Tarun 

 
Call No: 332.041 SEN 
Publisher: Serials Publications 
Subject: Miscellaneous 

Accession No: 18773 
Year: 2018 
Recommended By: Ritika Gugnani 

 

Cases in organizational behavior By Seijts, 
Gerard H 

 
Call No: 658.4 SEI 
Publisher: Sage 
Subject: Miscellaneous 

Accession No: 18774 
Year: 2013 
Recommended By: Jitender Sharma 

 

Demonetisation digitisation and financial 
inclusion By Sharma, Pawan Kumar (Ed) 

 
Call No: 332.46 DEM 
Publisher: Heritage 
Subject: Miscellaneous 

Accession No: 18775 
Year: 2017 
Recommended By: Jitender Sharma 

 

Demonetization and its impact on indian 
economy By Pruthi, S 

 
Call No: 332.46 PRU 
Publisher: Life Span 
Subject: Miscellaneous 

Accession No: 18776 
Year: 2017 
Recommended By: Ritika Gugnani 

 

Entrepreneurship innovations and start ups in 
india By Joshi, Savita 

 
Call No: 658.421 JOS 
Publisher: New Century 
Subject: Miscellaneous 

Accession No: 18777 
Year: 2017 
Recommended By: Jitender Sharma 
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Fiscal policy rules in India By Sucharita, Sanhita 
  

Call No: 339.520954 SUC 
Publisher: Heritage 
Subject: Miscellaneous 

Accession No: 18778 
Year: 2017 
Recommended By: Ritika Gugnani 

 

Foreign direct investment (FDI) in India By 
Bhasin, Niti 

 
Call No: 332.673 BHA 
Publisher: New Century 
Subject: Miscellaneous 

Accession No: 18779 
Year: 2017 
Recommended By: Jitender Sharma 

 

Goods and services tax (GST) in India By 
Sury, M M 

 
Call No: 343.954 SUR 
Publisher: New Century 
Subject: Miscellaneous 

Accession No: 18780 
Year: 2017 
Recommended By: JN170009 & 
JN170082 

 

Indias current trade scenario By Laha, 
Sidhartha Sankar 

 
Call No: 382.0954 LAH 
Publisher: Serials Publications 
Subject: Miscellaneous 

Accession No: 18781 
Year: 2018 
Recommended By: Ritika Gugnani 

 

Indias management institutes and human 
capital development By Prasher, Rajeev 

 
Call No: 650.071154 PRA 
Publisher: Bookwell 
Subject: Miscellaneous 

Accession No: 18782 
Year: 2016 
Recommended By: Jitender Sharma 



Library and Resource Centre – New Arrivals (Books) March 2018 (Part-1/5) Page 6  

Infrastructure development and the role of 
public private partnership (PPP) By 
Satyanarayana, G 
Call No: 338.954 SAT 
Publisher: New Century 
Subject: Miscellaneous 

Accession No: 18783 
Year: 2017 
Recommended By: Moid U Ahmad 

 

Jumpstarting south asia By Rana, Pradumna B 
  

Call No: 338.9091 RAN 
Publisher: Oxford Uni. Press 
Subject: Miscellaneous 

Accession No: 18784 
Year: 2018 
Recommended By: Ritika Gugnani 

 

Liberalisation and indias foreign trade By 
Choudhary, Parula 

 
Call No: 382.710954 CHO 
Publisher: Serials Publications 
Subject: Economics 

Accession No: 18785 
Year: 2017 
Recommended By: Ritika Gugnani 

 

Measuring poverty and wellbeing in 
developing countries By Arndt, Channing (Ed) 

 
Call No: 362.5091724 MEA 
Publisher: Oxford Uni. Press 
Subject: Miscellaneous 

Accession No: 18786 
Year: 2017 
Recommended By: Ritika Gugnani 

 

MGNREGS By Mishra, Gitanjali 
  

Call No: 331.110954 MIS 
Publisher: Winshield Press 
Subject: Miscellaneous 

Accession No: 18787 
Year: 2017 
Recommended By: Ritika Gugnani 
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Microfinance financial literacy and financial 
inclusion By Gupta, Poonam (Ed) 

 
Call No: 332 MIC 
Publisher: Heritage 
Subject: Miscellaneous 

Accession No: 18788 
Year: 2017 
Recommended By: Moid U Ahmad 

 

Negotiation By Spangle, Michael L 
 
 
 
 

Call No: 658.4052 SPA 
Publisher: Sage 
Subject: Management 

Accession No: 18789 
Year: 2014 
Recommended By: Jitender Sharma 

 

Oxford dictionary of marketing By Doyle, 
Charles 

 
Call No: 658.8 DOY 
Publisher: Oxford Uni. Press 
Subject: Marketing 

Accession No: 18790 
Year: 2016 
Recommended By: JN170063 

 
Reflective shadows By Prabhu, Nagesh 

 
 
 
 

Call No: 332.15320954 PRA 
Publisher: Oxford Uni. Press 
Subject: Miscellaneous 

Accession No: 18791 
Year: 2017 
Recommended By: Ritika Gugnani 

 

Resilient manager By Furnham, Adrian 
  

Call No: 658.3 FUR 
Publisher: Palgrave Macmillan 
Subject: Miscellaneous 

Accession No: 18792 
Year: 2013 
Recommended By: V K Tomar 
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Textbook of parametric and nonparametric 
statistics By Veeraraghavan, Vimala 

 
Call No: 519.54 VEE 
Publisher: Sage 
Subject: Miscellaneous 

Accession No: 18793 
Year: 2016 
Recommended By: Richa Mishra 

 

Code economy By Auerswald, Philip E 
 
 
 
 

Call No: 303.483309 AUE 
Publisher: Oxford Uni. Press 
Subject: Miscellaneous 

Accession No: 18794 
Year: 2017 
Recommended By: Ritika Gugnani 

 

Twenty five years of financial sector reforms in 
india By Lohana, Sarika R 

 
Call No: 330.954 LOH 
Publisher: New Century 
Subject: Miscellaneous 

Accession No: 18795 
Year: 2017 
Recommended By: Puneet Dublish 

 

Abnormal psychology By Ashok Kumar 
  

Call No: 616.89 KUM 
Publisher: Doaba House 
Subject: Miscellaneous 

Accession No: 18796 
Year: 2008 
Recommended By: Jitender Sharma 

 

Accounting fundamentals By Singh, Harjit 
 
 
 
 

Call No: 657 SIN 
Publisher: Galgotia 
Subject: Miscellaneous 

Accession No: 18797 
Year: 2017 
Recommended By: Jitender Sharma 
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Basic management accounting By Singh, S K 
 
 
 
 

Call No: 658.1511 SIN 
Publisher: A K Pub. 
Subject: Miscellaneous 

Accession No: 18798 
Year: 2018 
Recommended By: Jitender Sharma 

 

Communication and interpersonnel skills in 
social work By Kapurderiya, Meghraj 

 
Call No: 650.014 KAP 
Publisher: R P Publications 
Subject: Miscellaneous 

Accession No: 18799 
Year: 2017 
Recommended By: JN170198 

 

Communicative skills and personality 
development By Holeyannavar, Nagraj G 

 
Call No: 650.014 HOL 
Publisher: Crescent Publishing 
Subject: Miscellaneous 

Accession No: 18800 
Year: 2017 
Recommended By: Renuka Mahajan 

 

Compensation management By Vasudeva, 
Sakshi 

 
Call No: 658.322 VAS 
Publisher: Galgotia 
Subject: Miscellaneous 

Accession No: 18801 
Year: 2012 
Recommended By: Jitender Sharma 

 

Concepts of economic development By 
Kriplani, Rohit 

 
Call No: 338.954 KRI 
Publisher: Mark Publishers 
Subject: Miscellaneous 

Accession No: 18802 
Year: 2016 
Recommended By: Ritika Gugnani 
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Dynamics of successful personality 
development and projection By Yadav, R N 

 
Call No: 155.25 YAD 
Publisher: Mount Hill 
Subject: Miscellaneous 

Accession No: 18803 
Year: 2016 
Recommended By: Pragya Gupta 

 

Economic growth By Weil, David N 
 
 
 
 

Call No: 338.9 WEI 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18804 
Year: 2017 
Recommended By: Ritika Gugnani 

 

Entrepreneurship and rural women in india By 
Ahirrao, Jitendra 

 
Call No: 658.421 AHI 
Publisher: New Century 
Subject: Miscellaneous 

Accession No: 18805 
Year: 2013 
Recommended By: Jitender Sharma 

 

Entrepreneurship development and small scale 
business By Bansal, Sapna 

 
Call No: 658.421 BAN 
Publisher: Galgotia 
Subject: Miscellaneous 

Accession No: 18806 
Year: 2016 
Recommended By: Jitender Sharma 

 

Go set a watchman By Lee, Harper 
  

Call No: 823 LEE 
Publisher: Arrow Books 
Subject: Miscellaneous 

Accession No: 18807 
Year: 2015 
Recommended By: LRC 
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Hundred little flames By Shenoy, Preeti 
 
 
 
 

Call No: 823 SHE 
Publisher: Westland 
Subject: Miscellaneous 

Accession No: 18808 
Year: 2017 
Recommended By: Jitender Sharma 

 

Indian economy By Kapila, Uma 
 
 
 
 

Call No: 330.954 KAP 
Publisher: Academic 
Subject: Miscellaneous 

Accession No: 18809 
Year: 2018 
Recommended By: Ritika Gugnani 

 

International business By Das, Beauty 
  

Call No: 658.049 DAS 
Publisher: Galgotia 
Subject: Miscellaneous 

Accession No: 18810 
Year: 2017 
Recommended By: Jitender Sharma 

 

Micro finance and women empowerment By 
Lokhande, Murlidhar A 

 
Call No: 332 LOK 
Publisher: New Century 
Subject: Miscellaneous 

Accession No: 18811 
Year: 2014 
Recommended By: Jitender Sharma 

 

Online advertising supply and chain marketing 
By Nadkarni, Savita Santosh 

 
Call No: 659.144 NAD 
Publisher: Mark Publishers 
Subject: Miscellaneous 

Accession No: 18812 
Year: 2016 
Recommended By: M S Kumar 



Subject: Miscellaneous Recommended By: Jitender Sharma 
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Organizational behaviour By Anand, Alok 
 
 
 
 

Call No: 658.4 ANA 
Publisher: Galgotia 
Subject: Miscellaneous 

Accession No: 18813 
Year: 2015 
Recommended By: Jitender Sharma 

 

Prodigal son By Steel, Danielle 
 
 
 
 

Call No: 823 STE 
Publisher: Bantam Press 
Subject: Miscellaneous 

Accession No: 18814 
Year: 2015 
Recommended By: Jitender Sharma 

 

Project management By Bansal, Sapna 
  

Call No: 658.404 BAN 
Publisher: Galgotia 
Subject: Miscellaneous 

Accession No: 18815 
Year: 2016 
Recommended By: Jitender Sharma 

 
Psychological foundations of education By 
Dutt, N K 

 
Call No: 150 DUT 
Publisher: Doaba House 
Subject: Miscellaneous 

Accession No: 18816 
Year: 2009 
Recommended By: Deepak Singh 

 

Psychological perspectives of education By Pal, 
B K 

 
Call No: 370.15 PAL 
Publisher: Shipra Publications 

Accession No: 18817 
Year: 2017 



Subject: Miscellaneous Recommended By: Jitender Sharma 
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Re branding of employee relationships By 
Singh, Anita (Ed) 

 
Call No: 658.315 REB 
Publisher: Bharti 
Subject: Miscellaneous 

Accession No: 18818 
Year: 2016 
Recommended By: Jitender Sharma 

 

Research and writing By Ramadass, P 
 
 
 
 

Call No: 658.072 RAM 
Publisher: MJP Publishers 
Subject: Miscellaneous 

Accession No: 18819 
Year: 2014 
Recommended By: Surender Kumar 

 

Scientific thesis writing and paper presentation 
By Gurumani, N 

 
Call No: 808.02 GUR 
Publisher: MJP Publishers 
Subject: Miscellaneous 

Accession No: 18820 
Year: 2016 
Recommended By: Rajesh Sharma 

 

Security analysis and portfolio management By 
Sharma, Rakesh Kumar 

 
Call No: 332.6 SHA 
Publisher: Galgotia 
Subject: Miscellaneous 

Accession No: 18821 
Year: 2016 
Recommended By: Jitender Sharma 

 

Simplifies quantitative aptitude By Chandra, 
Kailash 

 
Call No: 153.94 CHA 
Publisher: JSR Publishing 

Accession No: 18822 
Year: 2017 
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Skill development and entrepreneurship in 
india By Pandya, Rameshwari 

 
Call No: 658.421 PAN 
Publisher: New Century 
Subject: Miscellaneous 

Accession No: 18823 
Year: 2016 
Recommended By: moid U Ahmad 

 

Sharing economy By Sundararajan, Arun 
 
 
 
 

Call No: 330 SUN 
Publisher: MIT Press 
Subject: Miscellaneous 

Accession No: 18824 
Year: 2017 
Recommended By: Rajesh Sharma 

 

Corporate strategy By Puranam, Phanish 
 
 
 
 

Call No: 658.4012 PUR 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18825 
Year: 2017 
Recommended By: LRC 

 

Cost benefit analysis By Boardman, Anthony E 
  

Call No: 658.1554 BOA 
Publisher: Cambridge 
Subject: Management 

Accession No: 18826 
Year: 2018 
Recommended By: Moid U Ahmad 

 

Course on cooperative game theory By 
Chakravarty, Satya R 

 
Call No: 519.3 CHA 
Publisher: Cambridge 
Subject: Management 

Accession No: 18827 
Year: 2015 
Recommended By: LRC 
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Mindfulness in organizations By Reb, Jochen 
(Ed) 

 
Call No: 158.7 MIN 
Publisher: Cambridge 
Subject: Management 

Accession No: 18828 
Year: 2017 
Recommended By: Kirti Mishra 

 
Strategic conversations By Spender, J C 

  
Call No: 658.45 SPE 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18829 
Year: 2015 
Recommended By: LRC 

 
Written off By Yanos, Philip T 

 
 
 
 

Call No: 616.89 YAN 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18830 
Year: 2018 
Recommended By: JN170196 

 

Dozen lessons for entrepreneurs By Griffin, 
Tren 

 
Call No: 658.421 GRI 
Publisher: Columbia Business 
Subject: Miscellaneous 

Accession No: 18831 
Year: 2017 
Recommended By: Moid U Ahmad 

 

Rethinking innovation and design for emerging 
markets By Midler, Christophe 

 
Call No: 658.514 MID 
Publisher: CRC Press 
Subject: Miscellaneous 

Accession No: 18832 
Year: 2017 
Recommended By: Banasree Dey 
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Talent management in practice By Thunnissen, 
Marian 

 
Call No: 658.314 THU 
Publisher: Emerald 
Subject: Marketing 

Accession No: 18833 
Year: 2017 
Recommended By: Shalini Srivastava 

 
International management By Sweeney, Paul D 

  
Call No: 658.049 SWE 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18834 
Year: 2016 
Recommended By: Shalini Srivastava 

 
Public relations strategic toolkit By Theaker, 
Alison 

 
Call No: 659.2 THE 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18835 
Year: 2018 
Recommended By: JN170081, 
JN170066, JN170021 & JN170196 

 

Selling hope selling risk By Langevoort, Donald 
C 

 
Call No: 658.81 LAN 
Publisher: Oxford Uni. Press 
Subject: Miscellaneous 

Accession No: 18836 
Year: 2016 
Recommended By: Banasree Dey 

 

Applied econometrics By Asteriou, Dimitrios 
  

Call No: 330.015195 AST 
Publisher: Palgrave Macmillan 
Subject: Miscellaneous 

Accession No: 18837 
Year: 2016 
Recommended By: Surender Kumar 
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Corporate strategic communication By 
Stanton, Richard 

 
Call No: 658.45 STA 
Publisher: Palgrave Macmillan 
Subject: Miscellaneous 

Accession No: 18838 
Year: 2017 
Recommended By: Pragya Gupta 

 

Economics of development By Thirwall, A P 
 
 
 
 

Call No: 330 THI 
Publisher: Palgrave Macmillan 
Subject: Economics 

Accession No: 18839 
Year: 2017 
Recommended By: Ritika Gugnani 

 

Entrepreneurial marketing By Chaston, Ian 
  

Call No: 658.802 CHA 
Publisher: Palgrave Macmillan 
Subject: Miscellaneous 

Accession No: 18840 
Year: 2016 
Recommended By: Rajesh Sharma 

 
Global brand strategy By Steenkamp, Jan- 
Benedict 

 
Call No: 658.827 STE 
Publisher: Palgrave Macmillan 
Subject: Management 

Accession No: 18841 
Year: 2017 
Recommended By: Rajesh Sharma 

 

Global business environment By Morrison, 
Janet 

 
Call No: 337 MOR 
Publisher: Palgrave Macmillan 
Subject: Economics 

Accession No: 18842 
Year: 2017 
Recommended By: Shalini Srivastava 
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Practical business communication By Prince, 
Emma Sue 

 
Call No: 650.014 PRI 
Publisher: Palgrave Macmillan 
Subject: Management 

Accession No: 18843 
Year: 2017 
Recommended By: Pragya Gupta 

 

Essential quantitative methods By Oakshott, 
Les 

 
Call No: 658.4032 OAK 
Publisher: Palgrave Macmillan 
Subject: Management 

Accession No: 18844 
Year: 2016 
Recommended By: Surender Kumar 

 

Adaptive markets By Lo, Andrew W 
 
 
 
 

Call No: 332.64 LO 
Publisher: Princeton 
Subject: Miscellaneous 

Accession No: 18845 
Year: 2017 
Recommended By: Rajesh Sharma 

 
Capitalism without capital By Haskel, Jonathan 

  
Call No: 330.90511 HAS 
Publisher: Princeton 
Subject: Miscellaneous 

Accession No: 18846 
Year: 2018 
Recommended By: Ritika Gugnani 

 
Open economy macroeconomics By Uribe, 
Martin 

 
Call No: 339 URI 
Publisher: Princeton 
Subject: Miscellaneous 

Accession No: 18847 
Year: 2017 
Recommended By: Ritika Gugnani 
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Business process management By Jeston, John 
 
 
 
 

Call No: 658.4062 JES 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18848 
Year: 2018 
Recommended By: Shalini Srivastava 

 

Employee engagement through effective 
performance management By Mone, Edward 
M 
Call No: 658.314 MON 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18849 
Year: 2018 
Recommended By: Shalini Srivastava 

 

High stakes leadership By Dierickx, Constance 
  

Call No: 658.4092 DIE 
Publisher: Bibliomotion 
Subject: Miscellaneous 

Accession No: 18850 
Year: 2018 
Recommended By: Shalini Srivastava 

 

Marketing graffiti By Saren, Michael 
  

Call No: 658.8 SAR 
Publisher: Routledge 
Subject: Management 

Accession No: 18851 
Year: 2018 
Recommended By: Rajesh Sharma 

 

Psychological foundations of marketing By 
Kimmel, Allan J 

 
Call No: 658.8342 KIM 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18852 
Year: 2018 
Recommended By: Rajesh Sharma 
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Research methods for strategic management 
By Dagnino, Giovanni Battista (Ed) 

 
Call No: 658.4012 RES 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18853 
Year: 2016 
Recommended By: Deepak Singh 

 

Social marketing By Hastings, Gerard 
  

Call No: 658.8 HAS 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18854 
Year: 2018 
Recommended By: Rajesh Sharma 

 
Sustainable event management By Jones, 
Meegan 

 
Call No: 394.2068 JON 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18855 
Year: 2018 
Recommended By: Rajesh Sharma 

 

Growth and development in india By 
Majumder, Rajarshi (Ed) 

 
Call No: 338.954 MAJ 
Publisher: Segment Books 
Subject: Management 

Accession No: 18856 
Year: 2018 
Recommended By: Ritika Gugnani 

 

Global strategic management By Lasserre, 
Philippe 

 
Call No: 658.4012 LAS 
Publisher: Palgrave Macmillan 
Subject: Management 

Accession No: 18857 
Year: 2018 
Recommended By: Deepak Singh 
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Islamic marketing By Nestorovic, Cedomir 
 
 
 
 

Call No: 658.80091767 NES 
Publisher: Springer 
Subject: Management 

Accession No: 18858 
Year: 2016 
Recommended By: Rajesh Sharma 

 

Quantitative analysis and IBM SPSS statistics 
By Aljandali, Abdulkader 

 
Call No: 330.015195 ALJ 
Publisher: Springer 
Subject: Management 

Accession No: 18859 
Year: 2016 
Recommended By: Surender Kumar 

 

Style and statistics By Bullard, Brittany 
  

Call No: 658.8700727 BUL 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18860 
Year: 2017 
Recommended By: Surender Kumar 

 

Alternative organisations in india By Vijay, Devi 
(Ed) 

 
Call No: 302.350954 ALT 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18861 
Year: 2018 
Recommended By: Ritika Gugnani 

 

Derivatives By Somanathan, T V 
 
 
 
 

Call No: 332.6457 SOM 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18862 
Year: 2018 
Recommended By: Sharmila Sharma 



Library and Resource Centre – New Arrivals (Books) March 2018 (Part-1/5) Page 32  

Games in economic development By Wydick, 
Bruce 

 
Call No: 338.954 WYD 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18863 
Year: 2015 
Recommended By: Ritika Gugnani 

 

Indias fiscal policy By De, Supriyo (Ed) 
  

Call No: 339.520954 IND 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18864 
Year: 2017 
Recommended By: Ritika Gugnani 

 

Innovation and the evolution of industries By 
Malerba, Franco 

 
Call No: 338.064 MAL 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18865 
Year: 2016 
Recommended By: M S Kumar 

 

Macroeconomic paradigms and economic 
policy By Acocella, Nicola 

 
Call No: 339.5 ACO 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18866 
Year: 2016 
Recommended By: Ritika Gugnani 

 
Marketing strategy By Lee, Alvin 

 
 
 
 

Call No: 658.8 LEE 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18867 
Year: 2014 
Recommended By: Deepak Singh 
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Short introduction to corporate finance By Rau, 
Raghavendra 

 
Call No: 658.15 RAU 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18868 
Year: 2017 
Recommended By: Moid U Ahmad 

 

Strategic management of innovation networks 
By Ozman, Muge 

 
Call No: 658.4012 OZM 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18869 
Year: 2017 
Recommended By: Deepak Singh 

 

Sustaining high growth in india By Agrawal, 
Pradeep (Ed) 

 
Call No: 338.954 SUS 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18870 
Year: 2018 
Recommended By: Ritika Gugnani 

 

Intangible economy By Elms, Deborah (Ed) 
 
 
 
 

Call No: 338.4 INT 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18871 
Year: 2017 
Recommended By: Ritika Gugnani 

 

Realising the demographic dividend By 
Mehrotra, Santosh 

 
Call No: 330.954 MEH 
Publisher: Cambridge 
Subject: Miscellaneous 

Accession No: 18872 
Year: 2016 
Recommended By: Sharmila Sharma 
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Abnormal psychology By Ray, William J 
 
 
 
 

Call No: 616.89 RAY 
Publisher: Sage 
Subject: Miscellaneous 

Accession No: 18873 
Year: 2015 
Recommended By: Shalini Srivastava 

 

Advanced bank management By Indian 
Institute of Banking and Finance 

 
Call No: 332.1 ADV 
Publisher: Macmillan 
Subject: Marketing 

Accession No: 18874 
Year: 2018 
Recommended By: Jitender Sharma 

 

Best practices for equity research analysis By 
Valentine, James J 

 
Call No: 332.632042 VAL 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18875 
Year: 2017 
Recommended By: JN170020 

 

Business analytics By Evans, James R 
  

Call No: 658.15 EVA 
Publisher: Pearson 
Subject: Marketing 

Accession No: 18876 
Year: 2015 
Recommended By: S. Ramasamy (VF) 

 
Business dynamics By Sterman, John D 

 
 
 
 

Call No: 658.4038011 STE 
Publisher: McGraw Hill 
Subject: Computer & IT 

Accession No: 18877 
Year: 2017 
Recommended By: JN170081 
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Business research methods By Bryman, Alan 
  

Call No: 658.072 BRY 
Publisher: Oxford Uni. Press 
Subject: Marketing 

Accession No: 18878 
Year: 2011 
Recommended By: JN170215 & 
JN170113 

 

Consumer behaviour and branding By Kumar, S 
Ramesh 

 
Call No: 658.8342 KUM 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18879 
Year: 2016 
Recommended By: Jitender Sharma 

 

Decision support systems in the 21st century 
By Marakas, George M 

 
Call No: 658.40380285574 MAR 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18880 
Year: 2015 
Recommended By: LRC 

 

E-business 2.0 By Kalakota, Ravi 
  

Call No: 658.872 KAL 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18881 
Year: 2012 
Recommended By: Jitender Sharma 

 
Economics for business By Sloman, John 

 
 
 
 

Call No: 330 SLO 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18882 
Year: 2016 
Recommended By: Ritika Gugnani 
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Excel 2016 formulas By Alexander, Michael 
  

Call No: 005.369 ALE 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18883 
Year: 2017 
Recommended By: JN170243 & 
others 

 

Introduction to econometrics By Stock, James 
H 

 
Call No: 330.015195 STO 
Publisher: Pearson 
Subject: Marketing 

Accession No: 18884 
Year: 2018 
Recommended By: Ritika Gugnani 

 

Legal and regulatory aspects of banking By 
Indian Institute of Banking and Finance 

 
Call No: 332.1 LEG 
Publisher: Macmillan 
Subject: Management 

Accession No: 18885 
Year: 2018 
Recommended By: LRC 

 

Multinational business finance By Eiteman, 
David K 

 
Call No: 658.1599 EIT 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18886 
Year: 2018 
Recommended By: Jitender Sharma 

 

Personality psychology By Larsen, Randy J 
  

Call No: 155.2 LAR 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18887 
Year: 2011 
Recommended By: Arjun Rudra 
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Principles and practices of banking By Indian 
Institute of Banking and Finance 

 
Call No: 332.1 IND 
Publisher: Macmillan 
Subject: Miscellaneous 

Accession No: 18888 
Year: 2018 
Recommended By: Jitender Sharma 

 

Principles of economics By Case, Karl E 
 
 
 
 

Call No: 330 CAS 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18889 
Year: 2018 
Recommended By: Ritika Gugnani 

 

Project management By Larson, Erik W 
 
 
 
 

Call No: 658.404 LAR 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18890 
Year: 2017 
Recommended By: Surender Kumar 

 

Research design By Creswell, John W 
  

Call No: 658.072 CRE 
Publisher: Sage 
Subject: Miscellaneous 

Accession No: 18891 
Year: 2011 
Recommended By: LRC 

 

Security analysis and portfolio management By 
Ranganatham, M 

 
Call No: 332.6 RAN 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18892 
Year: 2018 
Recommended By: LRC 
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Social research By Mctavish, Don G 
 
 
 
 

Call No: 658.072 MCT 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18893 
Year: 2015 
Recommended By: Jitender Sharma 

 

Art and science of leadership By Nahavandi, 
Afsaneh 

 
Call No: 658.4092 NAH 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18894 
Year: 2018 
Recommended By: Shalini Srivastava 

 

Practical guide to using econometrics By 
Studenmund, A H 

 
Call No: 330.015195 STU 
Publisher: Pearson 
Subject: Miscellaneous 

Accession No: 18895 
Year: 2018 
Recommended By: Jitender Sharma 

 

World trade and payments By Caves, Richard E 
  

Call No: 382 CAV 
Publisher: Pearson 
Subject: Economics 

Accession No: 18896 
Year: 2016 
Recommended By: Jitender Sharma 

 

Beyond the green economy By Abramovay, 
Ricardo 

 
Call No: 338.927 ABR 
Publisher: Routledge 
Subject: Management 

Accession No: 18897 
Year: 2016 
Recommended By: Ritika Gugnani 
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Brand management By Heding, Tilde 
 
 
 
 

Call No: 658.827 HED 
Publisher: Routledge 
Subject: Management 

Accession No: 18898 
Year: 2016 
Recommended By: Rajesh Sharma 

 

Brief history of economic thought By 
Roncaglia, Alessandro 

 
Call No: 330.954 RON 
Publisher: Cambridge 
Subject: Marketing 

Accession No: 18899 
Year: 2017 
Recommended By: Moid U Ahmad 

 

Building brands in asia By Andrews, Tim G 
  

Call No: 658.827095 AND 
Publisher: Routledge 
Subject: Management 

Accession No: 18900 
Year: 2017 
Recommended By: Rajesh Sharma 

 
Building wealth through venture capital By 
Batterson, Leonard A 

 
Call No: 332.04154 BAT 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18901 
Year: 2017 
Recommended By: Ritika Gugnani 

 

Confessions of the pricing man By Simon, 
Hermann 

 
Call No: 658.816 SIM 
Publisher: Springer 
Subject: Management 

Accession No: 18902 
Year: 2015 
Recommended By: Ritika Gugnani 
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Consumer society By Baudrillard, Jean 
 
 
 
 

Call No: 658.8342 BAU 
Publisher: Sage 
Subject: Miscellaneous 

Accession No: 18903 
Year: 2017 
Recommended By: Vinita Srivastava 

 

Economic indicator handbook By Yamarone, 
Richard 

 
Call No: 306.090511021 YAM 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18904 
Year: 2017 
Recommended By: Moid U Ahmad 

 

Economic rules By Rodrik, Dani 
 
 
 
 

Call No: 330.015195 ROD 
Publisher: Oxford Uni. Press 
Subject: Miscellaneous 

Accession No: 18905 
Year: 2017 
Recommended By: LRC 

 

Entrepreneurial finance By Alhabeeb, M J 
  

Call No: 658.15 ALH 
Publisher: Wiley 
Subject: Marketing 

Accession No: 18906 
Year: 2015 
Recommended By: Moid U Ahmad 

 
Essentials of microeconomics By Nguyen, 
Bonnie 

 
Call No: 338.5 NGU 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18907 
Year: 2017 
Recommended By: Ritika Gugnani 
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Forecasting for economics and business By 
Gonzalez-Rivera, Gloria 

 
Call No: 338.544 GON 
Publisher: Routledge 
Subject: Accounting 

Accession No: 18908 
Year: 2018 
Recommended By: Moid U Ahmad 

 
Full disclosure By Shetty, Manohar 

 
 
 
 

Call No: 821 SHE 
Publisher: Speaking Tiger 
Subject: Economics 

Accession No: 18909 
Year: 2017 
Recommended By: LRC 

 

International human resource management By 
Gupta, S C 

 
Call No: 658.3 GUP 
Publisher: Macmillan 
Subject: Miscellaneous 

Accession No: 18910 
Year: 2011 
Recommended By: Jitender Sharma 

 

M & A formula By Secher, Peter Zink 
  

Call No: 658.162 SEC 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18911 
Year: 2018 
Recommended By: Moid U Ahmad 

 
New history of management By Cummings, 
Stephen 

 
Call No: 658.009 CUM 
Publisher: Cambridge 
Subject: Statistics 

Accession No: 18912 
Year: 2017 
Recommended By: Shalini Srivastava 
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Next generation demand management By 
Chase, Charles W 

 
Call No: 658.8 CHA 
Publisher: Wiley 
Subject: Economics 

Accession No: 18913 
Year: 2016 
Recommended By: JN170081, 
JN170066, JN170021 & JN170196 

 

Selling your value proposition By Barnes, Cindy 
  

Call No: 658.85 BAR 
Publisher: Kogan Page 
Subject: Economics 

Accession No: 18914 
Year: 2017 
Recommended By: Moid U Ahmad 

 

Why democracy deepens By Sadanandan, 
Anoop 

 
Call No: 320.954 SAD 
Publisher: Cambridge 
Subject: Management 

Accession No: 18915 
Year: 2017 
Recommended By: Shalini Srivastava 

 

Business ethics By Hartman, Laura P 
  

Call No: 174.4 HAR 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18916 
Year: 2016 
Recommended By: JN170236 

 

Business law By Mathur, Satish B 
 
 
 
 

Call No: 346.065 MAT 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18917 
Year: 2015 
Recommended By: JN170150 
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Business research methods By Gupta, S L 
 
 
 
 

Call No: 658.072 GUP 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18918 
Year: 2015 
Recommended By: Jitender Sharma 

 
Corporate finance By Ross, Stephen A 

  
Call No: 658.15 ROS 
Publisher: McGraw Hill 
Subject: Economics 

Accession No: 18919 
Year: 2017 
Recommended By: JN170208 

 

Corporate valuation By Chandra, Prasanna 
 
 
 
 

Call No: 658.15 CHA 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18920 
Year: 2015 
Recommended By: LRC 

 

Cost accounting By Khan, M Y 
  

Call No: 657.42 KHA 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18921 
Year: 2017 
Recommended By: Jitender Sharma 

 

Counselling and guidance By Rao, S Narayana 
 
 
 
 

Call No: 158.3 RAO 
Publisher: McGraw Hill 
Subject: Economics 

Accession No: 18922 
Year: 2016 
Recommended By: Shalini Srivastava 
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Creative grammar By Ramaswamy, Indira 
  

Call No: 425 RAM 
Publisher: McGraw Hill 
Subject: Computer & IT 

Accession No: 18923 
Year: 2012 
Recommended By: LRC 

 
Customer loyalty By Rai, Alok Kumar 

 
 
 
 

Call No: 658.812 RAI 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18924 
Year: 2017 
Recommended By: Jitender Sharma 

 

Cyber law simplified By Sood, Vivek 
 
 
 
 

Call No: 343.5409944 SOO 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18925 
Year: 2013 
Recommended By: JN170208 

 

Economics By McConnell, Campbell R 
 
 
 
 

Call No: 330 MCC 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18926 
Year: 2017 
Recommended By: JN170082 

 

Effective group discussion By Galanes, Gloria J 
  

Call No: 302.34 GAL 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18927 
Year: 2010 
Recommended By: LRC 
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English made easy By Hosler, Mary Margaret 
 
 
 
 

Call No: 428.202465 HOS 
Publisher: McGraw Hill 
Subject: Economics 

Accession No: 18928 
Year: 2013 
Recommended By: LRC 

 

Enterprese resource planning By Leon, Alexis 
 
 
 
 

Call No: 658.4012 LEO 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18929 
Year: 2017 
Recommended By: Jitender Sharma 

 

Ethics in business and corporate governance By 
Mandal, Smarajit Kr 

 
Call No: 174.4 MAN 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18930 
Year: 2017 
Recommended By: LRC 

 

Export import management By Gupta, Parul 
  

Call No: 382.6 GUP 
Publisher: McGraw Hill 
Subject: Statistics 

Accession No: 18931 
Year: 2018 
Recommended By: LRC 

 

Finance sense By Chandra, Prasanna 
  

Call No: 658.15 CHA 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18932 
Year: 2016 
Recommended By: LRC 
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Financial management By Gulati, Sumit 
 
 
 
 

Call No: 658.15 GUL 
Publisher: McGraw Hill 
Subject: Economics 

Accession No: 18933 
Year: 2016 
Recommended By: Jitender Sharma 

 

Indian financial system By Khan, M Y 
 
 
 
 

Call No: 658.1554 KHA 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18934 
Year: 2018 
Recommended By: LRC 

 

International financial management By Eun, 
Cheol S 

 
Call No: 658.15 EUN 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18935 
Year: 2017 
Recommended By: Jitender Sharma 

 

Leveraging human capital By Ramkumar, K 
  

Call No: 658.301 RAM 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18936 
Year: 2017 
Recommended By: Shalini Srivastava 

 
Macroeconomics By Colander, David C 

  
Call No: 339 COL 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18937 
Year: 2017 
Recommended By: Vranda Jain 
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Management By Ghuman, Karminder 
 
 
 
 

Call No: 658 GHU 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18938 
Year: 2017 
Recommended By: Jitender Sharma 

 

Management accounting By Khan, M Y 
 
 
 
 

Call No: 658.1511 KHA 
Publisher: McGraw Hill 
Subject: Marketing 

Accession No: 18939 
Year: 2018 
Recommended By: Jitender Sharma 

 

Management information systems By 
Jawadekar, Waman S 

 
Call No: 658.4038 JAW 
Publisher: McGraw Hill 
Subject: Economics 

Accession No: 18940 
Year: 2016 
Recommended By: Jitender Sharma 

 

Management of a sales force By Spiro, Rosann 
  

Call No: 658.81 SPI 
Publisher: McGraw Hill 
Subject: Marketing 

Accession No: 18941 
Year: 2016 
Recommended By: Vinita Srivastava 

 
Managerial economics By Geetika 

  
Call No: 338.7 GEE 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18942 
Year: 2018 
Recommended By: Ritika Gugnani 
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Merchant banking and financial services By Vij, 
Madhu 

 
Call No: 332.1 VIJ 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18943 
Year: 2018 
Recommended By: Moid U Ahmad 

 

Mckinsey mind By Rasiel, Ethan M 
 
 
 
 

Call No: 658.4 RAS 
Publisher: McGraw Hill 
Subject: Statistics 

Accession No: 18944 
Year: 2015 
Recommended By: LRC 

 

Microeconomics By McConnell, Campbell R 
  

Call No: 338.5 MCC 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18945 
Year: 2017 
Recommended By: Jitender Sharma 

 

Organizations By Gibson, James L 
 
 
 
 

Call No: 658.4 GIB 
Publisher: McGraw Hill 
Subject: Marketing 

Accession No: 18946 
Year: 2013 
Recommended By: JN170208 

 

Placement interviews By Anandamurugan, S 
  

Call No: 158.3 ANA 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18947 
Year: 2012 
Recommended By: LRC 
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Pragmatic leadership By Narayanan, N C 
 
 
 
 

Call No: 658.4092 NAR 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18948 
Year: 2017 
Recommended By: LRC 

 

Product design and development By Ulrich, 
Karl T 

 
Call No: 658.5752 ULR 
Publisher: McGraw Hill 
Subject: Computer & IT 

Accession No: 18949 
Year: 2017 
Recommended By: LRC 

 

Project management By Larson, Erik W 
 
 
 
 

Call No: 658.404 LAR 
Publisher: McGraw Hill 
Subject: Marketing 

Accession No: 18950 
Year: 2017 
Recommended By: LRC 

 

RTI act in india By Shreyaskar, Pankaj K P 
  

Call No: 342.08530954 SHR 
Publisher: McGraw Hill 
Subject: Statistics 

Accession No: 18951 
Year: 2013 
Recommended By: LRC 

 

Statistical business and economics By Lind, 
Douglas A 

 
Call No: 658.40331 LIN 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18952 
Year: 2017 
Recommended By: LRC 
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Winning resumes and successful interviews By 
Bhargava, Munish 

 
Call No: 158.3 BHA 
Publisher: McGraw Hill 
Subject: Management 

Accession No: 18953 
Year: 2012 
Recommended By: LRC 

 

4 A's of marketing By Sheth, Jagdish N 
 
 
 
 

Call No: 658.8 SHE 
Publisher: Routledge 
Subject: Marketing 

Accession No: 18954 
Year: 2013 
Recommended By: Banasree Dey 

 

5% more to achieve extraordinary results By 
Alden, Michael 

 
Call No: 650.1 ALD 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18955 
Year: 2017 
Recommended By: Rajesh Sharma 

 

Big data By Maheshwari, Anil 
  

Call No: 006.312 MAH 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18956 
Year: 2017 
Recommended By: LRC 

 
Big data mining and analytics By Kudyba, 
Stephen 

 
Call No: 658.4012 KUD 
Publisher: CRC Press 
Subject: Miscellaneous 

Accession No: 18957 
Year: 2018 
Recommended By: Banasree Dey 
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Bridging the soft skills gap By Tulgan, Bruce 
  

Call No: 650.014 TUL 
Publisher: Wiley 
Subject: Management 

Accession No: 18958 
Year: 2016 
Recommended By: JN170285 

 
Cant not do By Shoemaker, Paul 

 
 
 
 

Call No: 303.4 SHO 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18959 
Year: 2017 
Recommended By: LRC 

 

Cold earth By Cleeves, Ann 
 
 
 
 

Call No: 823 EAR 
Publisher: Pan Books 
Subject: Economics 

Accession No: 18960 
Year: 2016 
Recommended By: LRC 

 

Colder war By Katusa, Marin 
  

Call No: 338.2728 KAT 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18961 
Year: 2016 
Recommended By: PGMF1632 

 
Creating powerful brands By Chernatony, 
Leslie De 

 
Call No: 658.827 CHE 
Publisher: Routledge 
Subject: Economics 

Accession No: 18962 
Year: 2015 
Recommended By: Banasree Dey 
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Cross cultural management By Patel, Taran 
 
 
 
 

Call No: 658.3008 PAT 
Publisher: Routledge 
Subject: Marketing 

Accession No: 18963 
Year: 2015 
Recommended By: Shalini Verma 

 

Customers and business analytics By Putler, 
Daniel S 

 
Call No: 658.40302855133 PUT 
Publisher: CRC Press 
Subject: Marketing 

Accession No: 18964 
Year: 2015 
Recommended By: Banasree Dey 

 

Customer relationship management By Buttle, 
Francis 

 
Call No: 658.812 BUT 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18965 
Year: 2016 
Recommended By: Banasree Dey 

 

Digital marketing excellence By Chaffey, Dave 
  

Call No: 658.872 CHA 
Publisher: Routledge 
Subject: Miscellaneous 

Accession No: 18966 
Year: 2018 
Recommended By: JN170215 & 
JN170113 

 

Entrepreneurship By Bansal, Sapna 
  

Call No: 658.421 BAN 
Publisher: JSR Publishing 
Subject: Management 

Accession No: 18967 
Year: 2018 
Recommended By: LRC 
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Essential social psychology By Crisp, Richard J 
 
 
 
 

Call No: 302.07 CRI 
Publisher: Sage 
Subject: Management 

Accession No: 18968 
Year: 2014 
Recommended By: LRC 

 

Everybody writes By Handley, Ann 
 
 
 
 

Call No: 658.872 HAN 
Publisher: Wiley 
Subject: Marketing 

Accession No: 18969 
Year: 2017 
Recommended By: LRC 

 

Financial international trade By Sanati, Gargi 
  

Call No: 382 SAN 
Publisher: Sage 
Subject: Management 

Accession No: 18970 
Year: 2017 
Recommended By: JN170105, 
JN170060 & PGFA1650 

 

First two rules of leadership By Cottrell, David 
  

Call No: 658.4092 COT 
Publisher: Wiley 
Subject: Economics 

Accession No: 18971 
Year: 2017 
Recommended By: JN170252 

 
From impossible to inevitable By Ross, Aaron 

  
Call No: 658.81 ROS 
Publisher: Wiley 
Subject: Economics 

Accession No: 18972 
Year: 2016 
Recommended By: LRC 
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Fundamentals of investment By Bhardwaj, R S 
  

Call No: 332.6 BHA 
Publisher: JSR Publishing 
Subject: Economics 

Accession No: 18973 
Year: 2018 
Recommended By: JN170060, 
PGFA1646 & JN170105 

 

Governance By Singh, Shivani (Ed) 
 
 
 
 

Call No: 320.954 GOV 
Publisher: Sage 
Subject: Accounting 

Accession No: 18974 
Year: 2016 
Recommended By: LRC 

 

Hacking marketing By Brinker, Scott 
  

Call No: 658.8 BRI 
Publisher: Wiley 
Subject: Economics 

Accession No: 18975 
Year: 2016 
Recommended By: LRC 

 

Human resource management and change By 
Entrekin, Lanny 

 
Call No: 658.3 ENT 
Publisher: Routledge 
Subject: Management 

Accession No: 18976 
Year: 2018 
Recommended By: Shalini Srivastava 

 

International human resource management By 
Harzing, Anne-Wil (Ed) 

 
Call No: 658.3 INT 
Publisher: Sage 
Subject: Management 

Accession No: 18977 
Year: 2015 
Recommended By: JN170291 
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Introduction to qualitative research By Flick, 
Uwe 

 
Call No: 658.072 FLI 
Publisher: Sage 
Subject: Miscellaneous 

Accession No: 18978 
Year: 2014 
Recommended By: LRC 

 

Lean product playbook By Olsen, Dan 
 
 
 
 

Call No: 658.4013 OLS 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18979 
Year: 2016 
Recommended By: Rajesh Sharma 

 

Macroeconomics By Banerjee, Sreejata 
 
 
 
 

Call No: 339 BAN 
Publisher: Sage 
Subject: Economics 

Accession No: 18980 
Year: 2018 
Recommended By: JN170211 

 

Management By Drucker, Peter F 
  

Call No: 658 DRU 
Publisher: Routledge 
Subject: Marketing 

Accession No: 18981 
Year: 2015 
Recommended By: Shalini Srivastava 

 
New venture planning By Bansal, Sapna 

  
Call No: 658.521 ban 
Publisher: JSR Publishing 
Subject: Statistics 

Accession No: 18982 
Year: 2018 
Recommended By: lrc 
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One hour business plan By Mcadam, John 
 
 
 
 

Call No: 658.401 MCA 
Publisher: Wiley 
Subject: Economics 

Accession No: 18983 
Year: 2017 
Recommended By: LRC 

 

Physiological psychology By Khosla, Meetu 
  

Call No: 612.8 KHO 
Publisher: Sage 
Subject: Management 

Accession No: 18984 
Year: 2017 
Recommended By: LRC 

 

Public administration in a globalizing world By 
Chakrabarty, Bidyut 

 
Call No: 351 CHA 
Publisher: Sage 
Subject: Economics 

Accession No: 18985 
Year: 2012 
Recommended By: JN170169 

 

R for statistics By Cornillon, Pierre-Andre 
  

Call No: 519.502855133 COR 
Publisher: CRC Press 
Subject: Economics 

Accession No: 18986 
Year: 2015 
Recommended By: Surender Kumar 

 
Ready to be a thought leader? By Brosseau, 
Denise 

 
Call No: 658.4092 BRO 
Publisher: Wiley 
Subject: Economics 

Accession No: 18987 
Year: 2016 
Recommended By: JN170210 & 
JN170321 
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Real life MBA By Welch, Jack 
 
 
 
 

Call No: 658.409 WEL 
Publisher: Thorsons 
Subject: Management 

Accession No: 18988 
Year: 2015 
Recommended By: JN170169 

 

Respectful leader By Ward, Gregg 
 
 
 
 

Call No: 658.4092 WAR 
Publisher: Wiley 
Subject: Management 

Accession No: 18989 
Year: 2017 
Recommended By: LRC 

 

Sales EQ By Blount, Jeb 
 
 
 
 

Call No: 658.81 BLO 
Publisher: Wiley 
Subject: Economics 

 Sellout By Beatty, Paul  
Call No: 823 BEA 
Publisher: Oneworld 
Subject: Economics 

Accession No: 18990 
Year: 2017 
Recommended By: LRC 
 
 
  
Accession No: 18991 
Year: 2016 
Recommended By: LRC 

 
Smart work By Crowley, Dermot 

  
Call No: 658 CRO 
Publisher: Wiley 
Subject: Economics 

Accession No: 18992 
Year: 2016 
Recommended By: LRC 
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Stocks to riches By Parikh, Parag 
  

Call No: 332.6 PAR 
Publisher: McGraw Hill 
Subject: Miscellaneous 

Accession No: 18993 
Year: 2016 
Recommended By: JN170021 & 
JN170066 

 

Conversion code By Smith, Chris 
  

Call No: 658.81 SMI 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18994 
Year: 2017 
Recommended By: LRC 

 

Travels of a t shirt in the global economy By 
Rivoli, Pietra 

 
Call No: 382.4 RIW 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18995 
Year: 2015 
Recommended By: LRC 

 

Value investing By Greenwald, Bruce C N 
  

Call No: 332.6 GRE 
Publisher: Wiley 
Subject: Miscellaneous 

Accession No: 18996 
Year: 2016 
Recommended By: LRC 

 

Work psychology By Khurana, Poonam 
  

Call No: 158.7 KHU 
Publisher: JSR Publishing 
Subject: Miscellaneous 

Accession No: 18997 
Year: 2018 
Recommended By: JN170081, 
JN170066 & JN170082 
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Break the norms By Bhardwaj, Chandresh 
 
 
 
 

Call No: 204 BHA 
Publisher: Jaico 
Subject: Miscellaneous 

Accession No: 18998 
Year: 2017 
Recommended By: LRC 

 

Corporate avatars By Disha 
 
 
 
 

Call No: 650.1 DIS 
Publisher: Jaico 
Subject: Miscellaneous 

Accession No: 18999 
Year: 2017 
Recommended By: Vranda Jain 

 

Off the corporate bus and into the creativity 
boat By Khosla, Ashoo 

 
Call No: 658.4063 KHO 
Publisher: Jaico 
Subject: Miscellaneous 

Accession No: 19000 
Year: 2017 
Recommended By: LRC 

 

Problem solved By Einhorn, Cheryl Strauss 
  

Call No: 153.43 EIN 
Publisher: Jaico 
Subject: Miscellaneous 

Accession No: 19001 
Year: 2017 
Recommended By: LRC 

 

Sparks By Jhajharia, Shweta 
  

Call No: 658.421 JHA 
Publisher: Jaico 
Subject: Miscellaneous 

Accession No: 19002 
Year: 2018 
Recommended By: LRC 
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Start up stand up By Vaidyanathan, Nandini 
   Call No: 658.421 VAI Publisher: Jaico Subject: Miscellaneous 

   Accession No: 19003 Year: 2017 Recommended By: JN17000 & JN170211 
 

 

Super investors By Partridge, Matthew 
  Call No: 332.6 PAR Publisher: Jaico Subject: Miscellaneous 

  Accession No: 19004 Year: 2018 Recommended By: LRC 
 

 

Art of connection By Gelb, Michael J 
   Call No: 658.4092 GEL Publisher: Jaico Subject: Miscellaneous 

   Accession No: 19005 Year: 2018 Recommended By: LRC 
 

 

Art of presentation By Stovall, Jim 
  Call No: 650.014 STO Publisher: Jaico Subject: Miscellaneous 

  Accession No: 19006 Year: 2017 Recommended By: LRC 
 

 

Bhagavad gita By Ravindra, Ravi 
  Call No: 294.5944 RAV Publisher: Jaico Subject: Miscellaneous 

  Accession No: 19007 Year: 2018 Recommended By: JN170032, JN170090 & JN170043 
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Deals of warren buffett By Arnold, Glen 
   Call No: 332.6 ARN Publisher: Jaico Subject: Miscellaneous 

   Accession No: 19008 Year: 2018 Recommended By: LRC 
 

 

Power of off the mindful way to stay sane in a virtual world By Colier, Nancy 
 Call No: 302.2 COL Publisher: Jaico Subject: Miscellaneous 

 Accession No: 19009 Year: 2017 Recommended By: LRC 
 

 

Practicing mind By Sterner, Thomas M 
   Call No: 153.1534 STE Publisher: Jaico Subject: Miscellaneous 

   Accession No: 19010 Year: 2017 Recommended By: LRC 
 

 

Science of motivation By Tracy, Brian 
  Call No: 650.1 TRA Publisher: Jaico Subject: Miscellaneous 

  Accession No: 19011 Year: 2018 Recommended By: LRC 
 

 

Step up mindset for new managers By Manning, Margo 
 Call No: 658 MAN Publisher: Jaico Subject: Miscellaneous 

 Accession No: 19012 Year: 2017 Recommended By: LRC 
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Thus spoke chanakya By Pillai, Radhakrishnan 
   Call No: 155.25 PIL Publisher: Jaico Subject: Miscellaneous 

   Accession No: 19013 Year: 2018 Recommended By: LRC 
 

 

Top visionaries who changed the world By Ilian, George 
 Call No: 338.09222 ILI Publisher: Jaico Subject: Miscellaneous 

 Accession No: 19014 Year: 2018 Recommended By: LRC 
 

 

Big data analytics By Kulkarni, Parag (Ed) 
  Call No: 006.312 KUL Publisher: PHI Learning Subject: Management 

  Accession No: 19015 Year: 2016 Recommended By: S. Ramasamy, Sonali Singh & Richa Misra 
 

 

Business analytics By Rao, Purba Halady 
  Call No: 658.15 RAO Publisher: PHI Learning Subject: Marketing 

  Accession No: 19016 Year: 2014 Recommended By: Jitender Sharma 
 

 

Business environment By Ahmed, Faisal 
  Call No: 338.927 AHM Publisher: PHI Learning Subject: Marketing 

  Accession No: 19017 Year: 2014 Recommended By: LRC 
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Commodity derivatives and risk management By Rajib, Prabina 
 Call No: 332.664 RAJ Publisher: PHI Learning Subject: Miscellaneous 

 Accession No: 19018 Year: 2014 Recommended By: Sharmila Sharma 
 

 

Competitive strategy By Chevalie-Roignant, Benoit 
 Call No: 658.4012 CHE Publisher: PHI Learning Subject: Miscellaneous 

 Accession No: 19019 Year: 2015 Recommended By: LRC 
 

 

Corporate finance By Ahuja, Narender L 
   Call No: 658.15 AHU Publisher: PHI Learning Subject: Miscellaneous 

   Accession No: 19020 Year: 2016 Recommended By: Jitender Sharma 
 

 

Corporate governance By Prasad, Kesho 
  Call No: 658.42 PRA Publisher: PHI Learning Subject: Miscellaneous 

  Accession No: 19021 Year: 2009 Recommended By: LRC 
 

 

Course in game theory By Osborne, Martin J 
   Call No: 658.40353 OSB Publisher: PHI Learning Subject: Miscellaneous 

   Accession No: 19022 Year: 2016 Recommended By: LRC 
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Customer relationship management By Rai, Alok Kumar 
 Call No: 658.812 RAI Publisher: PHI Learning Subject: Miscellaneous 

 Accession No: 19023 Year: 2011 Recommended By: Ankur Chauhan 
 

 

Database management systems By Panneerselvam, R 
 Call No: 005.74 PAN Publisher: PHI Learning Subject: Miscellaneous 

 Accession No: 19024 Year: 2018 Recommended By: Jitender Sharma 
 

 

E-Commerce By Joseph, P T 
   Call No: 658.872 JOS Publisher: PHI Learning Subject: Computer & IT 

   Accession No: 19025 Year: 2005 Recommended By: LRC 
 

 

E-Governance By Prabhu, C S R 
  Call No: 352.380285 PRA Publisher: PHI Learning Subject: Miscellaneous 

  Accession No: 19026 Year: 2004 Recommended By: LRC 
 

 

Essentials of financial accounting By Bhattacharyya, Asish K. 
 Call No: 657 BHA Publisher: PHI Learning Subject: Management 

 Accession No: 19027 Year: 2007 Recommended By: Jitender Sharma 
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Essentials of operations management By Modi, Jamshed A 
 Call No: 658.5 MOD Publisher: PHI Learning Subject: Economics 

 Accession No: 19028 Year: 2017 Recommended By: LRC 
 

 

Handbook of materials management By Gopalakrishnan, P 
 Call No: 658.7 GOP Publisher: PHI Learning Subject: Management 

 Accession No: 19029 Year: 2002 Recommended By: Ankur Chauhan 
 

 

Indian economy By Ghosh, Chandana 
   Call No: 338.954 GHO Publisher: PHI Learning Subject: Management 

   Accession No: 19030 Year: 2016 Recommended By: Ritika Gugnani 
 

 

International business By Paul, Justin 
  Call No: 658.049 PAU Publisher: PHI Learning Subject: Miscellaneous 

  Accession No: 19031 Year: 2017 Recommended By: Jitender Sharma 
 

 

International financial management By Sharan, Vyuptakesh 
 Call No: 658.1599 SHA Publisher: PHI Learning Subject: Management 

 Accession No: 19032 Year: 2002 Recommended By: JN170129 
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Laws for business By Sulphey, M M 
   Call No: 346.065 SUL Publisher: PHI Learning Subject: Management 

   Accession No: 19033 Year: 2011 Recommended By: LRC 
 

 

Managerial economics By Datta, Debabrata 
   Call No: 338.7 DAT Publisher: PHI Learning Subject: Marketing 

   Accession No: 19034 Year: 2017 Recommended By: Jitender Sharma 
 

 

Microsoft excel 2016 By Winston, Wayne L 
  Call No: 005.369 WIN Publisher: PHI Learning Subject: Management 

  Accession No: 19035 Year: 2018 Recommended By: LRC 
 

 

New paradigms for gender inclusivity By Kaul, Asha (Ed) 
 Call No: 396.0954 NEW Publisher: PHI Learning Subject: Management 

 Accession No: 19036 Year: 2012 Recommended By: Ritika Gugnani 
 

 

Operations research By Srinivasan, G 
  Call No: 658.4034 SRI Publisher: PHI Learning Subject: Management 

  Accession No: 19037 Year: 2012 Recommended By: LRC 
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Project appraisal and financing By Gupta, Ambrish 
 Call No: 658.152 GUP Publisher: PHI Learning Subject: Miscellaneous 

 Accession No: 19038 Year: 2017 Recommended By: LRC 
 

 

Research for marketing decisions By Green, Paul E 
 Call No: 658.83 GRE Publisher: PHI Learning Subject: Management 

 Accession No: 19039 Year: 2001 Recommended By: Rajesh Sharma 
 

 

Theory of industrial organization By Tirole, Jean 
 Call No: 658.4012 TIR Publisher: PHI Learning Subject: Marketing 

 Accession No: 19040 Year: 2018 Recommended By: LRC 
 

 

Big money thinks small By Tillinghast, Joel 
   Call No: 332.6 TIL Publisher: Columbia  Subject: Miscellaneous 

   Accession No: 19041 Year: 2017 Recommended By: Ritika Gugnani 
 Beyond the triple bottom line By Szekely, Francisco 

 Call No: 658.4083 SZE Publisher: MIT Press Subject: Management 

 Accession No: 19042 Year: 2017 Recommended By: Ritika Gugnani 
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Digital mind By Oliveria, Arlindo 
   Call No: 006.3 OLI Publisher: MIT Press Subject: Economics 

   Accession No: 19043 Year: 2017 Recommended By: Banasree Dey 
 

 

Free innovation By Hippel, Eric Von 
   Call No: 338.064 HIP Publisher: MIT Press Subject: Management 

   Accession No: 19044 Year: 2017 Recommended By: Shalini Srivastava 
 

 

Guidance of an enterprise economy By Shubik, Martin 
 Call No: 330.015195 SHU Publisher: MIT Press Subject: Marketing 

 Accession No: 19045 Year: 2016 Recommended By: Ritika Gugnani 
 

 

Vanishing middle class By Temin, Peter 
  Call No: 339.2208900973 TEM Publisher: MIT Press Subject: Management 

  Accession No: 19046 Year: 2017 Recommended By: Shalini Srivastava 
 

 

Culture of growth By Mokyr, Joel 
  Call No: 330 MOK Publisher: Princeton  Subject: Marketing 

  Accession No: 19047 Year: 2017 Recommended By: Richa Mishra 
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Diversity bonus By Page, Scott E 
  Call No: 658.3008 PAG Publisher: Princeton  Subject: Miscellaneous 

  Accession No: 19048 Year: 2017 Recommended By: Jitender Sharma 
 

 

Sum of small things By Currid-Halkett, Elizabeth 
 Call No: 306.481201 CUR Publisher: Princeton  Subject: Marketing 

 Accession No: 19049 Year: 2017 Recommended By: Shalini Srivastava 
 

 

Understanding the digital world By Kernighan, Brian W 
 Call No: 004 KER Publisher: Princeton  Subject: Marketing 

 Accession No: 19050 Year: 2017 Recommended By: Vinita Srivastava 
 

 

Culture and commerce By Khaire, Mukti 
   Call No: 658.421 KHA Publisher: Stanford Uni. Press Subject: Miscellaneous 

   Accession No: 19051 Year: 2017 Recommended By: Sonali Singh 
 

 

Art of creative research By Gerard, Philip 
  Call No: 808.02 GER Publisher: Uni. of Chicago  Subject: Management 

  Accession No: 19052 Year: 2017 Recommended By: Kirti Mishra 
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Financial imaginary By Shonkwiler, Alison 
   Call No: 813.0093553 SHO Publisher: Uni. of Minnesota  Subject: Management 

   Accession No: 19053 Year: 2017 Recommended By: Moid U Ahmad 
 

 

American indian business By Kennedy, Deanna M (Ed) 
 Call No: 338.708997 AME Publisher: Uni. of Washington  Subject: Marketing 

 Accession No: 19054 Year: 2017 Recommended By: Shalini Srivastava 
 

 

Blood in the cotsworlds By Tope, Rebecca 
  Call No: 823 TOP Publisher: Allison & Busby Subject: Marketing 

  Accession No: 19055 Year: 2015 Recommended By: JN170082 
 

 

The full cupboard of life By Smith, Alexander McCall 
 Call No: 823 SMI Publisher: Abacus Subject: Marketing 

 Accession No: 19056 Year: 2013 Recommended By: LRC 
 

 

We do not bleed? By Tarar, Mehr 
   Call No: 954.91 TAR Publisher: Aleph Subject: Management 

   Accession No: 19057 Year: 2018 Recommended By: JN170064 



     

        Library and Resource Centre – New Arrivals (Books) March 2018 (Part-2/5)                                                     Page 13   

 

Bitter blood By Caine, Rachel 
   Call No: 823 CAI Publisher: Allison & Busby Subject: Management 

   Accession No: 19058 Year: 2012 Recommended By: JN170298 
 

 

Painted lady By Marston, Edward 
  Call No: 823 MAR Publisher: Allison & Busby Subject: Economics 

  Accession No: 19059 Year: 2008 Recommended By: JN170064 
 

 

Case for god By Armstrong, Karen 
   Call No: 823 ARM Publisher: Anchor Books Subject: Economics 

   Accession No: 19060 Year: 2010 Recommended By: Jitender Sharma 
 

 

Postcard killers By Patterson, James 
  Call No: 823 PAT Publisher: Arrow Books Subject: Management 

  Accession No: 19061 Year: 2011 Recommended By: JN170188 
 

 

Ready player one By Cline, Ernest 
   Call No: 823 CLI Publisher: Arrow Books Subject: Management 

   Accession No: 19062 Year: 2012 Recommended By: JN170162 
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Breaking dawn By Meyer, Stephenie 
   Call No: 823 MEY Publisher: Atom Subject: Computer & IT 

   Accession No: 19063 Year: 2009 Recommended By: LRC 
 

 

Mentoring By Biehl, Bobb 
  Call No: 658.3124 BIE Publisher: Authentic Subject: Miscellaneous 

  Accession No: 19064 Year: 2013 Recommended By: Jitender Sharma 
 

 

Creature comforts By Ashley, Trisha 
   Call No: 823 ASH Publisher: Avon Subject: Marketing 

   Accession No: 19065 Year: 2015 Recommended By: PGFB1653 
 

 

Strong mothers strong sons By Meeker, Meg 
   Call No: 306.8743 MEE Publisher: Ballantine Books Subject: Management 

   Accession No: 19066 Year: 2014 Recommended By: LRC 
 

 

Achieve the impossible By Obe, Greg Whyte 
  Call No: 650.1 WHY Publisher: Bantam Press Subject: Management 

  Accession No: 19067 Year: 2015 Recommended By: JN170208 
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Untold stories By Bennett, Alan 
   Call No: 823 BEN Publisher: Faber & Faber Subject: Miscellaneous 

   Accession No: 19068 Year: 2005 Recommended By: JN170067 
 

 

Change your life in seven days By Mckenna, Paul 
 Call No: 158.1 MCK Publisher: Bantam Press Subject: Marketing 

 Accession No: 19069 Year: 2004 Recommended By: JN170067 
 

 

Dance with dragons By Martin, George R R 
  Call No: 823 MAR Publisher: Bantam Press Subject: Marketing 

  Accession No: 19070 Year: 2012 Recommended By: JN170137 & JN170094 
 

 

Hanging hill By Hayder, Mo 
  Call No: 823 HAY Publisher: Bantam Press Subject: Miscellaneous 

  Accession No: 19071 Year: 2012 Recommended By: JN170207 
 

 

Never go back By Child, Lee 
  Call No: 823 CHI Publisher: Bantam Press Subject: Economics 

  Accession No: 19072 Year: 2013 Recommended By: JN170170 
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Origin By Brown, Dan 
  Call No: 823 BRO Publisher: Bantam Press Subject: Management 

  Accession No: 19073 Year: 2017 Recommended By: Jitender Sharma 
 

 

Macroeconomics - a primer By Gupta, Loveleen 
  Call No: 339 GUP Publisher: Bharti Subject: Economics 

  Accession No: 19074 Year: 2017 Recommended By: Vranda Jain 
 

 

House of hidden mothers By Syal, Meera 
   Call No: 823 SYA Publisher: Transworld Subject: Marketing 

   Accession No: 19075 Year: 2015 Recommended By: PGFB1653 
 

 

Mini shopaholic By Kinsella, Sophie 
   Call No: 823 KIN Publisher: Transworld Subject: Computer & IT 

   Accession No: 19076 Year: 2011 Recommended By: JN170207 
 

 

Single white e-mail By Adams, Jessica 
   Call No: 823 ADA Publisher: Black Swan Subject: Economics 

   Accession No: 19077 Year: 1999 Recommended By: JN170196 
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Ada's rules - a sexy skinny novel By Randall, Alice 
 Call No: 823 RAN Publisher: Bloomsbury Subject: Management 

 Accession No: 19078 Year: 2012 Recommended By: JN170298, JN170210, JN170274 & JN170321 
 

 

The bed I made By Whitehouse, Lucie 
  Call No: 823 WHI Publisher: Bloomsbury Subject: Marketing 

  Accession No: 19079 Year: 2017 Recommended By: JN170208 
 

 

The Forrests By Perkins, Emily 
  Call No: 823 PER Publisher: Bloomsbury Subject: Management 

  Accession No: 19080 Year: 2012 Recommended By: JN170011 
 

 

Sidney chambers and the shadow of death By Runcie, James 
 Call No: 823 RUN Publisher: Bloomsbury Subject: Marketing 

 Accession No: 19081 Year: 2014 Recommended By: JN170010 
 

 

Indias glocal leader chandrababu naidu By Pagadala, Tejaswini 
 Call No: 923.2 NAI Publisher: Bloomsbury Subject: Management 

 Accession No: 19082 Year: 2018 Recommended By: Jitender Sharma 
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Lion heart By Cartwright, Justin 
  Call No: 823 CAR Publisher: Bloomsbury Subject: Management 

  Accession No: 19083 Year: 2014 Recommended By: LRC 
 

 

Lucky break By Freud, Esther 
   Call No: 823 FRE Publisher: Bloomsbury Subject: Management 

   Accession No: 19084 Year: 2011 Recommended By: JN170298 
 

 

The experiments with unleashing people power By Sinha, K K 
 Call No: 658.3 SIN Publisher: Bloomsbury Subject: Miscellaneous 

 Accession No: 19085 Year: 2014 Recommended By: LRC 
 

 

The promise of happiness By Cartwright, Justin 
  Call No: 823 CAR Publisher: Bloomsbury Subject: Economics 

  Accession No: 19086 Year: 2014 Recommended By: JN170094 
 

 

Securing India the Modi way - Pathankot, surgical strikes and more By Gokhale, Nitin A 
 Call No: 306.2 GOK Publisher: Bloomsbury Subject: Economics 

 Accession No: 19087 Year: 2017 Recommended By: JN170080 
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A thousand splendid suns By Hosseini, Khaled 
   Call No: 823 HOS Publisher: Bloomsbury Subject: Economics 

   Accession No: 19088 Year: 2007 Recommended By: JN170170 
 

 

What we owe By Cottarelli, Carlo 
   Call No: 336.34 COT Publisher: Brookings Subject: Economics 

   Accession No: 19089 Year: 2017 Recommended By: Shalini Srivastava 
 

 

Life of pi By Martel, Yann 
  Call No: 823 MAR Publisher: Canongate Subject: Economics 

  Accession No: 19090 Year: 2003 Recommended By: Jitender Sharma 
 

 

Success from pitch to profit By Den, Dragons 
   Call No: 658.421 DEN Publisher: Harper Collins Subject: Economics 

   Accession No: 19091 Year: 2008 Recommended By: JN170207 
 

 

Budget 2018-19 By Singhania, Vinod K 
  Call No: 352.480954 BUD Publisher: Taxmann Subject: Miscellaneous 

  Accession No: 19092 Year: 2018 Recommended By: JN170049 
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Betrayal By Steel, Danielle 
   Call No: 823 STE Publisher: Bantam Press Subject: Miscellaneous 

   Accession No: 19093 Year: 2012 Recommended By: JN170207 
 

 

Coming out By Steel, Danielle 
   Call No: 823 STE Publisher: Corgi Books Subject: Economics 

   Accession No: 19094 Year: 2007 Recommended By: JN170162 
 

 

Daughters of the moon By Sallis, Susan 
  Call No: 823 SAL Publisher: Korgi Books Subject: Management 

  Accession No: 19095 Year: 1993 Recommended By: JN170274 
 

 

Impossible By Steel, Danielle 
  Call No: 823 STE Publisher: Korgi Books Subject: Management 

  Accession No: 19096 Year: 2006 Recommended By: JN170321, JN170188 & JN170298 
 

 

Legacy By Steel, Daniel 
  Call No: 823 STE Publisher: Corgi Books Subject: Management 

  Accession No: 19097 Year: 2011 Recommended By: LRC 
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New enemy By Mcnab, Andy 
   Call No: 823 MCN Publisher: Corgi Books Subject: Management 

   Accession No: 19098 Year: 2016 Recommended By: JN170208 
 

 

Sylvias lot By Waugh, Teresa 
  Call No: 823 WAU Publisher: Endeavour Press Subject: Management 

  Accession No: 19099 Year: 2015 Recommended By: PGFB1653 
 

 

Qi book of the dead By Lloyd, John 
  Call No: 823 LLO Publisher: Faber & Faber Subject: Miscellaneous 

  Accession No: 19100 Year: 2009 Recommended By: JN170051 
 

 

Never ending days of being dead By Chown, Marcus 
 Call No: 823 CHO Publisher: Faber & Faber Subject: Economics 

 Accession No: 19101 Year: 2007 Recommended By: JN170210 & JN170321 
 

 

Develop self confidence improve public speaking By Carnegie, Dale 
 Call No: 808.51 CAR Publisher: Golden Minds Subject: Miscellaneous 

 Accession No: 19102 Year: 2017 Recommended By: Jitender Sharma 
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Moving from vision to reality By Rayan, Cyril 
   Call No: 658.4092 RAY Publisher: GS Books Subject: Miscellaneous 

   Accession No: 19103 Year: 2017 Recommended By: JN170020 
 

 

Chance By Brooks, Michael (Ed) 
   Call No: 123.3 CHA Publisher: Profile Books Subject: Management 

   Accession No: 19104 Year: 2015 Recommended By: LRC 
 

 

Pichai By Bhanver, Jagmohan S 
  Call No: 920 BHA Publisher: Hachette Subject: Economics 

  Accession No: 19105 Year: 2016 Recommended By: Jitender Sharma 
 

 

Growth hacker marketing By Holiday, Ryan 
  Call No: 658.8 HOL Publisher: Profile Books Subject: Accounting 

  Accession No: 19106 Year: 2014 Recommended By: Vinita Srivastava 
 

 

Powers of two By Shenk, Joshua Wolf 
  Call No: 153.35 SHE Publisher: John Murrey Subject: Management 

  Accession No: 19107 Year: 2014 Recommended By: Jitender Sharma 
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The best things I never had By Lawless, Erin 
   Call No: 823 LAW Publisher: Harper Impulse Subject: Miscellaneous 

   Accession No: 19108 Year: 2013 Recommended By: JN170298 
 

 

Bloodbeast By Shan, Darren 
  Call No: 823 SHA Publisher: Harper Collins Subject: Management 

  Accession No: 19109 Year: 2007 Recommended By: JN170298, JN170210, JN170274 & JN170321 
 

 

By the time you read this By Jaye, Lola 
  Call No: 823 JAY Publisher: Harper Collins Subject: Management 

  Accession No: 19110 Year: 2008 Recommended By: JN170151 
 

 

Depraved heart By Cornwell, Patricia 
  Call No: 823 COR Publisher: Harper Collins Subject: Economics 

  Accession No: 19111 Year: 2015 Recommended By: JN170188 
 

 

Do you mind if I put my hand on it - journeys into the world of the extreme By Dolan, Mark 
 Call No: 823 DOL Publisher: Harper Collins Subject: Economics 

 Accession No: 19112 Year: 2012 Recommended By: JN170094 
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The fourth estate By Archer, Jeffrey 
   Call No: 823 ARC Publisher: Harper Collins Subject: Miscellaneous 

   Accession No: 19113 Year: 1997 Recommended By: JN170207 
 

 

Half of a yellow sun By Adichie, Chimamanda Ngozi 
 Call No: 823 ADI Publisher: Fourth Estate Subject: Management 

 Accession No: 19114 Year: 2009 Recommended By: JN170298 
 

 

The house on willow street By Kelly, Cathy 
   Call No: 823 KEL Publisher: Harper Collins Subject: Miscellaneous 

   Accession No: 19115 Year: 2012 Recommended By: JN170109 
 

 

Imperfect By Manjrekar, Sanjay 
  Call No: 927.96358 MAN Publisher: Harper Sports Subject: Management 

  Accession No: 19116 Year: 2017 Recommended By: LRC 
 Pact By Picoult, Jodi 

  Call No: 823 PIC Publisher: Hodder&Stoughton Subject: Miscellaneous 

  Accession No: 19117 Year: 2005 Recommended By: JN170196 
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Playing with fire By Ramsay's, Gordon 
   Call No: 823 RAM Publisher: Harper Collins Subject: Miscellaneous 

   Accession No: 19118 Year: 2008 Recommended By: JN170032 
 

 

Subtle art of not giving a fuck By Manson, Mark 
  Call No: 823 MAN Publisher: Harper One Subject: Management 

  Accession No: 19119 Year: 2016 Recommended By: JN170038 
 

 

Year i met you By Ahern, Cecelia 
  Call No: 823 AHE Publisher: Harper Collins Subject: Management 

  Accession No: 19120 Year: 2015 Recommended By: JN170035 
 

 

Concrete economics By Cohen, Stephen S 
  Call No: 330.973 COH Publisher: HBS Press Subject: Miscellaneous 

  Accession No: 19121 Year: 2016 Recommended By: Vranda Jain 
 

 

Assumptions economists make By Schlefer, Jonathan 
 Call No: 330 SCH Publisher: Belknap Press Subject: Management 

 Accession No: 19122 Year: 2012 Recommended By: Ritika Gugnani 
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Shaper nations By Hitchcock, William I (Ed) 
   Call No: 327.101 SHA Publisher: Harvard Uni. Press Subject: Management 

   Accession No: 19123 Year: 2016 Recommended By: Ritika Gugnani 
 

 

Concise guide to macroeconomics By Moss, David A 
 Call No: 339 MOS Publisher: HBS Press Subject: Management 

 Accession No: 19124 Year: 2014 Recommended By: Ritika Gugnani 
 

 

Good charts By Berinato, Scott 
  Call No: 650.014 BER Publisher: HBS Press Subject: Computer & IT 

  Accession No: 19125 Year: 2016 Recommended By: Surender Kumar 
 

 

Economics of inequality By Piketty, Thomas 
  Call No: 339.22 PIK Publisher: Belknap Press Subject: Computer & IT 

  Accession No: 19126 Year: 2015 Recommended By: Ritika Gugnani 
 

 

Influence and persuasion By HBR Press 
   Call No: 303.342 INF Publisher: HBS Press Subject: Economics 

   Accession No: 19127 Year: 2018 Recommended By: Ritika Gugnani 
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Resilience By HBR Press 
   Call No: 155.24 RES Publisher: HBS Press Subject: Management 

   Accession No: 19128 Year: 2017 Recommended By: Kirti Mishra 
 

 

Capital without borders By Harrington, Brooke 
  Call No: 332.6 HAR Publisher: Harvard Uni. Press Subject: Management 

  Accession No: 19129 Year: 2016 Recommended By: Ritika Gugnani 
 

 

Authentic leadership By HBR press 
  Call No: 658.4092 AUT Publisher: HBS Press Subject: Economics 

  Accession No: 19130 Year: 2018 Recommended By: Shalini Srivastava 
 

 

Theory of the business By Drucker, Peter F 
   Call No: 658 DRU Publisher: HBS Press Subject: Economics 

   Accession No: 19131 Year: 2017 Recommended By: Shalini Srivastava 
 

 

Angel kids By Newcomb, Jacky 
  Call No: 823 NEW Publisher: Hay House Subject: Management 

  Accession No: 19132 Year: 2008 Recommended By: JN170298 
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Corn maiden and other nightmares By Oates, Joyce Carol 
 Call No: 823 OAT Publisher: Head of Zeus Subject: Miscellaneous 

 Accession No: 19133 Year: 2013 Recommended By: JN170008 
 

 

Call up By Hickman, Tom 
  Call No: 823 HIC Publisher: Headline Book Subject: Miscellaneous 

  Accession No: 19134 Year: 2005 Recommended By: JN170162 
 

 

The butterfly box By Montefiore, Santa 
  Call No: 823 MON Publisher: Hodder&Stoughton Subject: Management 

  Accession No: 19135 Year: 2002 Recommended By: JN170298, JN170210, JN170274 & JN170321 
 

 

Modi effect By Price, Lance 
  Call No: 954.0532092 PRI Publisher: Hodder&Stoughton Subject: Management 

  Accession No: 19136 Year: 2015 Recommended By: PGSF1612 
 

 

One day By Nicholas, David 
   Call No: 823 NIC Publisher: Hodder&Stoughton Subject: Management 

   Accession No: 19137 Year: 2011 Recommended By: JN170274 
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Chimps of fauna sanctuary By Westoll, Andrew 
   Call No: 636.9885 WES Publisher: Houghton Harcourt Subject: Miscellaneous 

   Accession No: 19138 Year: 2011 Recommended By: JN170151 
 

 

Overhaul By Rattner, Steven 
   Call No: 338.476292220973 RAT Publisher: Houghton Harcourt Subject: Management 

   Accession No: 19139 Year: 2010 Recommended By: JN170109 
 

 

Prize By Russakoff, Dale 
   Call No: 371.2/070974932 RUS Publisher: Houghton Harcourt Subject: Economics 

   Accession No: 19140 Year: 2015 Recommended By: JN170051 
 

 

Struck by genius By Padgett, Jason 
  Call No: 155.935 PAD Publisher: Houghton Harcourt Subject: Miscellaneous 

  Accession No: 19141 Year: 2014 Recommended By: JN170196 
 

 

Perils of leadership By Prior, Kenneth 
  Call No: 658.4092 PRI Publisher: GLS publishing Subject: Miscellaneous 

  Accession No: 19142 Year: 2014 Recommended By: Jitender Sharma 
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Social selling By Hughes, Tim 
  Call No: 658.85 HUG Publisher: Kogan page Subject: Computer & IT 

  Accession No: 19143 Year: 2016 Recommended By: Renuka Mahajan 
 

 

Strategic internal communication By Cowan, David 
 Call No: 658.45 COW Publisher: Kogan Page Subject: Management 

 Accession No: 19144 Year: 2017 Recommended By: Shalini Verma 
 

 

Great works of mahatma gandhi By Lexicon Books 
 Call No: 823 GRE Publisher: Lexicon Books Subject: Economics 

 Accession No: 19145 Year: 2014 Recommended By: JN170170 
 

 

The essential guide to Burnout - overcoming excess stress By Andrew 
 Call No: 155.9042 AND Publisher: Lion Books Subject: Management 

 Accession No: 19146 Year: 2016 Recommended By: JN170010 
 

 

Blue ocean shift By Kim, W Chan 
   Call No: 658.802 KIM Publisher: Macmillan Subject: Management 

   Accession No: 19147 Year: 2017 Recommended By: Jitender Sharma 
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Reading with patrick By Kuo, Michelle 
  Call No: 371.826927092 KUO Publisher: Macmillan Subject: Economics 

  Accession No: 19148 Year: 2017 Recommended By: JN170210 & JN170321 
 

 

Good managers guide By Boutall, Trevor 
  Call No: 658 BOU Publisher: Russell Square Subject: Management 

  Accession No: 19149 Year: 1997 Recommended By: JN170002 
 

 

Simplify By Hybels, Bill 
  Call No: 248.4 HYB Publisher:Tyndale Momentum  Subject: Marketing 

  Accession No: 19150 Year: 2009 Recommended By: Jitender Sharma 
 

 

India of my dreams By Gandhi, M K 
   Call No: 954 GAN Publisher: New Book Corner Subject: Miscellaneous 

   Accession No: 19151 Year: 2016 Recommended By: Rajesh Sharma 
 

 

Transforming capitalism By Maira, Arun 
   Call No: 658.4080954 MAI Publisher: Nimby Books Subject: Management 

   Accession No: 19152 Year: 2011 Recommended By: LRC 



     

        Library and Resource Centre – New Arrivals (Books) March 2018 (Part-2/5)                                                     Page 32   

 

Bonsai tree By Luther, Narendra 
   Call No: 823 LUT Publisher: Niyogi Books Subject: Marketing 

   Accession No: 19153 Year: 2017 Recommended By: JN170207 
 

 

Radical transformational leadership By Sharma, Monica 
 Call No: 658.4092 SHA Publisher: North Atlantic  Subject: Marketing 

 Accession No: 19154 Year: 2017 Recommended By: Rajesh Sharma 
 

 

Brown owls guide to life By Harrison, Kate 
  Call No: 823 HAR Publisher: Orion Subject: Marketing 

  Accession No: 19155 Year: 2006 Recommended By: JN170188 
 

 

Field full of butterflies By Penfold, Rosemary 
  Call No: 823 PEN Publisher: Orion Subject: Computer & IT 

  Accession No: 19156 Year: 2011 Recommended By: LRC 
 

 

Billionaire By James, Peter 
  Call No: 823 JAM Publisher: Pan Books Subject: Management 

  Accession No: 19157 Year: 2015 Recommended By: JN170321 & JN170208 
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Emotional success By Desteno, David 
   Call No: 152.4 DES Publisher: Bluebird Books Subject: Marketing 

   Accession No: 19158 Year: 2018 Recommended By: Jitender Sharma 
 

 

Six sacred stones By Reilly, Matthew 
   Call No: 823 REI Publisher: Pan Books Subject: Management 

   Accession No: 19159 Year: 2008 Recommended By: JN170064 
 

 

Research methodology By Chandra, S S Vinod 
  Call No: 658.072 CHA Publisher: Pearson Subject: Management 

  Accession No: 19160 Year: 2018 Recommended By: LRC 
 

 

Marketing research By Burns, Alvin C 
  Call No: 658.83 BUR Publisher: Pearson Subject: Marketing 

  Accession No: 19161 Year: 2018 Recommended By: Richa Mishra 
 

 

Strategic compensation By Martocchio, Joseph J 
 Call No: 658.322 MAR Publisher: Pearson Subject: Marketing 

 Accession No: 19162 Year: 2018 Recommended By: M S Kumar 
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Art and science of leadership By Nahavandi, Afsaneh 
 Call No: 658.4092 NAH Publisher: Pearson Subject: Marketing 

 Accession No: 19163 Year: 2018 Recommended By: Shalini Srivastava 
 

 

Introduction to econometrics By Stock, James H 
 Call No: 330.015195 STO Publisher: Pearson Subject: Economics 

 Accession No: 19164 Year: 2018 Recommended By: Vranda Jain 
 

 

Between shades of gray By Sepetys, Ruta 
  Call No: 823 SEP Publisher: Penguin Subject: Management 

  Accession No: 19165 Year: 2011 Recommended By: JN170067 
 

 

Boy with a broken heart By Datta, Durjoy 
   Call No: 823 DAT Publisher: Penguin Subject: Management 

   Accession No: 19166 Year: 2017 Recommended By: JN170020 
 

 

Crack in the edge of the world By Winchester, Simon 
 Call No: 823 WIN Publisher: Penguin Subject: Economics 

 Accession No: 19167 Year: 2006 Recommended By: JN170094 
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Cut the crap and jargon By Sharma, Shradha 
   Call No: 658.421 SHA Publisher: Penguin Subject: Management 

   Accession No: 19168 Year: 2017 Recommended By: JN170080 
 

 

Exam warriors By Modi, Narendra 
   Call No: 650.1 MOD Publisher: Penguin Subject: Accounting 

   Accession No: 19169 Year: 2018 Recommended By: JN170031 
 

 

Fault in our stars By Green, John 
   Call No: 823 GRE Publisher: Penguin Subject: Marketing 

   Accession No: 19170 Year: 2013 Recommended By: JN170170 
 

 

Great indian novel By Tharoor, Shashi 
  Call No: 823 THA Publisher: Penguin Subject: Accounting 

  Accession No: 19171 Year: 2014 Recommended By: JN170109 
 

 

Hello from the gillespies By Mcinerney, Monica 
  Call No: 823 MIC Publisher: Penguin Subject: Management 

  Accession No: 19172 Year: 2014 Recommended By: JN170321 
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Help By Stockett, Kathryn 
  Call No: 823 STO Publisher: Penguin Subject: Management 

  Accession No: 19173 Year: 2011 Recommended By: JN170064 
 

 

Hen who dreamed she could fly By Hwang, Sun-Mi 
 Call No: 823 HWA Publisher: Penguin Subject: Marketing 

 Accession No: 19174 Year: 2013 Recommended By: Jitender Sharma 
 

 

India transformed By Mohan, Rakesh (Ed) 
   Call No: 338.954 IND Publisher: Penguin Subject: Marketing 

   Accession No: 19175 Year: 2017 Recommended By: LRC 
 

 

Last battle of saraighat By Sethi, Rajat 
   Call No: 324.2 SET Publisher: Penguin Subject: Economics 

   Accession No: 19176 Year: 2017 Recommended By: JN170082 
 

 

Last vicereine By Rhiannon 
  Call No: 823 RHI Publisher: Penguin Subject: Computer & IT 

  Accession No: 19177 Year: 2017 Recommended By: JN170162 
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Leaders eat last By Sinek, Simon 
  Call No: 823 SIN Publisher: Penguin Subject: Management 

  Accession No: 19178 Year: 2017 Recommended By: Jitender Sharma 
 

 

Mediatation and mantras By Vishnudevananda, Swami 
 Call No: 158.128 VIS Publisher: Penguin Subject: Economics 

 Accession No: 19179 Year: 2014 Recommended By: Banasree Dey 
 

 

Perils of being moderately famous By Khan, Soha Ali 
 Call No: 823 KHA Publisher: Penguin Subject: Economics 

 Accession No: 19180 Year: 2017 Recommended By: JN170064 
 

 

Presence By Rodenburg, Patsy 
   Call No: 158.2 ROD Publisher: Penguin Subject: Economics 

   Accession No: 19181 Year: 2007 Recommended By: LRC 
 

 

Promise By Pearse, Lesley 
   Call No: 823 PEA Publisher: Penguin Subject: Management 

   Accession No: 19182 Year: 2012 Recommended By: JN170031 
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Scared hunger By Unsworth, Barry 
  Call No: 823 UNS Publisher: Penguin Subject: Management 

  Accession No: 19183 Year: 1992 Recommended By: JN170188 
 

 

She walks she leads By Jain, Gunjan 
  Call No: 920.720954 JAI Publisher: Penguin Subject: Management 

  Accession No: 19184 Year: 2016 Recommended By: JN170038 
 

 

Sorry you are not my type By Nagarkar, Sudeep 
   Call No: 823 NAG Publisher: Penguin Subject: Management 

   Accession No: 19185 Year: 2014 Recommended By: JN170207 
 

 

Day that changer it all By Bhadauria, Ravindra Singh 
 Call No: 658.4092 BHA Publisher: Pantagon Press Subject: Management 

 Accession No: 19186 Year: 2017 Recommended By: JN170002 
 

 

The 80-20 manager By Koch, Richard 
   Call No: 658.4092 KOC Publisher: Piatkus Subject: Economics 

   Accession No: 19187 Year: 2015 Recommended By: Shalini Srivastava 
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Confidence to be yourself By Roet, Brian 
  Call No: 158.1 ROE Publisher: Piatkus Subject: Management 

  Accession No: 19188 Year: 2000 Recommended By: Jitender Sharma 
 

 

The reef By Roberts, Nora 
  Call No: 823 ROB Publisher: Piatkus Subject: Accounting 

  Accession No: 19189 Year: 1998 Recommended By: Jitender Sharma 
 

 

Bridget Jones: the edge of reason By Fielding, Helen 
 Call No: 823 FIE Publisher: Wiley Subject: Economics 

 Accession No: 19190 Year: 2017 Recommended By: JN170321 & JN170188 
 

 

Man overboard By Binding, Tim 
  Call No: 823 BIN Publisher: Wiley Subject: Economics 

  Accession No: 19191 Year: 2005 Recommended By: Rajesh Sharma 
 

 

Palace of illusions By Lekha, Chitra 
   Call No: 823 LEK Publisher: Wiley Subject: Management 

   Accession No: 19192 Year: 2009 Recommended By: JN170188 
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Angel changed my life By Cheung, Theresa 
  Call No: 823 CHE Publisher: Pocket Books Subject: Economics 

  Accession No: 19193 Year: 2010 Recommended By: JN170188 
 

 

Child 44 By Smith, Tom Rob 
  Call No: 823 SMI Publisher: Subject: Marketing 

  Accession No: 19194 Year: 2016 Recommended By: JN170298, JN170210, JN170274 & JN170321 
 

 

Fear: series of discourses By Prashant, Acharya 
  Call No: 823 PRA Publisher: Prashantadvait Subject: Management 

  Accession No: 19195 Year: 2016 Recommended By: LRC 
 

 

Artemis fowl By Colfer, Eoin 
  Call No: 823 COL Publisher: Puffin Books Subject: Statistics 

  Accession No: 19196 Year: 2002 Recommended By: LRC 
 

 

Artemis fowl and the lost colony By Colfer, Eoin 
  Call No: 823 COL Publisher: Puffin Books Subject: Economics 

  Accession No: 19197 Year: 2007 Recommended By: LRC 
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Artemis fowl and the opal deception By Colfer, Eoin 
 Call No: 823 COL Publisher: Puffin Books Subject: Economics 

 Accession No: 19198 Year: 2006 Recommended By: LRC 
 

 

Artemis fowl and the time paradox By Colfer, Eoin 
 Call No: 823 COL Publisher: Puffin Books Subject: Management 

 Accession No: 19199 Year: 2008 Recommended By: LRC 
 

 

Percy jackson and the greek heros By Riordan, Rick 
 Call No: 823 RIO Publisher: Puffin Books Subject: Management 

 Accession No: 19200 Year: 2016 Recommended By: LRC 
 

 

Percy jackson and the greek gods By Riordan, Rick 
 Call No: 823 RIO Publisher: Puffin Books Subject: Marketing 

 Accession No: 19201 Year: 2014 Recommended By: LRC 
 

 

Promise By Schloss, Eva 
   Call No: 823 SCH Publisher: Puffin Books Subject: Marketing 

   Accession No: 19202 Year: 2006 Recommended By: JN170162 
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Serpents shadow By Riordan, Rick 
  Call No: 823 RIO Publisher: Puffin Books Subject: Marketing 

  Accession No: 19203 Year: 2013 Recommended By: LRC 
 

 

Throne of fire By Riordon, Rick 
   Call No: 823 RIO Publisher: Puffin Books Subject: Management 

   Accession No: 19204 Year: 2011 Recommended By: LRC 
 

 

Deep black death wave By Coonts, Stephen 
  Call No: 823 COO Publisher: Quercus Subject: Management 

  Accession No: 19205 Year: 2011 Recommended By: JN170049 
 

 

Managing your sales force By Venugopal, Pingali 
 Call No: 658.8102 VEN Publisher: Response Subject: Miscellaneous 

 Accession No: 19206 Year: 2006 Recommended By: Vinita Srivastava 
 

 

Can a girl and a boy be just friends? By Shahi, Sumrit 
 Call No: 823 SHA Publisher: Rupa Subject: Miscellaneous 

 Accession No: 19207 Year: 2017 Recommended By: JN170321, JN170188 & JN170274 
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Failing to succeed By Vaitheeswaran, K 
  Call No: 658.872 VAI Publisher: Rupa Subject: Miscellaneous 

  Accession No: 19208 Year: 2017 Recommended By: Jitender Sharma 
 

 

My gita By Pattanaik, Devdutt 
   Call No: 294.544 PAT Publisher: Rupa Subject: Miscellaneous 

   Accession No: 19209 Year: 2015 Recommended By: LRC 
 

 

How fund managers are making you rich By Palande, Pravin 
 Call No: 332.6 PAL Publisher: Rupa Subject: Miscellaneous 

 Accession No: 19210 Year: 2017 Recommended By: PGSF1612 
 

 

Kautilyas arthashastra By Mitra, Subrata K 
   Call No: 330 MIT Publisher: Rupa Subject: Management 

   Accession No: 19211 Year: 2017 Recommended By: PGSF1612 
 

 

Leadership sutra By Pattanaik, Devdutt 
  Call No: 658.4092 PAT Publisher: Aleph Subject: Economics 

  Accession No: 19212 Year: 2016 Recommended By: JN170188 
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Listening for well being By Maira, Arun 
   Call No: 650.014 MAI Publisher: Rupa Subject: Economics 

   Accession No: 19213 Year: 2017 Recommended By: JN170188 
 

 

Mahatma on the pitch By Bandyopadhyay, Kausik 
 Call No: 954.035 BAN Publisher: Rupa Subject: Management 

 Accession No: 19214 Year: 2017 Recommended By: Jitender Sharma 
 

 

Man behind the wheel By Bouquet, Tim 
  Call No: 338.7667832092 BOU Publisher: Rupa Subject: Miscellaneous 

  Accession No: 19215 Year: 2016 Recommended By: Jitender Sharma 
 

 

Office politics handbook By Godwin, Jack 
   Call No: 650.13 GOD Publisher: Rupa Subject: Economics 

   Accession No: 19216 Year: 2017 Recommended By: JN170051 
 

 

When the boss is wrong By Mathew, Sibichen K 
  Call No: 658.409 MAT Publisher: Rupa Subject: Economics 

  Accession No: 19217 Year: 2015 Recommended By: Jitender Sharma 
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Where three empires meet By Knight, E F 
  Call No: 823 KNI Publisher: Rupa Subject: Management 

  Accession No: 19218 Year: 2017 Recommended By: JN170274 
 

 

Why i killed the mahatma By Elst, Koenraad 
   Call No: 364.1524092 ELS Publisher: Rupa Subject: Miscellaneous 

   Accession No: 19219 Year: 2018 Recommended By: Jitender Sharma 
 

 

Other hand By Cleave, Chris 
   Call No: 823 CLE Publisher: Hodder&Stoughton Subject: Management 

   Accession No: 19220 Year: 2009 Recommended By: JN170067 
 

 

Maze runner By Dashner, James 
   Call No: 823 DAS Publisher: Chicken House Subject: Miscellaneous 

   Accession No: 19221 Year: 2013 Recommended By: JN170067 
 

 

Hunger game mockingjay By Collins, Suzanne 
  Call No: 823 COL Publisher: Scholastic Childrens  Subject: Economics 

  Accession No: 19222 Year: 2011 Recommended By: JN170097 
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Tata nano By Thakur, Pradeep (Ed) 
  Call No: 629.222 TAT Publisher: Shree Book Centre Subject: Economics 

  Accession No: 19223 Year: 2009 Recommended By: LRC 
 

 

Leaving berlin By Kanon, Joseph 
  Call No: 823 KAN Publisher: Simon & Schuster Subject: Management 

  Accession No: 19224 Year: 2015 Recommended By: Jitender Sharma 
 

 

Money master the game By Robbins, Tony 
   Call No: 332.6 ROB Publisher: Simon & Schuster Subject: Economics 

   Accession No: 19225 Year: 2016 Recommended By: LRC 
 

 

Unshakeable By Robbins, Tony 
   Call No: 332.024 ROB Publisher: Simon & Schuster Subject: Economics 

   Accession No: 19226 Year: 2017 Recommended By: JN170196 
 

 

Power of economists within the state By Christensen, Johan 
 Call No: 330.9 CHR Publisher: Stanford Uni. Press Subject: Economics 

 Accession No: 19227 Year: 2017 Recommended By: Director Madam 
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Banking products and services By Indian Institute of Banking and Finance 
 Call No: 332.17 BAN Publisher: Taxmann Subject: Management 

 Accession No: 19228 Year: 2015 Recommended By: JN170081 
 

 

Financial management By Rustagi, R P 
  Call No: 658.15 RUS Publisher: Taxmann Subject: Economics 

  Accession No: 19229 Year: 2011 Recommended By: Moid U Ahmad 
 

 

GST law and practice By Jain, Shweta 
   Call No: 343.954 JAI Publisher: Taxmann Subject: Accounting 

   Accession No: 19230 Year: 2017 Recommended By: JN170196 
 

 

Analytics for managers By Bell, Peter C 
   Call No: 658 BEL Publisher: Routledge Subject: Economics 

   Accession No: 19231 Year: 2018 Recommended By: Surender Kumar 
 

 

Creativity and strategic innovation management By Goodman, Malcolm 
 Call No: 658.4063 GOO Publisher: Routledge Subject: Management 

 Accession No: 19232 Year: 2015 Recommended By: Deepak Singh 



     

        Library and Resource Centre – New Arrivals (Books) March 2018 (Part-3/5)                                                     Page 5   

 

Cross cultural management By Patel, Taran 
  Call No: 658.3008 PAT Publisher: Routledge Subject: Accounting 

  Accession No: 19233 Year: 2015 Recommended By: Kirti Mishra 
 

 

Fundraising management By Sargeant, Adrian 
  Call No: 658.15224 SAR Publisher: Routledge Subject: Economics 

  Accession No: 19234 Year: 2014 Recommended By: Moid U Ahmad 
 

 

Modern methods of valuation By Shapiro, Eric 
   Call No: 333.3320941 SHA Publisher: Routledge Subject: Economics 

   Accession No: 19235 Year: 2016 Recommended By: Moid U Ahmad 
 

 

Organizational behaviour By Smith, Paul E 
  Call No: 658.4 SMI Publisher: Routledge Subject: Economics 

  Accession No: 19236 Year: 2015 Recommended By: Abdul Qadir 
 

 

Project management By Grit, Roel 
   Call No: 658.404 GRI Publisher: Routledge Subject: Economics 

   Accession No: 19237 Year: 2016 Recommended By: Surender Kumar 
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Strategic public relations leadership By Gregory, Anne 
 Call No: 659.2 GRE Publisher: Routledge Subject: Computer & IT 

 Accession No: 19238 Year: 2018 Recommended By: Shalini Srivastava 
 

 

Digital marketing excellence By Chaffey, Dave 
  Call No: 658.872 CHA Publisher: Routledge Subject: Computer & IT 

  Accession No: 19239 Year: 2018 Recommended By: Banasree Dey 
 

 

Digital marketing By Gupta, Seema 
   Call No: 658.872 GUP Publisher: McGraw Hill Subject: Computer & IT 

   Accession No: 19240 Year: 2018 Recommended By: Banasree Dey 
 

 

Statistical techniques in business and economics By Lind, Douglas A 
 Call No: 658.40331 LIN Publisher: McGraw Hill Subject: Computer & IT 

 Accession No: 19241 Year: 2013 Recommended By: Ritika Gugnani 
 

 

Merchant banking and financial services By Vij, Madhu 
 Call No: 332.1 VIJ Publisher: McGraw Hill Subject: Miscellaneous 

 Accession No: 19242 Year: 2018 Recommended By: Moid U Ahmad 
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Black beauti By Sewell, Anna 
  Call No: 823 SEW Publisher: Puffin Books Subject: Miscellaneous 

  Accession No: 19243 Year: 1994 Recommended By: JN170170 
 

 

Day my life changed By Reilly, Carmel 
   Call No: 823 REI Publisher: Silverdale Books Subject: Marketing 

   Accession No: 19244 Year: 2006 Recommended By: Jitender sharma 
 

 

General theory of oblivion By Agualusa, Jose Eduardo 
 Call No: 823 AGU Publisher: Vintage Subject: Marketing 

 Accession No: 19245 Year: 2015 Recommended By: JN170064 
 

 

Gormenghast trilogy By Peake, Mervyn 
  Call No: 823 PEA Publisher: Vintage Subject: Management 

  Accession No: 19246 Year: 1999 Recommended By: JN170298, JN170210, JN170274 & JN170321 
 

 

Handmaids tale By Atwood, Margaret 
  Call No: 823 ATW Publisher: Vintage Subject: Accounting 

  Accession No: 19247 Year: 1996 Recommended By: JN170096 
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Homo deus By Harari, Yuval Noah 
  Call No: 823 HAR Publisher: Vintage Subject: Economics 

  Accession No: 19248 Year: 2016 Recommended By: Director Madam 
 

 

Sapiens By Harari, Yuval Noah 
   Call No: 823 HAR Publisher: Vintage Subject: Management 

   Accession No: 19249 Year: 2014 Recommended By: Jitender sharma 
 

 

Business stripped bare By Branson, Richard 
   Call No: 658.421 BRA Publisher: Virgin Books Subject: Marketing 

   Accession No: 19250 Year: 2009 Recommended By: PGFB1653 
 

 

Elon musk By Vance, Ashlee 
  Call No: 658.4092 VAN Publisher: Virgin Books Subject: Miscellaneous 

  Accession No: 19251 Year: 2015 Recommended By: Jitender sharma 
 

 

Practice standard for project risk management By Project management institute 
 Call No: 658.404 PRA Publisher: Viva Books Subject: Management 

 Accession No: 19252 Year: 2018 Recommended By: LRC 
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Project risk management By Bissonette, Michael M 
 Call No: 658.404 BIS Publisher: Viva Books Subject: Management 

 Accession No: 19253 Year: 2018 Recommended By: Surender Kumar 
 

 

Project driven technology strategy By McGareth, Robert N 
 Call No: 658.404 MCG Publisher: Viva Books Subject: Management 

 Accession No: 19254 Year: 2018 Recommended By: Surender Kumar 
 

 

Social media for project managers By Harrin, Elizabeth 
 Call No: 658.404 HAR Publisher: Viva Books Subject: Management 

 Accession No: 19255 Year: 2018 Recommended By: Renuka Mahajan 
 

 

Strategic oriented implementation of projects By Gorog, Mihaly 
 Call No: 658.404 GOR Publisher: Viva Books Subject: Management 

 Accession No: 19256 Year: 2018 Recommended By: LRC 
 

 

Thinking strategically By Dixit, Avinash K 
  Call No: 658.4012 DIX Publisher: Viva Books Subject: Miscellaneous 

  Accession No: 19257 Year: 2018 Recommended By: LRC 



     

        Library and Resource Centre – New Arrivals (Books) March 2018 (Part-3/5)                                                     Page 10   

 

Viva objective general knowledge By Bhatnagar, Mahesh 
 Call No: 050 BHA Publisher: Source Books Subject: Management 

 Accession No: 19258 Year: 2017 Recommended By: LRC 
 

 

Viva reasoning verbal and non verbal By Singh, K P 
 Call No: 050 SIN Publisher: Source Books Subject: Statistics 

 Accession No: 19259 Year: 2017 Recommended By: LRC 
 

 

Return to groosham grange By Horowitz, Anthony 
 Call No: 823 HOR Publisher: Walker Books Subject: Management 

 Accession No: 19260 Year: 2013 Recommended By: PGSF1612 
 

 

Common stocks and uncommon profits and other writings By Fisher, Philip A 
 Call No: 332.63 FIS Publisher: Wiley Subject: Statistics 

 Accession No: 19261 Year: 2016 Recommended By: JN170051 
 

 

Financial accounting By Arora, R K 
   Call No: 657 ARO Publisher: Wiley Subject: Miscellaneous 

   Accession No: 19262 Year: 2017 Recommended By: LRC 
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Practising spiritual intelligence By Singh, Awadhesh 
 Call No: 294.543 SIN Publisher: Wisdom Tree Subject: Management 

 Accession No: 19263 Year: 2013 Recommended By: LRC 
 

 

David copperfield By Dickens, Charles 
  Call No: 823 DIC Publisher: Wordsworth Subject: Management 

  Accession No: 19264 Year: 2000 Recommended By: JN170298, JN170210, JN170274 & JN170321 
 

 

Thirty nine steps By Buchan, John 
  Call No: 823 BUC Publisher: Wordsworth Subject: Management 

  Accession No: 19265 Year: 1996 Recommended By: JN170274 
 

 

Learning By World Bank Group 
  Call No: 338.9109 LEA Publisher: World Bank Group Subject: Management 

  Accession No: 19266 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Present over perfect By Niequist, Shauna 
  Call No: 248.4 NIE Publisher: Zondervan Subject: Economics 

  Accession No: 19267 Year: 2016 Recommended By: JN170207 
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Target By Ray, Shantanu Guha 
   Call No: 332.644092 RAY Publisher: Shantanu Guha Ray Subject: Management 

   Accession No: 19268 Year: 2016 Recommended By: Jitender sharma 
 

 

Dead girls dance By Caine, Rachel 
  Call No: 823 CAI Publisher: Allison & Busby Subject: Management 

  Accession No: 19269 Year: 2008 Recommended By: Renuka Mahajan 
 

 

Why i am a hindu By Tharoor, Shashi 
   Call No: 294.5 THA Publisher: Aleph Subject: Miscellaneous 

   Accession No: 19270 Year: 2018 Recommended By: Jitender Sharma 
 

 

Who dares wins By Ryan, Chris 
   Call No: 823 RYA Publisher: Arrow Books Subject: Marketing 

   Accession No: 19271 Year: 2010 Recommended By: JN170119 
 

 

Subterranean railway By Wolmar, Christian 
  Call No: 823 WOL Publisher: Atlantic Subject: Management 

  Accession No: 19272 Year: 2005 Recommended By: JN170319 
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Betrayed By Cast, P C 
  Call No: 823 CAS Publisher: Atom Subject: Management 

  Accession No: 19273 Year: 2007 Recommended By: JN170298 
 

 

How to give a great presentation By Chalmers, Neil 
 Call No: 650.014 CHA Publisher: Bluebird Books Subject: Management 

 Accession No: 19274 Year: 2016 Recommended By: Jitender Sharma 
 

 

What the ceo really wants from you By Gopalakrishnan, R 
 Call No: 658.4092 GOP Publisher: Harper Collins Subject: Economics 

 Accession No: 19275 Year: 2015 Recommended By: Shalini Srivastava 
 

 

Girl on the train By Hawkins, Paula 
   Call No: 823 HAW Publisher: Doubleday Subject: Management 

   Accession No: 19276 Year: 2015 Recommended By: JN-170108 
 

 

So good they cant ignore you By Newport, Cal 
  Call No: 650.1 NEW Publisher: Piatkus Subject: Miscellaneous 

  Accession No: 19277 Year: 2016 Recommended By: Jitender Sharma 
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Adventures of an it leader By Austin, Robert D 
  Call No: 658.4092 AUS Publisher: HBS Press Subject: Economics 

  Accession No: 19278 Year: 2016 Recommended By: Jitender Sharma 
 

 

Analytical marketer By Sweetwood, Adele 
   Call No: 658.802 SWE Publisher: HBS Press Subject: Miscellaneous 

   Accession No: 19279 Year: 2016 Recommended By: Vinita Srivastava 
 

 

Breaking bad habits By Vermeulen, Freek 
   Call No: 658.4063 VER Publisher: HBS Press Subject: Marketing 

   Accession No: 19280 Year: 2017 Recommended By: Shalini Srivastava 
 

 

Entrepreneurial you By Clark, Dorie 
   Call No: 658.421 CLA Publisher: HBS Press Subject: Management 

   Accession No: 19281 Year: 2017 Recommended By: Moid U Ahmad 
 

 

For new managers By HBS Press 
  Call No: 658 FOR Publisher: HBS Press Subject: Management 

  Accession No: 19282 Year: 2017 Recommended By: Shalini Srivastava 
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Leadership on the line By Heifetz, Ronald 
  Call No: 658.4092 HEI Publisher: HBS Press Subject: Management 

  Accession No: 19283 Year: 2017 Recommended By: Shalini Srivastava 
 

 

Smart collaboration By Gardner, Heidi K 
   Call No: 658.46 GAR Publisher: HBS Press Subject: Management 

   Accession No: 19284 Year: 2016 Recommended By: Shalini Srivastava 
 

 

Superconsumers By Yoon, Eddie 
   Call No: 658.8342 YOO Publisher: HBS Press Subject: Miscellaneous 

   Accession No: 19285 Year: 2017 Recommended By: Vinita Srivastava 
 

 

Time talent energy By Mankins, Michael 
  Call No: 658.4022 MAN Publisher: HBS Press Subject: Miscellaneous 

  Accession No: 19286 Year: 2017 Recommended By: Jitender Sharma 
 

 

What you're really meant to do By Kaplan, Robert Steven 
 Call No: 650.1 STE Publisher: HBS Press Subject: Marketing 

 Accession No: 19287 Year: 2013 Recommended By: Jitender Sharma 
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Playing the matrix By Dooley, Mike 
  Call No: 650.1 DOO Publisher: Hay House Subject: Miscellaneous 

  Accession No: 19288 Year: 2017 Recommended By: JN170131 
 

 

Gods in alabama By Jackson, Joshilyn 
  Call No: 823 JAC Publisher: Hodder&Stoughton Subject: Miscellaneous 

  Accession No: 19289 Year: 2005 Recommended By: JN170257 & JN170038 
 

 

Change lessons from the ceo By Coetsee, Johan 
   Call No: 658.406 COE Publisher: Wiley Subject: Management 

   Accession No: 19290 Year: 2014 Recommended By: Jitender Sharma 
 

 

Ready to be a thought leader? By Brosseau, Denise 
 Call No: 658.4092 BRO Publisher: Wiley Subject: Economics 

 Accession No: 19291 Year: 2016 Recommended By: Jitender Sharma 
 

 

Deep work By Newport, Cal 
  Call No: 650.1 NEW Publisher: Piatkus Subject: Management 

  Accession No: 19292 Year: 2016 Recommended By: Jitender Sharma 
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Alibabas world By Erisman, Porter 
  Call No: 658.872 ERI Publisher: Macmillan Subject: Marketing 

  Accession No: 19293 Year: 2015 Recommended By: Shalini Srivastava 
 

 

Big book of HR By Mitchell, Barbara 
  Call No: 658.3 MIT Publisher: Macmillan Subject: Marketing 

  Accession No: 19294 Year: 2017 Recommended By: Shalini Srivastava 
 

 

Dilbert principle By Adams, Scott 
   Call No: 650.13 ADA Publisher: Macmillan Subject: Marketing 

   Accession No: 19295 Year: 1996 Recommended By: PGFB1634 
 

 

Discussion book By Brookfield, Stephen D 
   Call No: 302.224 BRO Publisher: Wiley Subject: Economics 

   Accession No: 19296 Year: 2016 Recommended By: Jitender Sharma 
 

 

dream chaser By Gaskins, Tony A 
  Call No: 658.11 GAS Publisher: Wiley Subject: Management 

  Accession No: 19297 Year: 2018 Recommended By: Jitender Sharma 
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How to protect (or destroy) your reputation online By David, John P 
 Call No: 658.827 DAV Publisher: Macmillan Subject: Miscellaneous 

 Accession No: 19298 Year: 2017 Recommended By: Jitender Sharma 
 

 

Insight By Eurich, Tasha 
  Call No: 158.1 EUR Publisher: Macmillan Subject: Marketing 

  Accession No: 19299 Year: 2017 Recommended By: Jitender Sharma 
 

 

Learning leadership By Kouzes, James M 
   Call No: 658.4092 KOU Publisher: Wiley Subject: Economics 

   Accession No: 19300 Year: 2017 Recommended By: Jitender Sharma 
 

 

Managing to make difference By Sternberg, Larry 
 Call No: 658.3 STE Publisher: Wiley Subject: Economics 

 Accession No: 19301 Year: 2018 Recommended By: Jitender Sharma 
 

 

Secrets of power negotiating By Dawson, Roger 
  Call No: 658.4052 DAW Publisher: Macmillan Subject: Computer & IT 

  Accession No: 19302 Year: 2017 Recommended By: LRC 
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Six billion shoppers By Erisman, Porter 
  Call No: 658.872 ERI Publisher: Macmillan Subject: Computer & IT 

  Accession No: 19303 Year: 2017 Recommended By: LRC 
 

 

CEOs dilemma to change the rules of the game By Roy, Arun Kumar 
 Call No: 658.4092 ROY Publisher: Notion Press Subject: Computer & IT 

 Accession No: 19304 Year: 2017 Recommended By: JN170093 
 

 

Power of negative emotion By Kashdan, Todd 
   Call No: 158.1 KAS Publisher: Oneworld Subject: Computer & IT 

   Accession No: 19305 Year: 2015 Recommended By: LRC 
 

 

Hanging garden By Rankin, Ian 
   Call No: 823 RAN Publisher: Orion Subject: Computer & IT 

   Accession No: 19306 Year: 2003 Recommended By: PGFB1653 
 

 

Essential HR handbook By Armstrong, Sharon 
  Call No: 658.3 ARM Publisher: Macmillan Subject: Computer & IT 

  Accession No: 19307 Year: 2017 Recommended By: Jitender Sharma 
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Mindfulness on the run By Hofstee, Chantal 
  Call No: 158.1 HOF Publisher: Macmillan Subject: Computer & IT 

  Accession No: 19308 Year: 2016 Recommended By: Jitender Sharma 
 

 

Put your intuition to work By Robinson, Lynn A 
   Call No: 658.403 ROB Publisher: Macmillan Subject: Computer & IT 

   Accession No: 19309 Year: 2017 Recommended By: LRC 
 

 

Marketing management By Kotler, Philip 
   Call No: 658.8 KOT Publisher: Pearson Subject: Computer & IT 

   Accession No: 19310 Year: 2009 Recommended By: Banasree Dey 
 

 

Catcher in the rye By Salinger, J D 
  Call No: 823 SAL Publisher: Penguin Subject: Miscellaneous 

  Accession No: 19311 Year: 2010 Recommended By: Renuka Mahajan 
 

 

Susan Boyle dreams can come true By Montgomery, Alice 
 Call No: 920 MON Publisher: Penguin Subject: Management 

 Accession No: 19312 Year: 2010 Recommended By: JN170296 



     

        Library and Resource Centre – New Arrivals (Books) March 2018 (Part-3/5)                                                     Page 21   

 

Life begins By Brookfield, Amanda 
  Call No: 823 BRO Publisher: Penguin Subject: Management 

  Accession No: 19313 Year: 2008 Recommended By: JN170298 
 

 

Sense and solidarity By Dreze, Jean 
   Call No: 362.580954 DRE Publisher: Permanent Black Subject: Management 

   Accession No: 19314 Year: 2017 Recommended By: JN170257 
 

 

Changing places By Caddle, Colette 
   Call No: 823 CAD Publisher: Simon & Schuster Subject: Management 

   Accession No: 19315 Year: 2005 Recommended By: JN170105 
 

 

Tales from facebook By Miller, Daniel 
   Call No: 302.30285 MIL Publisher: Polity Press Subject: Management 

   Accession No: 19316 Year: 2011 Recommended By: JN170038 
 

 

Everybody matters By Chapman, Bob 
  Call No: 658.4092 CHA Publisher: Portfolio Subject: Management 

  Accession No: 19317 Year: 2016 Recommended By: JN170101 
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Get your shot together By Knight, Sarah 
  Call No: 650.13 ADA Publisher: Quercus Subject: Miscellaneous 

  Accession No: 19318 Year: 2016 Recommended By: Jitender Sharma 
 

 

Odyssey of courage By Khorakiwala, Habil 
   Call No: 923.2 KHO Publisher: Rupa Subject: Management 

   Accession No: 19319 Year: 2017 Recommended By: Jitender Sharma 
 

 

Women in tech By Vlack, Tarah Wheeler Van 
   Call No: 602.3 VLA Publisher: Sasquatch Books Subject: Management 

   Accession No: 19320 Year: 2016 Recommended By: Richa Mishra 
 

 

Man called ove By Backman, Fredrik 
  Call No: 823 BAC Publisher: Hodder&Stoughton Subject: Economics 

  Accession No: 19321 Year: 2015 Recommended By: JN170296 
 

 

Principles By Dalio, Ray 
  Call No: 650.1 DAL Publisher: Simon & Schuster Subject: Economics 

  Accession No: 19322 Year: 2017 Recommended By: Jitender Sharma 
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Strengths based leadership By Gallup, From 
  Call No: 658.4092 GAL Publisher: New York Subject: Accounting 

  Accession No: 19323 Year: 0 Recommended By: Jitender Sharma 
 

 

Long hot summer By Macmahon, Kathleen 
   Call No: MAC 823 Publisher: Sphere Subject: Accounting 

   Accession No: 19324 Year: 2016 Recommended By: JN170131 
 

 

No ego By Wakeman, C Y 
  Call No: 823 WAK Publisher: St. Martins Press Subject: Miscellaneous 

  Accession No: 19325 Year: 2017 Recommended By: Jitender Sharma 
 

 

Retails seismic shift By Dart, Michael 
  Call No: 658.87 DAR Publisher: St. Martins Press Subject: Economics 

  Accession No: 19326 Year: 2017 Recommended By: Jitender Sharma 
 

 

27 challenges managers face By Tulgan, Bruce 
  Call No: 658 TUL Publisher: Wiley Subject: Economics 

  Accession No: 19327 Year: 2016 Recommended By: JN170110 & JN170113 
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Beyond advertising By Wind, Yoram (Jerry) 
  Call No: 659.1 WIN Publisher: Wiley Subject: Economics 

  Accession No: 19328 Year: 2016 Recommended By: Vinita Srivastava 
 

 

Building an innovative learning organization By Sarder, Russell 
 Call No: 658.3124 SAR Publisher: Wiley Subject: Economics 

 Accession No: 19329 Year: 2016 Recommended By: Jitender Sharma 
 

 

Building the internet of things By Kranz, Maciej 
   Call No: 658.4038 KRA Publisher: Wiley Subject: Management 

   Accession No: 19330 Year: 2017 Recommended By: Jitender Sharma 
 

 

Dhandho investor By Pabrai, Mohnish 
   Call No: 332.6 PAB Publisher: Wiley Subject: Management 

   Accession No: 19331 Year: 2017 Recommended By: Jitender Sharma 
 

 

Effective manager By Horstman, Mark 
  Call No: 658.302 HOR Publisher: Wiley Subject: Miscellaneous 

  Accession No: 19332 Year: 2017 Recommended By: Jitender Sharma 
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Execution execellence By Anand, Sanjiv 
   Call No: 658.4012 ANA Publisher: Wiley Subject: Computer & IT 

   Accession No: 19333 Year: 2016 Recommended By: LRC 
 

 

High potential leader By Charan, Ram 
   Call No: 658.4092 CHA Publisher: Wiley Subject: Computer & IT 

   Accession No: 19334 Year: 2017 Recommended By: Jitender Sharma 
 

 

Its who you know By Garner, Janine 
  Call No: 650.1 GAR Publisher: Wiley Subject: Computer & IT 

  Accession No: 19335 Year: 2018 Recommended By: LRC 
 

 

EQ leader By Stein, Steven J 
   Call No: 658.4092 STE Publisher: Wiley Subject: Accounting 

   Accession No: 19336 Year: 2018 Recommended By: Jitender Sharma 
 

 

Managing the millennials By Espinoza, Chip 
  Call No: 658.300842 ESP Publisher: Wiley Subject: Accounting 

  Accession No: 19337 Year: 2017 Recommended By: Jitender Sharma 
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Managing the unexpected By Weick, Karl E 
  Call No: 658.4056 WEI Publisher: Wiley Subject: Marketing 

  Accession No: 19338 Year: 2016 Recommended By: Jitender Sharma 
 

 

Marketing 4.0 By Kotler, Philip 
   Call No: 658.8 KOT Publisher: Wiley Subject: Marketing 

   Accession No: 19339 Year: 2017 Recommended By: Jitender Sharma 
 

 

New leaders100 day action plan By Bradt, George B 
 Call No: 658.4092 BRA Publisher: Wiley Subject: Miscellaneous 

 Accession No: 19340 Year: 2016 Recommended By: Jitender Sharma 
 

 

Sales EQ By Blount, Jeb 
  Call No: 658.81 BLO Publisher: Wiley Subject: Management 

  Accession No: 19341 Year: 2017 Recommended By: Jitender Sharma 
 

 

Selling with noble purpose By McLeod, Lisa Earle 
 Call No: 658.85 MCL Publisher: Wiley Subject: Marketing 

 Accession No: 19342 Year: 2017 Recommended By: LRC 
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Service design for business By Reason, Ben 
   Call No: 658.812 REA Publisher: Wiley Subject: Marketing 

   Accession No: 19343 Year: 2016 Recommended By: Jitender Sharma 
 

 

Trap tales By Covey, David M R 
   Call No: 650.1 COV Publisher: Wiley Subject: Management 

   Accession No: 19344 Year: 2018 Recommended By: Jitender Sharma 
 

 

Intellectual property and business By Ryder, Rodney D 
 Call No: 346.73048 RYD Publisher: Sage Subject: Management 

 Accession No: 19345 Year: 2014 Recommended By: LRC 
 

 

Lean customer engagement By Niyogi, Shil 
  Call No: 658.812 NIY Publisher: Sage Subject: Management 

  Accession No: 19346 Year: 2016 Recommended By: LRC 
 

 

Life of y By Sengupta, Debashish 
  Call No: 305.20954 SEN Publisher: Sage Subject: Management 

  Accession No: 19347 Year: 2018 Recommended By: Shalini Verma 



     

        Library and Resource Centre – New Arrivals (Books) March 2018 (Part-3/5)                                                     Page 28   

 

Magnetic organization By Bhattacharyya, Dipak Kumar 
 Call No: 658.314 BHA Publisher: Sage Subject: Management 

 Accession No: 19348 Year: 2015 Recommended By: LRC 
 

 

Management essentials By Banerjee, Arindam 
   Call No: 658 BAN Publisher: Sage Subject: Miscellaneous 

   Accession No: 19349 Year: 2013 Recommended By: LRC 
 

 

Marketing management By Venugopal, Pingali 
  Call No: 658.8 VEN Publisher: Sage Subject: Miscellaneous 

  Accession No: 19350 Year: 2010 Recommended By: LRC 
 

 

Population concerns in India By Srinivasan, Krishnamurthy 
 Call No: 363.90954 SRI Publisher: Sage Subject: Marketing 

 Accession No: 19351 Year: 2017 Recommended By: Vranda Jain 
 

 

Purdah to piccadilly By Bhatty, Zarina 
   Call No: 305.486970954 BHA Publisher: Sage Subject: marketing 

   Accession No: 19352 Year: 2016 Recommended By: LRC 
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Rise of rural consumers in developing countries By Mahajan, Vijay 
 Call No: 658.8342 MAH Publisher: Sage Subject: Miscellaneous 

 Accession No: 19353 Year: 2016 Recommended By: Banasree Dey 
 

 

Sleeping tigers By Som, Rana 
  Call No: 338.76220954 SOM Publisher: Sage Subject: Economics 

  Accession No: 19354 Year: 2017 Recommended By: LRC 
 

 

Smartonomics By Maital, Shlomo 
   Call No: 339 MAI Publisher: Sage Subject: Accounting 

   Accession No: 19355 Year: 2017 Recommended By: Ritika Gugnani 
 

 

Social sector communication in India By Jethwaney, Jaishri 
 Call No: 306.0954 JET Publisher: Sage Subject: Accounting 

 Accession No: 19356 Year: 2016 Recommended By: Shalini Verma 
 

 

System thinking for effective managers By Dutta, Prashun 
 Call No: 658.4032 DUT Publisher: Sage Subject: Management 

 Accession No: 19357 Year: 2017 Recommended By: LRC 
 



       Library and Resource Centre – New Arrivals (Books) March 2018 (Part-4/5)                                                        Page 1    

                

 

      

  

  

 
       

 

Total No. of  Titles-         12747 Total No. of  Volumes-  19650 Total Book Bank Books-11181 Total Books - 30831 



     

        Library and Resource Centre – New Arrivals (Books) March 2018 (Part-4/5)                                                     Page 2   

 

Thirty years of SAARC By Rajiv Kumar (Ed) 
  Call No: 341.247 THI Publisher: Sage Subject: Accounting 

  Accession No: 19358 Year: 2016 Recommended By: Vranda Jain 
 

 

Transnational reproduction By Deomampo, Daisy 
 Call No: 306.8743 DEO Publisher: Sage Subject: Accounting 

 Accession No: 19359 Year: 2018 Recommended By: JN170274, JN170321 & JN170210 
 

 

Winning hearts and minds By Mitra, Indranil 
  Call No: 616.89145 MIT Publisher: Sage Subject: Economics 

  Accession No: 19360 Year: 2017 Recommended By: LRC 
 

 

Agile marketer By Smart, Roland 
   Call No: 658.812 SMA Publisher: Wiley Subject: Accounting 

   Accession No: 19361 Year: 2017 Recommended By: Vinita Srivastava 
 

 

Analytics and dynamic customer strategy By Tanner, John F 
 Call No: 658.834 TAN Publisher: Wiley Subject: Management 

 Accession No: 19362 Year: 2017 Recommended By: Banasree Dey 
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Analytics for insurance By Boobier, Tony 
  Call No: 368.0028557 BOO Publisher: Wiley Subject: Management 

  Accession No: 19363 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Analytics By Simon, Phil 
   Call No: 005.3 SIM Publisher: Wiley Subject: Management 

   Accession No: 19364 Year: 2018 Recommended By: Rajesh Sharma 
 

 

Aptipedia aptitude encyclopedia By FACE 
  Call No: 153.94 APT Publisher: Wiley Subject: Economics 

  Accession No: 19365 Year: 2017 Recommended By: JN170205 
 

 

Art of product design By Meybaum, Hardi 
   Call No: 658.5752 MEY Publisher: Wiley Subject: Economics 

   Accession No: 19366 Year: 2014 Recommended By: LRC 
 

 

Beautiful constraint By Morgan, Adam 
  Call No: 650.1 MOR Publisher: Wiley Subject: Miscellaneous 

  Accession No: 19367 Year: 2015 Recommended By: LRC 
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Big data and analytics By Acharya, Seema 
  Call No: 006.312 ACH Publisher: Wiley Subject: Economics 

  Accession No: 19368 Year: 2018 Recommended By: LRC 
 

 

Big data black book By DT Editorial Services 
   Call No: 006.312 BIG Publisher: Dreamtech Subject: Economics 

   Accession No: 19369 Year: 2017 Recommended By: Surender Kumar 
 

 

Big data By Schmarzo, Bill 
  Call No: 006.312 SCH Publisher: Wiley Subject: Economics 

  Accession No: 19370 Year: 2015 Recommended By: LRC 
 

 

Blockchain for dummies By Laurence, Tiana 
   Call No: 332.178 LAU Publisher: Wiley Subject: Economics 

   Accession No: 19371 Year: 2017 Recommended By: Jitender Sharma 
 

 

Bounce forward By Cawthorn, Sam 
  Call No: 158.1 CAW Publisher: Wiley Subject: Economics 

  Accession No: 19372 Year: 2016 Recommended By: LRC 
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Business analysis By Blais, Steven P 
  Call No: 658.150285 BLA Publisher: Wiley Subject: Management 

  Accession No: 19373 Year: 2017 Recommended By: LRC 
 

 

Business analytics By Kumar, U Dinesh 
  Call No: 658.15 KUM Publisher: Wiley Subject: Management 

  Accession No: 19374 Year: 2018 Recommended By: LRC 
 

 

Business communication By Kalia, Shalini 
   Call No: 650.014 KAL Publisher: Wiley Subject: Management 

   Accession No: 19375 Year: 2016 Recommended By: LRC 
 

 

Business process reengineering and change management By Dey, B R 
 Call No: 658.4062 DEY Publisher: Biztantra Subject: Management 

 Accession No: 19376 Year: 2014 Recommended By: Jitender Sharma 
 

 

Carpenter By Gordon, Jon 
   Call No: 658.4012 GOR Publisher: Wiley Subject: marketing 

   Accession No: 19377 Year: 2016 Recommended By: LRC 
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Chinas super consumer By Chan, Savio 
  Call No: 658.8342 CHA Publisher: Wiley Subject: Management 

  Accession No: 19378 Year: 2016 Recommended By: LRC 
 

 

Code halos By Frank, Malcolm 
   Call No: 303.4833 FRA Publisher: Wiley Subject: Management 

   Accession No: 19379 Year: 2014 Recommended By: Vinita Srivastava 
 

 

Communication skills for campus placement By Wiley Exam Xpert 
 Call No: 650.014 MAH Publisher: Wiley Subject: Management 

 Accession No: 19380 Year: 2017 Recommended By: LRC 
 

 

Contemporary strategy analysis By Grant, Robert M 
 Call No: 658.4012 GRA Publisher: Wiley Subject: Management 

 Accession No: 19381 Year: 2017 Recommended By: LRC 
 

 

Corporate finance By Clayman, Michelle R 
   Call No: 658.15 CLA Publisher: Wiley Subject: Management 

   Accession No: 19382 Year: 2017 Recommended By: Moid U Ahmad 
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Corporate finance By Vernimmen, Pierre 
  Call No: 658.15 QUI Publisher: Wiley Subject: Management 

  Accession No: 19383 Year: 2015 Recommended By: Moid U Ahmad 
 

 

Creating a business plan for dummies By Curtis, Veechi 
 Call No: 658.401 CUR Publisher: Wiley Subject: Management 

 Accession No: 19384 Year: 2015 Recommended By: Jitender Sharma 
 

 

Credit risk analytics By Baesens, Bart 
  Call No: 332.7 BAE Publisher: Wiley Subject: Management 

  Accession No: 19385 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Data analysis using sql and excel By Linoff, Gordon S 
 Call No: 658.072 LIN Publisher: Wiley Subject: Management 

 Accession No: 19386 Year: 2016 Recommended By: Surender Kumar 
 

 

Decision making for dummies By Jones, Dawna 
  Call No: 658.403 JON Publisher: Wiley Subject: Management 

  Accession No: 19387 Year: 2015 Recommended By: LRC 
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Decoding the new consumer mind By Yarrow, Kit 
 Call No: 658.8342 YAR Publisher: Jossey-Bass Subject: Management 

 Accession No: 19388 Year: 2014 Recommended By: LRC 
 

 

Design a better business By Pijl, Patrick Van der 
 Call No: 658.4063 PIJ Publisher: Wiley Subject: Management 

 Accession No: 19389 Year: 2017 Recommended By: JN170009 & JN170211 
 

 

Doing good by doing good By Baines, Peter 
  Call No: 658.153 BAI Publisher: Wiley Subject: Management 

  Accession No: 19390 Year: 2015 Recommended By: LRC 
 

 

Enterprise risk and opportunity management By Benjamin, Allan S 
 Call No: 658.55 BEN Publisher: Wiley Subject: Management 

 Accession No: 19391 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Entrepreneurship and small business By Schaper, Michael 
 Call No: 658.421 SCH Publisher: Wiley Subject: Management 

 Accession No: 19392 Year: 2011 Recommended By: Moid U Ahmad 
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Lingua essays for TOEFL/IELTS By Lingua Forum 
 Call No: 428.24 LIN Publisher: Dreamtech Subject: Management 

 Accession No: 19393 Year: 2017 Recommended By: LRC 
 

 

Excel data analysis By Mcfedries, Paul 
  Call No: 005.369 MCF Publisher: Wiley Subject: Management 

  Accession No: 19394 Year: 2014 Recommended By: Moid U Ahmad 
 

 

Finance for strategic decision making By Narayanan, M P 
 Call No: 658.15 NAR Publisher: Wiley Subject: Management 

 Accession No: 19395 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Financial modeling in excel By Fairhurst, Danielle Stein 
 Call No: 332.0285554 FAI Publisher: Wiley Subject: Management 

 Accession No: 19396 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Five most important questions you will ever ask about your organization By Drucker, P F 
 Call No: 658 DRU Publisher: Wiley Subject: Management 

 Accession No: 19397 Year: 2015 Recommended By: LRC 
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Fraud analytics using descriptive predictive and social network techniques By Baesens, B. 
 Call No: 364.163015195 BAE Publisher: Wiley Subject: Management 

 Accession No: 19398 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Fundamentals of business analytics By Prasad, R N 
 Call No: 658.15 PRA Publisher: Wiley Subject: Management 

 Accession No: 19399 Year: 2018 Recommended By: LRC 
 

 

Google analytics breakthrough By Alhlou, Feras 
 Call No: 650 ALH Publisher: Wiley Subject: Management 

 Accession No: 19400 Year: 2017 Recommended By: JN170298, JN170210, JN170274 & JN170321 
 

 

Hadoop in practice By Holmes, Alex 
  Call No: 004.36 HOL Publisher: Dreamtech Subject: Management 

  Accession No: 19401 Year: 2015 Recommended By: Surender Kumar 
 

 

International financial statement analysis By Robinson, Thomas R 
 Call No: 657.3 ROB Publisher: Wiley Subject: Management 

 Accession No: 19402 Year: 2015 Recommended By: Moid U Ahmad 
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International management - culture and beyond By Medad, Richard 
 Call No: 658.409 MEA Publisher: Wiley Subject: Management 

 Accession No: 19403 Year: 2017 Recommended By: LRC 
 

 

Introduction to econometrics By Maddala, G S 
  Call No: 330.015195 MAD Publisher: Wiley Subject: Management 

  Accession No: 19404 Year: 2009 Recommended By: Pratibha Wasan 
 

 

Introduction to logistics systems management By Ghinani, Gianpaolo 
 Call No: 658.5 GHI Publisher: Wiley Subject: Marketing 

 Accession No: 19405 Year: 2018 Recommended By: LRC 
 

 

Investment banking - valuation, leveraged buyouts, and m ergers & Acquistions By Rosenbaum, Joshua 
Call No: 332.66 ROS Publisher: Wiley Subject: Marketing 

Accession No: 19406 Year: 2013 Recommended By: Moid U Ahmad 
 

 

Investment management By Srivastava, Rajiv 
  Call No: 658.152 SRI Publisher: Wiley Subject: Management 

  Accession No: 19407 Year: 2018 Recommended By: Moid U Ahmad 
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Investment valuation - tools and techniques for determining the value of any asset By 
Damodaran, Aswath 
Call No: 332.6 DAM Publisher: Wiley Subject: Marketing 

Accession No: 19408 Year: 2012 Recommended By: Jitender Sharma 
 

 

Location-based marketing for dummies By Strout, Aaron 
 Call No: 658.8 STR Publisher: Wiley Subject: Marketing 

 Accession No: 19409 Year: 2011 Recommended By: Banasree Dey 
 

 

Machine leanring for big data - hands-on for developers and technical professionals By Bell, Jason 
Call No: 006.312 BEL Publisher: Wiley Subject: Marketing 

Accession No: 19410 Year: 2015 Recommended By: LRC 
 

 

Management accounting - concepts and strategic costing decisions By Singh, Kanhaiya 
 Call No: 658.1511 SIN Publisher: Wiley Subject: Marketing 

 Accession No: 19411 Year: 2015 Recommended By: LRC 
 

 

Management information systems-moving business forward By Rainer, Kelly 
 Call No: 658.4038 RAI Publisher: Wiley Subject: Marketing 

 Accession No: 19412 Year: 2015 Recommended By: Jitender Sharma 



     

        Library and Resource Centre – New Arrivals (Books) March 2018 (Part-4/5)                                                     Page 13   

 

Managerial economics By Singh, Jaswinder 
   Call No: 338.7 SIN Publisher: Dreamtech Subject: Marketing 

   Accession No: 19413 Year: 2015 Recommended By: Jitender Sharma 
 

 

Marketing analytics - data driven techniques with Microsoft Excel By Winston, Wayne L 
 Call No: 658.83 WIN Publisher: Wiley Subject: Marketing 

 Accession No: 19414 Year: 2014 Recommended By: Banasree Dey 
 

 

Marketing performance - how marketers drive profitable growth By Bauer, Thomas 
 Call No: 658.802 BAU Publisher: Wiley Subject: Marketing 

 Accession No: 19415 Year: 2016 Recommended By: LRC 
 

 

Marketing research By Sathyapriya, P 
  Call No: 658.83 SAT Publisher: Biztantra Subject: Management 

  Accession No: 19416 Year: 2015 Recommended By: LRC 
 

 

Mining of massive datasets By Leskovec, Jure 
   Call No: 006.312 LES Publisher: Cambridge Subject: Management 

   Accession No: 19417 Year: 2016 Recommended By: LRC 
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MIS By De, Rahul 
  Call No: 658.4038 DE Publisher: Wiley Subject: Marketing 

  Accession No: 19418 Year: 2017 Recommended By: LRC 
 

 

Operations management By Meredith, Jack R 
   Call No: 658.5 MER Publisher: Wiley Subject: Marketing 

   Accession No: 19419 Year: 2013 Recommended By: Ankur Chauhan 
 

 

Patterns of entrepreneurship management By Kaplan, Jack M 
 Call No: 658.421 KAP Publisher: Wiley Subject: Marketing 

 Accession No: 19420 Year: 2016 Recommended By: Jitender Sharma 
 

 

Practical data science with R By Zumel, Nina 
   Call No: 006.3 ZUM Publisher: Dreamtech Subject: Marketing 

   Accession No: 19421 Year: 2018 Recommended By: Surender Kumar 
 

 

Predictive analytics By Siegel, Eric 
  Call No: 303.49 SIE Publisher: Wiley Subject: Management 

  Accession No: 19422 Year: 2018 Recommended By: Moid U Ahmad 
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Production and operations management By Jain, K C 
 Call No: 658.5 JAI Publisher: Dreamtech Subject: Miscellaneous 

 Accession No: 19423 Year: 2016 Recommended By: Jitender Sharma 
 

 

Project management By Meredith, Jack R 
  Call No: 658.404 MER Publisher: Wiley Subject: Management 

  Accession No: 19424 Year: 2018 Recommended By: Jitender Sharma 
 

 

PTE advantage for academic module By Better Think 
 Call No: 425 PTE Publisher: Wiley Subject: Marketing 

 Accession No: 19425 Year: 2017 Recommended By: LRC 
 

 

Quantitative finance for dummies By Bell, Steve 
  Call No: 332.015 BEL Publisher: Wiley Subject: Marketing 

  Accession No: 19426 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Wiley quantitative aptitude By Anand, P A 
  Call No: 153.94 ANA Publisher: Wiley Subject: Marketing 

  Accession No: 19427 Year: 2016 Recommended By: LRC 
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Real time analytics By Ellis, Byron 
  Call No: 005.74 ELL Publisher: Wiley Subject: Marketing 

  Accession No: 19428 Year: 2017 Recommended By: LRC 
 

 

Risk management in banking By Bessis, Joel 
  Call No: 332.10681 BES Publisher: Wiley Subject: Marketing 

  Accession No: 19429 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Social media marketing By Zimmerman, Nan 
  Call No: 658.872 ZIM Publisher: Wiley Subject: Management 

  Accession No: 19430 Year: 2017 Recommended By: Jitender Sharma 
 

 

SPSS statistics for data analysis and visualization By McCormick, Keith 
 Call No: 519.502 MCC Publisher: Wiley Subject: Management 

 Accession No: 19431 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Strategic human resource management By Schuler, Randall S 
 Call No: 658.3 SCH Publisher: Wiley Subject: Economics 

 Accession No: 19432 Year: 2014 Recommended By: JN170210 & JN170321 
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New wealth management By Evensky, Harold 
  Call No: 332.6 EVE Publisher: Wiley Subject: Management 

  Accession No: 19433 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Taming the big data tidal wave By Franks, Bill 
  Call No: 006.312 FRA Publisher: Wiley Subject: Management 

  Accession No: 19434 Year: 2014 Recommended By: LRC 
 

 

Verbal ability and reasoning By Anand, P A 
   Call No: 153.94 ANA Publisher: Wiley Subject: Management 

   Accession No: 19435 Year: 2018 Recommended By: LRC 
 

 

Wallet allocation rule By Keiningham, Timothy 
   Call No: 658.8342 KEI Publisher: Wiley Subject: Management 

   Accession No: 19436 Year: 2016 Recommended By: Moid U Ahmad 
 

 

Comprehensive guide for campus recruitment tests By Sharma, Dheeraj 
 Call No: 153.94 SHA Publisher: Wiley Subject: Management 

 Accession No: 19437 Year: 2018 Recommended By: JN170030 
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General aptitude for campus placements By Wiley exam xpert 
 Call No: 153.94 GEN Publisher: Wiley Subject: Management 

 Accession No: 19438 Year: 2017 Recommended By: JN170082 
 

 

Reasoning ability and quantitative aptitude By Top career and you 
 Call No: 153.94 REA Publisher: Wiley Subject: Management 

 Accession No: 19439 Year: 2016 Recommended By: LRC 
 

 

Negotiation By Rai, Himanshu 
  Call No: 658.4052 RAI Publisher: McGraw Hill Subject: Management 

  Accession No: 19440 Year: 2018 Recommended By: Jitender Sharma 
 

 

Sales and distribution management - text and cases By Havaldar, Krishna 
 Call No: 658.81 HAV Publisher: McGraw Hill Subject: Management 

 Accession No: 19441 Year: 2018 Recommended By: LRC 
 

 

Advanced english grammar and composition By Mukherjee, Gurudas 
 Call No: 425 MUK Publisher: Ane Books Subject: Accounting 

 Accession No: 19442 Year: 2016 Recommended By: LRC 
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Advanced human resource management By Gupta, S C 
 Call No: 658.3 GUP Publisher: Ane Books Subject: Accounting 

 Accession No: 19443 Year: 2016 Recommended By: Shalini Srivastava 
 

 

Advertising and brand management By Charan, Amita 
 Call No: 659.1 CHA Publisher: Ane Books Subject: Marketing 

 Accession No: 19444 Year: 2018 Recommended By: Banasree Dey 
 

 

Brand admiration By Park, C Whan 
  Call No: 658.827 PAR Publisher: Wiley Subject: Marketing 

  Accession No: 19445 Year: 2016 Recommended By: Rajesh Sharma 
 

 

Customer experience management rebooted By Walden, Steven 
 Call No: 658.812 WAL Publisher: Palgrave Macmillan Subject: Management 

 Accession No: 19446 Year: 2017 Recommended By: Rajesh Sharma 
 

 

Customer loyalty programmes and clubs By Butscher, Stephen A 
 Call No: 658.812 BUT Publisher: Ashgate Subject: Economics 

 Accession No: 19447 Year: 2015 Recommended By: Rajesh Sharma 
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E-business and cyber laws By Kanojia, Sunaina 
  Call No: 658.872 KAN Publisher: Ane Books Subject: Marketing 

  Accession No: 19448 Year: 2016 Recommended By: Jitender Sharma 
 

 

Effective mentoring By Ghuman, Karminder 
  Call No: 658.3124 GHU Publisher: Ane Books Subject: Miscellaneous 

  Accession No: 19449 Year: 2017 Recommended By: LRC 
 

 

English grammar and composition By Mukherjee, Gurudas 
 Call No: 425 MUK Publisher: Ane Books Subject: Management 

 Accession No: 19450 Year: 2015 Recommended By: LRC 
 

 

Investing in stock markets By Vinod Kumar 
   Call No: 332.6 VIN Publisher: Ane Books Subject: Economics 

   Accession No: 19451 Year: 2017 Recommended By: LRC 
 

 

Legal aspects of business By Kanojia, Sunaina 
  Call No: 346.065 KAN Publisher: Ane Books Subject: Marketing 

  Accession No: 19452 Year: 2016 Recommended By: LRC 
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Operations research By Singh, J P 
  Call No: 658.4034 SIN Publisher: Ane books Subject: Miscellaneous 

  Accession No: 19453 Year: 2017 Recommended By: LRC 
 

 

Unicorn tears By Pride, Jamie 
   Call No: 658.421 PRI Publisher: Wiley Subject: marketing 

   Accession No: 19454 Year: 2018 Recommended By: Vinita Srivastava 
 

 

Urbanization in india By Sharma, A K 
  Call No: 307.760954 SHA Publisher: Ane books Subject: Economics 

  Accession No: 19455 Year: 2018 Recommended By: Vranda Jain 
 

 

Rural marketing By Badi, Ravindranath V 
  Call No: 658.801734 BAD Publisher: Himalaya Subject: Economics 

  Accession No: 19456 Year: 2014 Recommended By: Vinita Srivastava 
 

 

Productions and operations management By Chunawalla, S A 
 Call No: 658.5 CHU Publisher: Himalaya Subject: Management 

 Accession No: 19457 Year: 2016 Recommended By: M S Kumar Marketing management By Karunakaran, K 
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  Call No: 658.8 KAR Publisher: Himalaya Subject: Economics 

  Accession No: 19458 Year: 2012 Recommended By: Vinita Srivastava 
 

 

Indian economy By Puri, V K 
   Call No: 338.954 PUR Publisher: Himalaya Subject: Miscellaneous 

   Accession No: 19459 Year: 2017 Recommended By: Vranda Jain 
 

 

Macroeconomics By Chakraborty, Suman Kalyan 
 Call No: 339 CHA Publisher: Himalaya Subject: Management 

 Accession No: 19460 Year: 2017 Recommended By: Vranda Jain 
 

 

Managerial economics By Mithani, D M 
   Call No: 338.7 MIT Publisher: Himalaya Subject: Management 

   Accession No: 19461 Year: 2016 Recommended By: Vranda Jain 
 

 

Accounting for management By Arora, M N 
  Call No: 658.1511 ARO Publisher: Himalaya Subject: Economics 

  Accession No: 19462 Year: 2017 Recommended By: Moid U Ahmad Management By Rao, P Subba 
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  Call No: 658 RAO Publisher: Himalaya Subject: Miscellaneous 

  Accession No: 19463 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Risk management By Kotreshwar, G 
  Call No: 368 KOT Publisher: Himalaya Subject: Miscellaneous 

  Accession No: 19464 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Investment banking By Tripathy, Naliniprava 
   Call No: 332.66 TRI Publisher: Himalaya Subject: Management 

   Accession No: 19465 Year: 2012 Recommended By: Moid U Ahmad 
 

 

Auditing with labwork By Saxena, R G 
   Call No: 657.45 SAX Publisher: Himalaya Subject: Miscellaneous 

   Accession No: 19466 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Fundamentals of statistics By Gupta, S C 
  Call No: 519.5 GUP Publisher: Himalaya Subject: Accounting 

  Accession No: 19467 Year: 2018 Recommended By: Moid U Ahmad Fundamentals of financial derivatives By Swain, Prafulla Kumar 
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 Call No: 332.64 SWA Publisher: Himalaya Subject: Accounting 

 Accession No: 19468 Year: 2017 Recommended By: Moid U Ahmad 
 

 

International economics By Mithani, D M 
  Call No: 337 MIT Publisher: Himalaya Subject: Management 

  Accession No: 19469 Year: 2017 Recommended By: Vranda Jain 
 

 

Economics of development and planning By Puri, V K 
 Call No: 338.954 PUR Publisher: Himalaya Subject: Management 

 Accession No: 19470 Year: 2017 Recommended By: Vranda Jain 
 

 

Internet age By Palkar, Apoorva 
  Call No: 658.872 PAL Publisher: Himalaya Subject: Management 

   Accession No: 19471 Year: 2015 Recommended By: Renuka Mahajan 
 

 

Corporate reporting in india By Dey, Sanjeeb Kumar 
 Call No: 658.15120954 DEY Publisher: Himalaya Subject: Management 

 Accession No: 19472 Year: 2017 Recommended By: Moid U Ahmad Micro finance in india By Jain, Kaustubh 
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  Call No: 332.7094 JAI Publisher: Himalaya Subject: Management 

  Accession No: 19473 Year: 2015 Recommended By: Moid U Ahmad 
 

 

Stores management By Ray, Reuben 
  Call No: 658.785 RAY Publisher: Himalaya Subject: Management 

  Accession No: 19474 Year: 2015 Recommended By: JN170021 & JN170066 
 

 

Cases in corporate financial management By Ravichandran, K 
 Call No: 658.15 RAV Publisher: Himalaya Subject: Management 

 Accession No: 19475 Year: 2010 Recommended By: JN170311 
 

 

Consumer behaviour By Ghai, R K 
  Call No: 658.8342 GHA Publisher: Himalaya Subject: Management 

  Accession No: 19476 Year: 2014 Recommended By: JN170215 
 

 

HRM practices in social work By Sharma, A K 
   Call No: 658.3 SHA Publisher: Himalaya Subject: Marketing 

   Accession No: 19477 Year: 2017 Recommended By: Abdul Qadir Total quality management By Bhat, K 
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Shridhara 
 Call No: 658.4013 BHA Publisher: Himalaya Subject: Marketing 

 Accession No: 19478 Year: 2016 Recommended By: Ankur Chauhan 
 

 

Comet By Athma, Prashanta 
  Call No: 050 ATH Publisher: Himalaya Subject: Marketing 

  Accession No: 19479 Year: 2018 Recommended By: Ankur Chauhan 
 

 

Personality development interpersonal skills and career management By Krishnamacharyulu, C S G 
Call No: 155.25 KRI Publisher: Himalaya Subject: Marketing 

Accession No: 19480 Year: 2017 Recommended By: Shalini Verma 
 

 

Encyclopedia of personality development and career management By Krishna, Gandham S.R. 
 Call No: 155.25 KRI Publisher: Himalaya Subject: Marketing 

 Accession No: 19481 Year: 2016 Recommended By: Shalini Verma 
 

 

Multiple choice questions in human resource management and industrial relations By Verma, Juli 
Call No: 658.3 VER Publisher: Himalaya Subject: Marketing 

Accession No: 19482 Year: 2017 Recommended By: LRC Organisational behaviour By Aswathappa, K 
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  Call No: 658.4 ASW Publisher: Himalaya Subject: Marketing 

  Accession No: 19483 Year: 2017 Recommended By: JN170124 
 

 

Production and operations management By Aswathappa, K 
 Call No: 658.5 ASW Publisher: Himalaya Subject: Marketing 

 Accession No: 19484 Year: 2018 Recommended By: M S Kumar 
 

 

Dynamics of entrepreneurial development and management By Desai, Vasant 
 Call No: 658.421 DES Publisher: Himalaya Subject: Marketing 

 Accession No: 19485 Year: 2017 Recommended By: LRC 
 

 

Business law for management By Bulchandani, K R 
 Call No: 346.05 BUL Publisher: Himalaya Subject: Marketing 

 Accession No: 19486 Year: 2017 Recommended By: JN170150 
 

 

Project management and entrepreneurship By Desai, Vasant 
 Call No: 658.404 DES Publisher: Himalaya Subject: Marketing 

 Accession No: 19487 Year: 2017 Recommended By: LRC Quantitative techniques for decision making 
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By Sharma, Anand 
 Call No: 658.4032 SHA Publisher: Himalaya Subject: Management 

 Accession No: 19488 Year: 2017 Recommended By: LRC 
 

 

Strategic management accounting By Srinivas, Kamatam 
 Call No: 658.1511 SRI Publisher: Himalaya Subject: Marketing 

 Accession No: 19489 Year: 2016 Recommended By: LRC 
 

 

Research methodology By Krishnaswami, O R 
  Call No: 658.072 KRI Publisher: Himalaya Subject: marketing 

  Accession No: 19490 Year: 2016 Recommended By: LRC 
 

 

Entrepreneurship development and project management By Baporikar, Neeta 
 Call No: 658.421 BAP Publisher: Himalaya Subject: Economics 

 Accession No: 19491 Year: 2018 Recommended By: LRC 
 

 

Economic environment of business By Puri, V K 
  Call No: 338.927 PUR Publisher: Himalaya Subject: Economics 

  Accession No: 19492 Year: 2017 Recommended By: LRC 
Merchant banking and financial services By 
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Sharma, Mukund 
 Call No: 332.1 SHA Publisher: Himalaya Subject: Management 

 Accession No: 19493 Year: 2018 Recommended By: Banasree Dey 
 

 

SME banking By Bihari, Suresh Chandra 
  Call No: 332.1 BIH Publisher: Himalaya Subject: Marketing 

  Accession No: 19494 Year: 2016 Recommended By: LRC 
 

 

Cost and management audit By Jain, Abhishek Goutamchand 
 Call No: 657.42068 JAI Publisher: Himalaya Subject: Marketing 

 Accession No: 19495 Year: 2018 Recommended By: LRC 
 

 

Banking By Gordon, E 
  Call No: 332.1 GOR Publisher: Himalaya Subject: Management 

  Accession No: 19496 Year: 2017 Recommended By: LRC 
 

 

Financial markets and services By Gorden, E 
   Call No: 332.1 GOR Publisher: Himalaya Subject: Management 

   Accession No: 19497 Year: 2018 Recommended By: LRC Personal growth and interpersonal 
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effectiveness By Ramu, Shyam Boregowda 
 Call No: 158 RAM Publisher: Himalaya Subject: Management 

 Accession No: 19498 Year: 2017 Recommended By: LRC 
 

 

Customer relationship management By Singh, Shamsher 
 Call No: 658.812 SIN Publisher: Himalaya Subject: Statistics 

 Accession No: 19499 Year: 2018 Recommended By: Banasree Dey 
 

 

Quantitative aptitude for competitive examinations By Ugemuge, Nilesh S 
 Call No: 153.94 UGE Publisher: Himalaya Subject: Management 

 Accession No: 19500 Year: 2015 Recommended By: LRC 
 

 

Stock market operations By Balaram, P S 
  Call No: 332.642054 BAL Publisher: Himalaya Subject: Management 

  Accession No: 19501 Year: 2017 Recommended By: LRC 
 

 

Tourism management By Marathe, Shubhada 
   Call No: 338.4791 MAR Publisher: Himalaya Subject: Management 

   Accession No: 19502 Year: 2016 Recommended By: LRC 
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Strategic management By Cherunilam, Francis 
  Call No: 658.4012 CHE Publisher: Himalaya Subject: Management 

  Accession No: 19503 Year: 2018 Recommended By: LRC 
 

 

Sustainable CSR By Mukherjee, Harsha 
   Call No: 658.408 MUK Publisher: Himalaya Subject: Management 

   Accession No: 19504 Year: 2016 Recommended By: LRC 
 

 

Business marketing By Jayappa, M 
  Call No: 658.8 JAY Publisher: Himalaya Subject: Management 

  Accession No: 19505 Year: 2016 Recommended By: PGFB1653 
 

 

Business ethics and corporate governance By Nirmala, K 
 Call No: 658.42 NIR Publisher: Himalaya Subject: Economics 

 Accession No: 19506 Year: 2017 Recommended By: LRC 
 

 

International marketing By Cherunilam, Francis 
 Call No: 658.848 CHE Publisher: Himalaya Subject: Economics 

 Accession No: 19507 Year: 2017 Recommended By: LRC 
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Micro finance By Biswal, Kailash Chandra (Ed) 
  Call No: 332 MIC Publisher: Himalaya Subject: Management 

  Accession No: 19508 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Contemporary cases in management By Baporikar, Neeta 
 Call No: 658 BAP Publisher: Himalaya Subject: Economics 

 Accession No: 19509 Year: 2016 Recommended By: Pratibha Wasan 
 

 

Insurance and risk management By Gupta, P K 
   Call No: 368 GUP Publisher: Himalaya Subject: Management 

   Accession No: 19510 Year: 2016 Recommended By: Moid U Ahmad 
 

 

B2b marketing strategy By Taylor, Heidi 
   Call No: 658.804 TAY Publisher: Kogan Page Subject: Management 

   Accession No: 19511 Year: 2018 Recommended By: Vinita Srivastava 
 

 

Brand protection in the online world By Barnett, David N 
 Call No: 658.827 BAR Publisher: Kogan Page Subject: Management 

 Accession No: 19512 Year: 2017 Recommended By: Rajesh Sharma 
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Branding inside out By Ind, Nicholas (Ed) 
   Call No: 658.827 IND Publisher: Kogan Page Subject: Marketing 

   Accession No: 19513 Year: 2017 Recommended By: Rajesh Sharma 
 

 

Business of portfolio management By Fraser, Iain 
 Call No: 332.6 FRA Publisher: Viva Books Subject: Management 

 Accession No: 19514 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Visual communication book By Edwards, Mark 
   Call No: 650.014 EDW Publisher: Viva Books Subject: Management 

   Accession No: 19515 Year: 2017 Recommended By: Shalini Verma 
 

 

Confident digital content By Waters, Adam 
  Call No: 650.14 WAT Publisher: Kogan Page Subject: Marketing 

  Accession No: 19516 Year: 2018 Recommended By: Shalini Verma 
 

 

Counselling By Ravi, Meera 
  Call No: 158.3 RAV Publisher: Viva Books Subject: Marketing 

  Accession No: 19517 Year: 2018 Recommended By: Shalini Srivastava 
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Design management By Hands, David 
  Call No: 745.2068 HAN Publisher: Kogan Page Subject: Management 

  Accession No: 19518 Year: 2018 Recommended By: Shalini Srivastava 
 

 

Learn english in 30 days By Manser, Martin 
   Call No: 425 MAN Publisher: Viva Books Subject: Marketing 

   Accession No: 19519 Year: 2017 Recommended By: LRC 
 

 

Linking project management to business strategy By Shenhar, Aaron J 
 Call No: 658.4012 SHE Publisher: Viva Books Subject: Management 

 Accession No: 19520 Year: 2018 Recommended By: Surender Kumar 
 

 

Marketing manifesto By Hood, David James 
  Call No: 658.8 HOO Publisher: Kogan Page Subject: Miscellaneous 

  Accession No: 19521 Year: 2013 Recommended By: Rajesh Sharma 
 

 

Marketing and logistics led organizations By Mason, Robert 
 Call No: 658.8 MAS Publisher: Kogan Page Subject: Miscellaneous 

 Accession No: 19522 Year: 2018 Recommended By: Rajesh Sharma 
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People business By Dunstan, Annabel 
   Call No: 658.45 DUN Publisher: Kogan Page Subject: Miscellaneous 

   Accession No: 19523 Year: 2017 Recommended By: Shalini Verma 
 

 

Capital markets and securities laws By Zad, N S 
  Call No: 332.041 ZAD Publisher: Taxmann Subject: Miscellaneous 

  Accession No: 19524 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Companies act with rules and forms By Taxmann (2 Vol. Set) 
 Call No: 346.066 COM Publisher: Taxmann Subject: Miscellaneous 

 Accession No: 19525 & 19526 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Company law manual By Taxmann 
   Call No: 346.066 TAX Publisher: Taxmann Subject: Miscellaneous 

   Accession No: 19527 Year: 2018 Recommended By: JN170208 
 

 

Competition laws manual By Taxmann 
  Call No: 343.540721 COM Publisher: Taxmann Subject: Management 

  Accession No: 19528 Year: 2017 Recommended By: Ankur Chauhan 



     

        Library and Resource Centre – New Arrivals (Books) March 2018 (Part-5/5)                                                     Page 7   

 

Corporate and economic laws By Sheth, Tejpal 
  Call No: 343.05267 SHE Publisher: Taxmann Subject: Management 

  Accession No: 19529 Year: 2018 Recommended By: LRC 
 

 

Corporate and other laws By Sheth, Tejpal 
   Call No: 343.05267 SHE Publisher: Taxmann Subject: Management 

   Accession No: 19530 Year: 2017 Recommended By: LRC 
 

 

Corporate governance By Indian Institute of Corporate Affairs 
 Call No: 658.42 COR Publisher: Taxmann Subject: Marketing 

 Accession No: 19531 Year: 2015 Recommended By: JN170116 
 

 

Corporate laws By Anil Kumar (2 Vol. Set) 
   Call No: 343.05267 ANI Publisher: Taxmann Subject: Miscellaneous 

   Accession No: 19532 & 19533 Year: 2017 Recommended By: JN170081 
 

 

Corporate laws By ICSI 
  Call No: 343.05267 TAX Publisher: Taxmann Subject: Miscellaneous 

  Accession No: 19534 Year: 2018 Recommended By: Moid U Ahmad 
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Financial accounting and analysis By Ahuja, Narender L 
 Call No: 657 AHU Publisher: Taxmann Subject: Miscellaneous 

 Accession No: 19535 Year: 2015 Recommended By: Pratibha Wasan 
 Financial accounting By Goyal, Bhushan Kumar (2 Vol. Set) 

 Call No: 657 GOY Publisher: Taxmann Subject: Miscellaneous 

 Accession No: 19536 & 19537 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Financial management By Kishore, Ravi M 
  Call No: 658.15 KIS Publisher: Taxmann Subject: Miscellaneous 

  Accession No: 19538 Year: 2015 Recommended By: JN170082 
 

 

Financial markets and institutions By Vinod Kumar 
 Call No: 332.1 VIN Publisher: Taxmann Subject: Management 

 Accession No: 19539 Year: 2018 Recommended By: LRC 
 

 

Financial markets institutions and financial services By Vinod Kumar 
 Call No: 332.1 VIN Publisher: Taxmann Subject: Management 

 Accession No: 19540 Year: 2017 Recommended By: LRC 
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GST laws and practice with customs and ftp By Datey, V S 
 Call No: 343.954 DAT Publisher: Taxmann Subject: Management 

 Accession No: 19541 Year: 2017 Recommended By: LRC 
 

 

GST manual with gst law guide By Taxmann 
  Call No: 343.954 TAX Publisher: Taxmann Subject: Management 

  Accession No: 19542 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Guide to insolvency and bankruptcy code 2016 By Taxmann 
 Call No: 346.5078 TAX Publisher: Taxmann Subject: Management 

 Accession No: 19543 Year: 2018 Recommended By: Pratibha Wasan 
 

 

Guide to start ups By Vinod Kothari Consultants 
 Call No: 658.421 GUI Publisher: Taxmann Subject: Miscellaneous 

 Accession No: 19544 Year: 2016 Recommended By: Moid U Ahmad 
 

 

Industrial labour and general laws By Sheth, Tejpal 
 Call No: 344.01 SHE Publisher: Taxmann Subject: Miscellaneous 

 Accession No: 19545 Year: 2017 Recommended By: Moid U Ahmad Investing in stock markets By Tripathi, Vanita 
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  Call No: 332.6 TRI Publisher: Taxmann Subject: Miscellaneous 

  Accession No: 19546 Year: 2018 Recommended By: LRC 
 

 

Labour laws By Taxmann 
  Call No: 344.01 TAX Publisher: Taxmann Subject: Miscellaneous 

  Accession No: 19547 Year: 2018 Recommended By: JN170081, JN170066, JN170021 & JN170196 
 

 

Mergers acquisitions and corporate restructuring By Kar, Rabi Narayan 
 Call No: 658.162 KAR Publisher: Taxmann Subject: marketing 

 Accession No: 19548 Year: 2017 Recommended By: Pratibha Wasan 
 

 

Project appraisal and management By Agrawal, Rashmi 
 Call No: 658.152 AGR Publisher: Taxmann Subject: Marketing 

 Accession No: 19549 Year: 2017 Recommended By: Surender Kumar 
 

 

Spreadsheet skills for finance professionals By Mohanty, Pitabas 
 Call No: 332.0285954 MOH Publisher: Taxmann Subject: Economics 

 Accession No: 19550 Year: 2016 Recommended By: Moid U Ahmad Strategic financial management By Gupta, J B 
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  Call No: 658.15 GUP Publisher: Taxmann Subject: Economics 

  Accession No: 19551 Year: 2016 Recommended By: LRC 
 

 

Strategic cost management By Kishore, Ravi M 
   Call No: 657.42068 KIS Publisher: Taxmann Subject: Management 

   Accession No: 19552 Year: 2018 Recommended By: LRC 
 

 

Students guide to Ind ASs By Rawat, D S 
  Call No: 657.218 RAW Publisher: Taxmann Subject: Computer & IT 

  Accession No: 19553 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Students guide to accounting standards By Rawat, D S 
 Call No: 657.218 RAW Publisher: Taxmann Subject: Computer & IT 

 Accession No: 19554 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Students guide to income tax including gst By Singhania, Vinod K 
 Call No: 343.052 SIN Publisher: Taxmann Subject: Computer & IT 

 Accession No: 19555 Year: 2018 Recommended By: JN170196 CFIN - A south-asian perspective By Besley, 
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Scott 
 Call No: 658.15 BES Publisher: Cengage Subject: Marketing 

 Accession No: 19556 Year: 2018 Recommended By: JN170210 
 

 

Entrepreneurship - text and cases By Narayana Reddy, P 
 Call No: 658.421 RED Publisher: Cengage Subject: Miscellaneous 

 Accession No: 19557 Year: 2010 Recommended By: LRC 
 

 

Human resource management By Sinha, PRN 
  Call No: 658.3 SIN Publisher: Cengage Subject: Miscellaneous 

  Accession No: 19558 Year: 2016 Recommended By: LRC 
 

 

Legal aspects of business By Kumar, Ravinder 
   Call No: 346.065 KUM Publisher: Cengage Subject: Miscellaneous 

   Accession No: 19559 Year: 2016 Recommended By: JN170082 
 

 

Macroecon - a south-asian perspective By McEachern, William A 
 Call No: 339 MCE Publisher: Cengage Subject: Miscellaneous 

 Accession No: 19560 Year: 2018 Recommended By: Vranda Jain Managing for quality and performance 
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excellence By Evans, James R 
 Call No: 658.4013 EVA Publisher: Cengage Subject: Marketing 

 Accession No: 19561 Year: 2014 Recommended By: LRC 
 

 

Modeling the supply chain By Shapiro, Jeremy F 
  Call No: 658.7 SHA Publisher: Cengage Subject: Marketing 

  Accession No: 19562 Year: 2007 Recommended By: M S Kumar 
 

 

Organization development and change By Cummings, Thomas G 
 Call No: 658.406 CUM Publisher: Cengage Subject: Miscellaneous 

 Accession No: 19563 Year: 2015 Recommended By: Shalini Srivastava 
 

 

Organizational change and development By Priyadarshini, RG 
 Call No: 658.406 PRI Publisher: Cengage Subject: Miscellaneous 

 Accession No: 19564 Year: 2015 Recommended By: LRC 
 

 

Quality & performance excellence - management, organization, and strategy By Evans, James R 
Call No: 658.4013 EVA Publisher: Cengage Subject: Marketing 

Accession No: 19565 Year: 2011 Recommended By: LRC Services marketing: concepts, strategies and 
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cases By Hoffman, K Douglas 
 Call No: 658.80029 HOF Publisher: Cengage Subject: Economics 

 Accession No: 19566 Year: 2017 Recommended By: Banasree Dey 
 

 

Supply chain management: a balanced approach By Wisner, Joel D 
 Call No: 658.7 WIS Publisher: Cengage Subject: Computer & IT 

 Accession No: 19567 Year: 2012 Recommended By: JN170196 
 

 

Supply chain management - strategy, cases and best practices By Agarwal, D K 
 Call No: 658.7 AGR Publisher: Cengage Subject: Computer & IT 

 Accession No: 19568 Year: 2017 Recommended By: LRC 
 

 

Talent management By Joshi, Gowri 
  Call No: 658.314 JOS Publisher: Cengage Subject: Marketing 

  Accession No: 19569 Year: 2018 Recommended By: LRC 
 

 

Branding demystified - plans to payoffs By Verma, Harsh V 
 Call No: 658.827 VER Publisher: Response Subject: Management 

 Accession No: 19570 Year: 2010 Recommended By: LRC Business process outsourcing By Anandkumar, 
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V 
Call No: 658.40580954 ANA Publisher: Response Subject: Management 

Accession No: 19571 Year: 2008 Recommended By: JN170310, JN170274 & JN170321 
 

 

Are you a tiger, a cat or a dinosaur? By Garelli, Stephane 
 Call No: 650.1 GAR Publisher: Sage Subject: Management 

 Accession No: 19572 Year: 2017 Recommended By: LRC 
 

 

Black coffee in a coconut shell - caste as lived experiences By Murugan, Perumal ed. 
 Call No: 305.51220954 BLA Publisher: Sage Subject: Marketing 

 Accession No: 19573 Year: 2018 Recommended By: JN170188 
 

 

Body language - a guide for professionals By Lewis, Hedwig 
 Call No: 153.69 LEW Publisher: Response Subject: Management 

 Accession No: 19574 Year: 2012 Recommended By: JN170108 
 

 

'Bottom-up' approaches in governance and adaptation for sustainable development By Swarnakar, Pradip ed. 
Call No: 338.954 SWA Publisher: Sage Subject: Miscellaneous 

Accession No: 19575 Year: 2017 Recommended By: Ritika Gugnani Claiming India By Mohan, Jyoti 
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 Call No: 954.031 MOH Publisher: Sage Subject: Miscellaneous 

 Accession No: 19576 Year: 2018 Recommended By: Banasree Dey 
 

 

Connected or disconnected - the art of operating in a connected world By Darmell, M. 
 Call No: 303.48 DAR Publisher: Sage Subject: Miscellaneous 

 Accession No: 19577 Year: 2018 Recommended By: Rajesh Sharma 
 

 

Creativity without law - challenging the assumptions of intellectual property By Darling, Kate 
Call No: 346.73048 DAR Publisher: Sage Subject: Economics 

Accession No: 19578 Year: 2017 Recommended By: JN170321, JN170274 & JN170210 
 

 

Cyber crimes against women in India By Halder, Debarati 
 Call No: 362.88 HAL Publisher: Sage Subject: Miscellaneous 

 Accession No: 19579 Year: 2016 Recommended By: JN170082 
 

 

Declaring breakdowns - powerfully creating a future that matters, through 6 simple steps By Dua, Sameer 
Call No: 650.1 DUA Publisher: Sage Subject: Miscellaneous 

Accession No: 19580 Year: 2016 Recommended By: LRC Democracy in decline By Kotler, Philip 
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  Call No: 321.8 KOT Publisher: Sage Subject: Miscellaneous 

  Accession No: 19581 Year: 2015 Recommended By: LRC 
 

 

Demonetisation - A means to an end By Agarwala, Ramgopal 
 Call No: 332.4954 AGA Publisher: Sage Subject: Miscellaneous 

 Accession No: 19582 Year: 2017 Recommended By: LRC 
 

 

Darwin's brands: adapting for success By Halve, Anand 
 Call No: 658.827 HAL Publisher: Sage Subject: Miscellaneous 

 Accession No: 19583 Year: 2012 Recommended By: Rajesh Sharma 
 

 

The effective presentation - tell your way to success By Kaul, Asha 
 Call No: 650.014 KAU Publisher: Response Subject: Miscellaneous 

 Accession No: 19584 Year: 2015 Recommended By: LRC 
 

 

The essential book of corporate governance By Bajpai, GN 
 Call No: 658.42 BAJ Publisher: Sage Subject: Economics 

 Accession No: 19585 Year: 2017 Recommended By: LRC 
Fiscal consolidation, budget deficits and the 
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macro economy By Chakraborty, Lekha S 
 Call No: 339.5 CHA Publisher: Sage Subject: marketing 

 Accession No: 19586 Year: 2016 Recommended By: Vranda Jain 
 

 

The forward-looking manager in a VUCA world By Bakshi, Vikram 
 Call No: 658.4092 BAK Publisher: Sage Subject: Miscellaneous 

 Accession No: 19587 Year: 2017 Recommended By: Shalini Verma 
 

 

The fractal organization - creating enterprises of tomorrow By Malik, Pravir 
 Call No: 332.35 MAL Publisher: Response Subject: Management 

 Accession No: 19588 Year: 2015 Recommended By: Shalini Srivastava 
 

 

Global game change - how the global southern belt will reshape our world By Naisbitt, John 
 Call No: 330.9172 NAI Publisher: Sage Subject: Economics 

 Accession No: 19589 Year: 2016 Recommended By: LRC 
 

 

The handbook of competency mapping - understanding, designing and implementing comptency models in organizations By Sanghi, S. 
Call No: 658.4012 SAN Publisher: Sage Subject: Management 

Accession No: 19590 Year: 2016 Recommended By: LRC How some small busineses grow while other 



     

        Library and Resource Centre – New Arrivals (Books) March 2018 (Part-5/5)                                                     Page 19   

remain undistinguished By Niyogi, Shil 
 Call No: 658.022 SHI Publisher: Response Subject: Economics 

 Accession No: 19591 Year: 2012 Recommended By: LRC 
 

 

The impatient manager By Vieira, Walter 
  Call No: 658.4092 VIE Publisher: Sage Subject: Economics 

  Accession No: 19592 Year: 2016 Recommended By: LRC 
 

 

The indestructible brand - crisis management in the age of social media By Sharma, Venke 
 Call No: 658.4056 SHA Publisher: Sage Subject: Management 

 Accession No: 19593 Year: 2017 Recommended By: Shalini Verma 
 

 

Man who knew infinity By Kanigel, Robert 
  Call No: 510.92 KAN Publisher: Abacus Subject: Management 

  Accession No: 19594 Year: 2016 Recommended By: LRC 
 

 

Big data and business analytics By Liebowitz, Jay (Ed) 
 Call No: 658.472 BIG Publisher: CRC Press Subject: Management 

 Accession No: 19595 Year: 2016 Recommended By: Surender Kumar 
Understanding and applying cryptography and data security By Elbirt, Adam j 
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 Call No: 005.8 ELB Publisher: CRC Press Subject: Management 

 Accession No: 19596 Year: 2015 Recommended By: LRC 
 

 

Research methodology By Sharma, Jai Narain 
  Call No: 658.072 SHA Publisher: Deep and Deep Subject: Statistics 

  Accession No: 19597 Year: 2011 Recommended By: Moid U Ahmad 
 

 

Rich people problems By Kwan, Kevin 
   Call No: 823 KWA Publisher: Doubleday Subject: Management 

   Accession No: 19598 Year: 2017 Recommended By: LRC 
 

 

Change your brain change your life By Kornblatt, Sondra 
 Call No: 616.89 KOR Publisher: Jaico Subject: Computer & IT 

 Accession No: 19599 Year: 2017 Recommended By: LRC 
 

 

Research methods By Trochim, William M 
  Call No: 658.072 TRO Publisher: Cengage Subject: Management 

  Accession No: 19600 Year: 2017 Recommended By: Moid U Ahmad 
Rural marketing By Acharyulu, A V Ramana 
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  Call No: 658.801734 ACH Publisher: National Pub.House Subject: Miscellaneous 

  Accession No: 19601 Year: 2016 Recommended By: Banasree Dey 
 

 

Micro small and medium enterprises (MSMEs) in emerging india By Chinara, Mitali (Ed0 
 Call No: 338.642 CHI Publisher: New Century Subject: Miscellaneous 

 Accession No: 19602 Year: 2017 Recommended By: Moid U Ahmad 
 

 

Business regulatory framework By Das, Surajit 
  Call No: 346.065 DAS Publisher: Ocean Subject: Management 

  Accession No: 19603 Year: 2016 Recommended By: LRC 
 

 

Health care management By Pandey, Amit kumar 
 Call No: 362.1068 PAN Publisher: Ocean Subject: Marketing 

 Accession No: 19604 Year: 2016 Recommended By: LRC 
 

 

Positive personal growth By Kakkar, V P 
  Call No: 158 KAK Publisher: Ocean Subject: Economics 

  Accession No: 19605 Year: 2017 Recommended By: LRC 
Economics of money banking and financial 
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markets By Mishkin, Frederic S 
 Call No: 332 MIS Publisher: Pearson Subject: Miscellaneous 

 Accession No: 19606 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Pandeymonium By Pandey, Piyush 
  Call No: 659.1 PAN Publisher: Portfolio Subject: Miscellaneous 

  Accession No: 19607 Year: 2015 Recommended By: Rajesh Sharma 
 

 

Advances in e governance By Trotta, Anthony 
   Call No: 352.3802854678 TRO Publisher: Routledge Subject: Miscellaneous 

   Accession No: 19608 Year: 2018 Recommended By: Ritika Gugnani 
 

 

Modern methods of valuation By Shapiro, Eric 
   Call No: 333.3320941 SHA Publisher: Routledge Subject: Economics 

   Accession No: 19609 Year: 2016 Recommended By: Moid U Ahmad 
 

 

Public administration in theory and practice By Cox, Raymond W 
 Call No: 351 COX Publisher: Routledge Subject: Marketing 

 Accession No: 19610 Year: 2017 Recommended By: Ritika Gugnani Creative aerobics By Convey, Linda 
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  Call No: 658.4094 CON Publisher: Sage Subject: Miscellaneous 

  Accession No: 19611 Year: 2017 Recommended By: JN170298, JN170210, JN170274 & JN170321 
 

 

Effective communication management and organizational growth By Verma, Priti (Ed) 
 Call No: 658.45 EFF Publisher: Variety Books Subject: Economics 

 Accession No: 19612 Year: 2017 Recommended By: Shalini Verma 
 

 

Modern microeconomics By Koutsoyiannis, A 
  Call No: 338.5 KOU Publisher: Macmillan Subject: Miscellaneous 

  Accession No: 19613 Year: 2017 Recommended By: Ritika Gugnani 
 

 

Accounting for management By Palanivelu, V R 
  Call No: 658.1511 PAL Publisher: University Sci.Press Subject: Management 

  Accession No: 19614 Year: 2017 Recommended By: Jitender Sharma 
 

 

Advanced history of india By Majumdar, R C 
  Call No: 954 MAJ Publisher: Trinity Subject: Management 

  Accession No: 19615 Year: 2017 Recommended By: V K Tomar 
Artificial intelligence problems and their solutions By Kopee, Danny 
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 Call No: 006.3 KOP Publisher: Mercury Subject: Economics 

 Accession No: 19616 Year: 2014 Recommended By: JN170326 & JN170321 
 

 

Marketing By Kaushal, H 
  Call No: 658.8 KAU Publisher: Trinity Subject: Management 

  Accession No: 19617 Year: 2016 Recommended By: Jitender Sharma 
 

 

Cloud computing By Anandamurugan, S 
  Call No: 006.78 ANA Publisher: University Sci.Press Subject: Miscellaneous 

  Accession No: 19618 Year: 2017 Recommended By: JN170326 & JN170321 
 

 

Cluster analysis and data mining By King, R S 
  Call No: 519.53 KIN Publisher: Mercury Subject: Computer & IT 

  Accession No: 19619 Year: 2015 Recommended By: Surender Kumar 
 

 

Objective mathematics By Prakash, Kulbhushan 
  Call No: 519.5 OBJ Publisher: Golden Bells Subject: Marketing 

  Accession No: 19620 Year: 2015 Recommended By: S. Ramasamy (VF) Developing communication skills By Mohan, Krishna 
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 Call No: 650.014 MOH Publisher: Trinity Subject: Computer & IT 

 Accession No: 19621 Year: 2017 Recommended By: Jitender Sharma 
 

 

Differential equations By Gupta, Parmanand 
  Call No: 515.35 GUP Publisher: University Sci.Press Subject: Statistics 

  Accession No: 19622 Year: 2016 Recommended By: Jitender Sharma 
 

 

Discrete mathematics By Sharma, J K 
  Call No: 511.1 SHA Publisher: Trinity Subject: Statistics 

  Accession No: 19623 Year: 2015 Recommended By: LRC 
 

 

Mobile computing By Anand, Rishabh 
  Call No: 621.384 ANA Publisher: University Sci.Press Subject: Miscellaneous 

  Accession No: 19624 Year: 2015 Recommended By: JN170326 & JN170321 
 

 

Modern english By Krishnaswamy, N 
  Call No: 425 KRI Publisher: Trinity Subject: Statistics 

  Accession No: 19625 Year: 2016 Recommended By: LRC Personality development By Raj, A Samuel 
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  Call No: 155.25 RAJ Publisher: Firewall Media Subject: Statistics 

  Accession No: 19626 Year: 2015 Recommended By: Sonali Singh 
 

 

Production and operations management By Arora, K C 
 Call No: 658.5 ARO Publisher: University Sci.Press Subject: Miscellaneous 

 Accession No: 19627 Year: 2016 Recommended By: Surender Kumar 
 

 

Social policy learner By Dash, Chakradhar 
  Call No: 361.610954 DAS Publisher: Trinity Subject: Miscellaneous 

  Accession No: 19628 Year: 2018 Recommended By: LRC 
 

 

Total project management By Joy, P K 
   Call No: 658.404 JOY Publisher: Trinity Subject: Miscellaneous 

   Accession No: 19629 Year: 2017 Recommended By: Surender Kumar 
 

 

Artificial intelligence and expert system By Gupta, Itisha 
 Call No: 006.3 GUP Publisher: Trinity Subject: Management 

 Accession No: 19630 Year: 2018 Recommended By: M S Kumar Sutras from management gurus By Rao, M S 
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  Call No: 658.4092 RAO Publisher: Trinity Subject: Miscellaneous 

  Accession No: 19631 Year: 2015 Recommended By: V K Tomar 
 

 

Derivatives trading and its impact on indian stock market By Kapoor, Sheetal 
 Call No: 332.645 KAP Publisher: Himalaya Subject: Management 

 Accession No: 19632 Year: 2017 Recommended By: Sharmila Sharma 
 

 

Accounting information systems By Romney, Marshall B 
 Call No: 657.0285 ROM Publisher: Pearson Subject: Computer & IT 

 Accession No: 19633 Year: 2018 Recommended By: JN170093 
 

 

Applied psychology in human resource management By Cascio, Wayne F 
 Call No: 658.3 CAS Publisher: Pearson Subject: Management 

 Accession No: 19634 Year: 2018 Recommended By: Abdul Qadir 
 

 

Dark side of valuation By Damodaran, Aswath 
   Call No: 658.155 DAM Publisher: Pearson Subject: Economics 

   Accession No: 19635 Year: 2018 Recommended By: Moid U Ahmad Decision support and business intelligence 
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systems By Turban, Efraim 
 Call No: 658.40380285574 TUR Publisher: Pearson Subject: Accounting 

 Accession No: 19636 Year: 2018 Recommended By: Ankur Chauhan 
 

 

Fundamentals of futures and options markets By Hull, John C 
 Call No: 332.645 HUL Publisher: Pearson Subject: Management 

 Accession No: 19637 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Global marketing By Keegan, Warren J 
  Call No: 658.84 KEE Publisher: Pearson Subject: Management 

  Accession No: 19638 Year: 2018 Recommended By: JN170208 
 

 

Horngrens cost accounting By Datar, Srikant M 
   Call No: 657.42 DAT Publisher: Pearson Subject: Management 

   Accession No: 19639 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Introduction to financial accounting By Horngren, Charles T 
 Call No: 657.068 HOR Publisher: Pearson Subject: Economics 

 Accession No: 19640 Year: 2018 Recommended By: Moid U Ahmad Introduction to materials management By 
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Chapman, Stephen N 
 Call No: 658.7 CHA Publisher: Pearson Subject: Marketing 

 Accession No: 19641 Year: 2018 Recommended By: M S Kumar 
 

 

Management information systems By Raj, Sahil 
  Call No: 658.4038 RAJ Publisher: Pearson Subject: Accounting 

  Accession No: 19642 Year: 2018 Recommended By: Renuka Mahajan 
 

 

Management of banking and financial services By Suresh, Padmalatha 
 Call No: 332.178 SUR Publisher: Pearson Subject: Accounting 

 Accession No: 19643 Year: 2018 Recommended By: Moid U Ahmad 
 

 

Master number system for cat and gmat By Sinha, Nishit K 
 Call No: 658 SIN Publisher: Pearson Subject: Management 

 Accession No: 19644 Year: 2017 Recommended By: LRC 
 

 

Mathematics for economic analysis By Sydsaeter, Knut 
 Call No: 330.015192 SYD Publisher: Pearson Subject: Management 

 Accession No: 19645 Year: 2018 Recommended By: Vranda Jain 
Operations management By Heizer, Jay 
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  Call No: 658.5 HEI Publisher: Pearson Subject: Economics 

  Accession No: 19646 Year: 2018 Recommended By: M S Kumar 
 

 

Power of people By Guenole, Nigel 
  Call No: 658.3 GUE Publisher: Pearson Subject: Management 

  Accession No: 19647 Year: 2018 Recommended By: LRC 
 

 

Retail management By Vedamani, Gibson G 
   Call No: 658.87 VED Publisher: Pearson Subject: Economics 

   Accession No: 19648 Year: 2018 Recommended By: LRC 
 

 

Services marketing By Wirtz, Jochen 
  Call No: 658.80029 WIR Publisher: Pearson Subject: Management 

  Accession No: 19649 Year: 2018 Recommended By: Banasree Dey 
 

 

Using multivariate statistics By Tabachnick, Barbara G 
 Call No: 519.535 TAB Publisher: Pearson Subject: Management 

 Accession No: 19650 Year: 2018 Recommended By: Moid U Ahmad 
    


